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WE MAKE BETTER 


Water Repellents 
than 


’ 
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Practical wood preservation requires the best 
possible water repellency and toxicity consis- 
tent with finishing later with any commercial 
paint, enamel or varnish . . . puttyability, etc. 


In WOODLIFE you are sure of a treating solu- 
tion proved wholly practical. 


als 
Ld 
as 


“< NOT for treating WOOD—but canvas, leather, etc. 


Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 


Years 
MICH. 





Street, Chicago, III. 
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'Made of Choice Kiln-Dried Idaho White Pine 


and Ponderosa Pine 


Here are frames so fine that dealers call them CABINET 
jobs! They make good EVERY time—because they're made 
the right way, of the right wood—made to FIT, to WEAR, to 
LAST. Made so accurately, fitting so snugly, keeping shape 
so well ... no wonder dealers, builders and home-owners 
are FOR these Spokane Pine Precision Frames. Made in 
standard and to special detail. Our Permatol-treated frames 
bear the brand of NDMA, signifying minimum standard 
approval of National Door Mfrs. Assn. 


it Pays to Handle Long Lake Lumber , 


Choice Idaho White Pine and Ponder- 
osa Pine, kiln-dried in Moore Cross- 
Circulation Kilns, Mixed Cars—Frames, 
Package and Lineal Trim, Mouldings, 


Lath, Cut Stock. Modern mills, up-to- mA Ay 
date machines, super-quality produc- Oe M4 
tion. “ae 
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New Kilns, New Machines 


New and Better Service to Lumber Buyers 


Pine 


SUGAR PINE at its finest! Wide, thick SELECTS, kil: - 
dried in Moore Cross-Circulation Kilns. Unexcelled fer 
patterns and other exacting uses. Let Medford supp:/ 
your needs in California Ponderosa Pine, Sugar Pin, 
Douglas Fir, White Fir. Yard Stock, Cut Stock, Lat”. 
Mouldings, Factory Items. Complete planing mill, ci! 
stock department. Mill capacity, 240,000 feet per 8-hov: 
day. Mixed Cars. 


Members Western Pine Association, West Coast Lumbermen’s Association. 


MEDFORD CORPORATION, Medford, Oregon 


j ausnntcas LUMBERMAN, Published by The American Lumberman—Established 1873—Office of Publication, 431 South Dearborn | 


Entered as second-class matter March 28, 1932, at the Post Office at Chicago. Illinois, under the Act of March 3, 1879 








“TH | 23 | 


ee ee ee ee el 











BINET 
made 
AR, io 
shape 
wners 
ide in 
rames 
indard 


ers 


kil: - 
od for 

upp! / 
Pin::, 
Lat*. 
i cut 
-hour 


Hon. 


gol 








American fiunb 





Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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“l Have Used Gum Turpentine 
For 60 Years” 


“ we t r = 
e eXaa 


“/‘ve Used 
Guin Tur- 


pentine for 
45 Years” 
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“WE HAVE NEVER USED 
a SUBSTITUTE and NEVER EXPECT TO” 


HREE Painting Contractors were overheard at the recent 
Tse Paul meen of the National Painting and Decorat- FROM THE LIVING TREE 
ing Contractors of America. A three use Gum Turpentine ex- | 
clusively in thinning paint. One had been in business for 60 a 
years, another for 55 years and the third for 45 years. They 
said they had never used a substitute for Gum Turpentine. 
Asked why, this is what they said: 

“Our success depends entirely upon the quality of the job 
we are able to do. Without the finest quality products, we 
cannot hope to give the best and most enduring 
job. Long ago we found that Pure Gum Spirits 
of Turpentine was the most satisfactory paint 
thinner, and since we must build our present 
and future business on the good will of our cus- 
tomers, we have found it advisable to use only 
Gum Spirits of Turpentine in our work. ‘Sie sti Gust on 

“We have never used a substitute and we Sees oe Kee 


never expect to do so.” that the contents is 
genuine, pure, un- 

AMERICAN TURPENTINE FARMERS ASS'N. COOPERATIVE 32u!terated, deby- 

General Offices, Valdosta, Georgia of Turpentine. 
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This Country of Ours 


Preservation of Democratic Life 
Requires Continuing Effort 


T is a time for thinking and talking 
in fundamental terms. If we are to 
move toward a better world we 

must have faith in three things. 

Kirst, let us have faith in human in- 
venuity. We must give up our de- 
pendence upon the pathetic illusion 
that progress is inevitable. As Dr. 
Andrew Hill, of the University of 
London, pointed out in a recent ad- 
the California Institute of 
Technology, the natural state of mat- 
ter is a state of chaos. Science long 
ago proved this. Automatic progress 
is a myth. Only insofar as man de- 
votes all his energy and all his ingenu- 
ity to bringing order out of chaos will 
order develop. 

We are wont to rely upon a vague 
conviction that “everything is bound 
to come out all right.”” The Creative 
Spirit which imagined a universe, the 
Creative Force which operates a uni- 
verse depends upon the resources of 
human emotions, the human mind, hu- 
man ingenuity to make the universe 
livable, to improve and make livable 
this earth which is a little part of that 
iniverse. 

Human progress is not principally a 
iiass movement, certainly not in the 
beginning. It depends upon the devo- 
tion and the sacrifice of an aristocracy. 
Not an arrogant aristocracy based 
upon wealth or special privilege. It 
must be an aristocracy which has little 
in common with historical or social 
aristocracies. Neither is it to be solely 
an aristocracy of the intellect. “The 
world may be betrayed by intelligence 
laster than it is betrayed by ignor- 
ance.” This aristocracy upon which 
human progress must depend may 
rather be described as the fellowship 
of those who care. Upon the hearts 
and upon the shoulders of the few 
must rest the burdens of the many. 
And the few must carry on. Let us 
have faith in ourselves and faith in 
human ingenuity. 

In the second place, let us have faith 
in democracy. 

A great deal of misstatement is 


dress at 


made and written about democracy. | 
have heard it praised as superior to 
all other forms of government. I do 
not believe this. Merely as a form of 
government it is inferior to the totali- 
tarian system. Autocracy is more 
competent. Things can be accom- 
plished over night in the dictatorship 
state that would take six months or a 
year to accomplish under a loose sys- 
tem of representative government. But 
that is not the point. Let us not miss 
the essence. Let us not miss the real 
meaning of democracy. If God had an 
idea in putting life upon the earth it 
was not principally that man might 
develop a gadget for government. I 
believe it was and remains His pri- 
mary purpose to bring forth the good 
man and the good woman, who might 
some day come to live what the philos- 
ophers call the Good Life. 

Democracy is a spirit. Democracy 
provides an atmosphere in which man 
can be somebody and go somewhere 
under his own power. If man is to 
continue to breathe in this atmosphere, 
if he is to express himself in meaning- 
ful terms of beauty, he must put into 
the field of democracy, in sacrifice and 
devotion, as much as he takes out in 
privilege. 

It seems to me that democracy was 
very superficially defined some time 
ago by the President of the United 
States when he asked a question and 
answered it. He said: “What is de- 
mocracy but the rule of the majority?” 
Oh, no, that is not a definition. The 
glory of democracy is that it is the one 
type of government upon the earth 
which provides for the continuing 
rights of a minority not in power. 
What could be more despotic, more 
tyrannical than a majority in power, 
without provision for the rights of the 
minority? The majority is in power 
in Germany, in Russia, and in Italy. 

Our first and greatest duty is to 
guard with the most watchful jealousy 
those fundamental institutions upon 
which democracy rests and without 
which it cannot function. 


Free expression is the most impor- 
tant attribute of democracy and a free 
newspaper is its most vital and needful 
medium. For the printed word gives 
permanence to free expression. 

Unhappily the average American 
citizen does not “think through” the 
meaning of a free press, its significance 
in a representative government. It 
probably occurs only to a minority that 
the institutions of a democracy rest 
upon a system which opens and keeps 
open a channel for human expression, 
a channel through which flows from 
the center of government the stream 
of information which makes it possible 
for democratic organization to func- 
tion over the far-flung territory of a 
nation. It was H. G. Wells, I think, 
who said that the Roman Empire could 
not endure because there were no 
newspapers to apprise outlying peoples 
of the behavior of the center. 

This average citizen I am speaking 
of, treating the press with indifference 
or criticism, thinking not very deeply, 
conceives this freedom of the press, of 
which he hears so much, to be some- 
thing that editors and publishers are 
abnormally jealous of because it is 
something they have to have in order 
to produce an entertaining and desir- 
able product, on the sale of which they 
can continue to make money. Yes, I 
fear Mr. Average Citizen thinks of 
the right to freedom of the press as a 
right that journalists are forever wor- 
rying about and of which, in his opin- 
ion, they already have too much. 

The responsible editor long ago, or 
at least some time ago, came to the 
conclusion that he faced the opportu- 
nity of making a newspaper into some- 
thing more than a newspaper. He 
faced the opportunity of making it into 
an institution for constant and contin- 
uing service in the community. He 
faced even the larger opportunity of 
making the newspaper the chief agent 
for enabling democratic government to 
function. Because that opportunity 
has been generally grasped, despite 
the ink spots put upon the white page 
by those who either do not know bet- 
ter or do not care, newspapers in 
America today are better than at any 
time in their history. 

It is difficult for a newspaperman 
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to speak about the significance of a 
free press without conveying the idea 
that he is principally concerned with 
something that he is afraid the gov- 
ernment is going to take away from 
him and thus deprive him of a living. 
When I was even younger in my ideas 
than I am now, I was kept after school 
to write, in penalty for a misdemeanor, 
twenty-five times the copybook max- 
im: “Eternal vigilance is the price of 
liberty.” I did not know what it 
meant. I doubt if I ever knew what it 
meant, until I traveled through four- 
teen European countries recently, in- 
cluding the Soviet Union, Germany, 
and some of the smaller nations of 
Central Europe. I had been there be- 
fore, more than once. But this time 
there was borne in upon me with far 
greater clarity and force than before, 
the incontrovertible fact that the only 
thing God has vouchsafed His people 
that will keep one man or one group 
of men from stealing a government 
and administering it in the interest of 
a privileged few is a free press. 

A wise Chinese visitor to the United 
States once remarked that the first 
thing a dictator discovers is that a free 
press is a nuisance. Hence he abol- 
ishes it. The wise Oriental went on 
to remark that a free press is also a 
nuisance in a democratic country. But, 
said he, “you Americans ought to 
thank God for such a nuisance.” 

This is by way of background for 
my conviction that Mr. Average Citi- 
zen in his reaction—that he has noth- 
ing much to do with freedom of the 
press—-simply has not thought through 
the history and implications of this 
freedom. Again, I say, with all the 
emphasis at my command, that a free 
press is the only thing that will keep 
a man or group of men from stealing 
the government, that will keep a dic- 
tatorship from working. 

In the second place, and this is the 
greater of the two functions, the re- 
sponsible editor, by a constant cam- 
paign of education, will seek to teach 
all men that this freedom of the press 
which he so jealously guards is not the 
editor’s meal ticket. It is the keystone 
of that arch which holds up the bridge, 
across which the nations of this earth, 
if there is to be such a thing as human 
progress, must one day march. 

In the third place, let us have faith 
in the spiritual interpretation of the 
universe. 

I am little interested in theology or 
creeds but I believe there can be no 
human progress without a profound 
conviction on the part of this aristoc- 
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racy of leadership, this fellowship of 
those who care, that life has meaning, 
that we have come from somewhere 
and are going somewhere. This is not 
inconsistent with the behet im Numan 
ingenuity, with the acceptance of the 
fact that human progress is not auto- 
matic. To be sure, I believe that in 
the long run of the years we shall have 
a better civilization, live in a more per- 
fect world. Nevertheless, our immedi- 
ate concern is to see that the candles 
do not go out in our time and in the 
time of the generation that comes im- 
mediately after us. That is our specific 
responsibility. When we = say that 
“everything will be all right in the 
long run” we have to possess the per- 
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spective to think in terms of hundreds 
of thousands, millions of years. 

I have no sympathy with the mech- 
anistic conception of the universe. We 
are not here as the result of happen- 
stance. Things don’t just happen in 
this world. There is always a cause 
and a co-operating factor. Successful 
life is a co-operating process between 
man and his Creator. Democracy pro- 
vides the opportunity and the atmos- 
phere for this process. 

And so, to summarize, it seems to 
me that we must have a continuing 
faith in human ingenuity and in our 
capacity to co-operate with Nature: 
faith in democracy, and faith in the 
spiritual interpretation of the universe. 


Jittery Pricing Destroys Public 


Contidence 


ROM WIDELY separated States 
come reports of old-time price 
cutting by retailers. 

The strange part of the story is that 
this competition is bad even where 
sales volume is large and where com- 
petitors all have about as much busi- 
ness as they can manage. No one 
seems to know why. Several of our 
friends, trying to guess the answers to 
our questions, have suggested a gen- 
eral feeling of uncertainty. So many 
queer things are happening the world 
over, things that can’t be explained by 
common sense, that men are holding 
onto the things they know. Sales are 
among those things. <A lost sale gets 
to be a portent and,symbol that the 
industry is going down the sluice, too. 
A man just has to make that sale to 
keep from having a first-class case of 
business jitters. 

It isn’t such a plausible explanation ; 
though we’ve long thought that if ruin- 
ous price competition is to be explained 
at all it has to be explained in terms 
that have little to do with business or 
with business principles. 

Everybody, of course, knows the 
steps in the downward course of prices. 
The competitor’s trucks roll steadily 
by the office. A few old customers 
drift away. A couple of contractors 
needle the dealer about his high bids. 
He wonders if some wholesale sales- 
man has double-crossed him. He gets 
the indefinite but uneasy feeling that 
he’s missing something or is slipping 
somewhere. And so, on the next siz- 


in Industry 


able job, he cuts the price to the bone. 
Pretty soon everybody is doing it; and 
if a neutral person asks questions he’s 
told by every competitor that condi- 
tions are terrible but nothing can be 
done about it. As a matter of fact, 
price-cutting is probably the hardest 
thing in the industry to correct, once 
it has happened. 

Every dealer knows that when he 
gives away his reasonable profit, he’s 
being played for a sucker. The loss 
of his profit means little saving in per- 
centages for the buyer, but it may easily 
mean the end of the road for the yard. 
Of course he hates to see his old cus- 
tomers leave; although he knows that 
keeping them at a loss is not so nour- 
ishing. Tell him that salesmanship and 
not price cutting is the answer, and he 
sees red. Tell him his competitors all 
say he is the worst price-cutter in the 
list, and he sees redder. 

In any event, this is no time for 
temperament. The best contribution 
we can make to public unity and 
stability is a strong, serviceable and 
reasonably profitable industry. Wast- 
ing our capital in ruinous intra-indus- 
try fights and destroying public con- 
fidence in our basic soundness and 
integrity is about the worst thing we 
can do. If it is a case of nerves, we'd 
better make our next investment in 
a vast supply of vitamin concentrates. 
It’s illegal and in the long run disas- 
trous to agree on prices. But it prob- 
ably isn’t illegal to agree on dosages 
of the B complex. If nothing else 
serves, let’s try that. 
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Line Yards Draw Crowds With Home Show 


A home show at the Petersburg, Ind. yard of The Wil- 
kinson Lumber Co. attracted and captured the attention of 
a record crowd. Here is what held the interest of the 1035 
adults who attended the all day lumber show at this yard 
which is one of a line with headquarters at Indianapolis. 

The “Home-Show” display centered around a model 
street of eight typical and attractive homes built in recent 
months by The Wilkinson Co. in various parts of the State. 
Complete displays of commercial millwork, wallboards, 
insulation, hardware, roofing, lime, plaster, paint, etc., were 
on view and referred back to the model homes in relation 
to their part in completed houses. 

Ikach model was clearly marked with the construction 
cost of a full sized likeness and with the monthly payments 
required to meet this amount if such a building were 
financed through the FHA. 

The display was prepared by the general offices of The 
Wilkinson Co, at Indianapolis, Ind., and is transported to 
the various company yards on specially fitted trucks. 

At each yard it is necessary for all visitors to pass a reg- 
istration desk before they reach the display. When regis- 





In circle: George Hinton, manager at Petersburg. Top right: 

"Street of Homes" used for all 1941 Wilkinson displays. Right: 

Approximation of handbills and ads promoting the shows. 
Above: Wilkinson yard at Petersburg, Ind. 


tering they are asked to note any of their needs for 
materials in the building line. Thus a list of first class 
prospects is compiled for careful follow-up salesmanship. 

Promotional mediums for the shows have been handbills 
and large advertisements in local newspapers. Similar 
copy is being used effectively in all towns where the shows 
are held. Handbills are sent to rural mailboxes and dis- 
tributed to automobiles parked in town on the Saturday 
previous to the show. 

experience has shown the Wilkinson Co. that mid-week 


shows are no less effective than those held on Saturday. 
“We have a lot of faith in this type of advertising,” says 
W. E. Stevens of The Wilkinson Co. “It brings what was 
ordinarily referred to as a lumber yard to the people, as 
more of a building headquarters where all problems relat- 
ing to new construction and remodeling can be solved.” 
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(DATE) \ 


is the BIG DAY! 


COME TO THE OPEN HOUSE 
AND BUILDING SHOW 


AT THE 


WILKINSON LUMBER CO. 


PETERSBURG, Ind. 11A.M. to 8 P. M. 








SEE THE BEAUTIFUL “STREET OF HOMES” 


Eight Homes Built to Scale in Artistic and Attractive 
Designs. 


SEE THE VERY LATEST IDEAS 
In Modern Building Products. See the fine displays 
of Leading Building Manufacturers. Learn how to give 
your home Permanence, Protection, Beauty and Comfort. 
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MILK HOUSE APPROVED BY DES MOINES, 
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Presented in this issue are suggested 
layouts and construction details for 
practical, serviceable milk houses. In 
the upper left hand corner of this page 
is a milk house being used on a dairy 
farm near Marengo, Ill. The McKee 
Brothers, owners and operators of the 
farm find it adequate to take care of 
the product of their herd of 70 dairy 
One room contains cooling 
tanks, the other sterilizing and wash- 
ing equipment for milk cans and elec- 
tric milking devices. 

Plywood manufacturing concerns 
have recognized the suitability of their 
product to milk house and dairy 
building construction, and in this con- 
nection some of them have prepared 
plan sheets for milk houses constructed 
from their product. A floor plan and 


COWS. 


is shown here. 


ing, trays, cooling vats, etc. 
The old Holman 


cut-away perspective of one such house 
These plywoods are 
said to be in line with modern sanitary 
requirements, and some are water and 
steamproof. Manufacturers recommend 
plywood for all-over milk house con- 
struction, milking room walls and ceil- 


homestead at 








Courtesy of M and M Wood Working Co. 
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_Dairyman’s Delight BAN 


A MODERN MILK HOUSE 


Aurora, Ore., near Portland, is rap- 
idly becoming a show spot due to the 
modernization program being carried 
on by Hon. Rufus Holman, United 
States Senator from Oregon. 

The most recent modernizing proj- 
ect has been the dairy barn and milk 


Right: Perspective and floor 

plan of plywood milk house 

design. Below, left: Barn in- 

terior of Holman homestead, 

Aurora, Ore., modernized 
with plywood 
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house in which more than 5,000 surface 
feet were covered with plywood. 
Wallboard % inch thick was used for 
the ceiling, and the same thickness in 
the newer waterproof plywood was 
applied in places where moisture might 
be encountered. The plywood was 








Courtesy of 
Harbor Plywood Corp. 
used directly over the old framework. 
In places the walls were furred out 
with sheathing to form a uniform 
smooth and kick-proof surface. They 
were covered with three coats of lead 
and oil base paints. The owners have 
found the walls to be easy to keep 
clean and the barn and milk house 
have proven to be practically draft and 
dust proof. A herd of 29 registered 
Guernsey cattle is occupying the spic 
and span quarters. One Holman cow 
has set the Oregon State record, yield- 
ing 13,734.2 pounds of milk and 643.9 
pounds of butterfat in a year. 

Another innovation in the moderni- 
zation of “Pasture Bars,” the Holman 
farm, was the installation of an auto- 
matic sprinkling system in the pasture. 
A herd of Angora goats was recently 
acquired to keep down brush in a 50 
acre wooded tract following a creek 
which flows through the property. 
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While the 
best millwork 
display — possi- 
ble is a new 
home occupied 
by a. satisfied 
customer, there 
is an interme- 
diate step to- 
ward a sale 
that cannot be overlooked in 
successful merchandising. That 
step is best described as the 
point-of-sale display, “the eye- 
clincher” in the display room. 
On these pages are a number 
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At left: this kitchen cabinet 
window display sold several re- 
modeling jobs and acted as an 
eye-clincher in attracting home 
prospects. Center, left: a work- 
ing window model and door 
display. The proof of the pud- 
ding is in the eating, but the 
proof of a window from a sales 
standpoint is in the manipulat- 
ing. Below, left to right: three 
types of door displays repre- 
senting, respectively, three 
points in merchandising: ease 
of comparison; actual utility; 
display in a natural setting 


Millwork On Display 


PRACTICAL POINT-OF-SALE METHODS 
OF CLOSING HOME PROSPECTS 


of millwork displays that have proved 
successful. With the exception of the 
displays in the upper right hand illus- 
tration and the lower right hand illus- 
tration, all shown here have one point 
in common: they are all visual aids 
that may be manipulated. This pro- 
vides three of the most vital steps in 
selling anything to anybody: the first, 
which is to show the prospect some- 
thing that interests him, the second, to 
show him how it works, and the third, 
to have him work it. 

The doors center left, can actually 
be swung as they would be if they were 
attached in an actual entrance. The 
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lower center door picture is of course, 
an actual entrance. This type of dis- 
play is very effective, but in order to 
get the comparison available in the 
method shown at left, and also at left 
just above, it is necessary to take the 
prospect to another part of the display 
room to show him a different type of 
door. 

The door display illustrated just at 
the right of the picture of the entrance, 
is very ingenious. In a space of 10 
inches, eleven different types of doors 
may be displayed in the same frame. 
Although these doors do not swing, as 
do ordinary doors, an eye comparison 
may be obtained very quickly and ef- 
fectively by showing first one type of 
door and then another type in the same 
entrance, or by showing two types of 
doors as is illustrated in the picture. 

The leaf-type breakfast nook which 
folds into the wall illustrated at right, 
second from the bottom, was so unob- 
trusive when first seen in the lumber 
dealer’s display room that it created 


Upper right: eleven different patterns of balusters for 
staircases. Right, just above: an eight by twenty-five-foot 
room for displaying items that need wall space (con- 
serving floor space), such as fire place mantle, paneling, 
doors, windows, etc. At right: a built-in folding 'break- 
fast nook." Just below: this outdoor display of a garage 
door stops passers-by: it can be manipulated; it is tak- 
ing the weather just as doors must do in actual use. 
Lower right: mounted moldings provide the customer 
with a choice in the display room 








quite a surprise when he unfolded it 
from the wall, and put it in the posi- 
tion illustrated. This element of sur- 
prise is, of course, valuable. 

The room picture, right, shows an 
ideal way to display a large number 
of items in relatively small floor space. 
In the display of millwork, wall space 
is the essential element needed. 

All displays have some value, but 
those shown on these pages are inter- 
esting chiefly because they take advan- 
tage of most of the essential elements 
of point-of-sale merchan- 
dising which are: instan- 
taneous eye appeal, com- 
parison, manipulation, 
utility or usability, sur- 
prise, naturalness, or 
novelty. There is of 
course, no set type of 
display that will be satis- 
factory in all yards. Each 
yard must work out its 
own display in keeping 
with its own limitations. 
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Michigan Dealer Designs and Builds 
63 Houses In First Three Years of 


CONSUMER SELLING PROGRAM 


“Our consumer selling plan, which 
has been singularly successful, places 
us in the position of acting as sales 
agent for the contractor and protective 
medium for the owner,” said Frank V. 
Gallagher, manager of the Pontiac, 
Mich., yard of the Lowrie & Webb 
lumber Co., whose headquarters are 
at Dearborn. 

That the plan has been successful is 
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loose to use his wide selling, designing 
and construction experience. 

“Tt took us a year to evolve the com- 
plete plan of consumer selling which 
has worked out so well for us and 
our contractors,” continued Mr. Galla- 
gher. “Consumer selling is not a 
policy that can be rushed into blindly 
according to a pattern that someone 
else has found to be successful in an- 


Right: — Home of 

Mr. and Mrs. D. C. 

Amburn of Pontiac. 

Left:—Home of Mr. 

and Mrs. Fitz. These 

are typical of Lowrie 
& Webb homes 
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will pull the greatest number of pros- 
pects must be determined, and _ the 
kind and cost of houses that can be 
sold must be known. There are other 
minor problems that have to be solved, 
some of them through study and some 
through experiment. We _ proceeded 


as rapidly as we could, but made sure 
of our ground before we launched the 
complete plan.” 
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proved by the fact that in three years 
of operating it, the yard has sold 63 
new houses which have been built by 
five contractors who were quick to see 
the benefits that would accrue to them 
by taking part in the program. Opened 
in 1929, the yard never did very well 
until the management appointed Mr. 
Gallagher as manager, and turned him 
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other community. The basic principles 
are the same in all cases, but condi- 
tions peculiar to every locality make it 
necessary to adapt the broad plan to 
the specific conditions and_possibili- 
ties in a given community. The re- 
sponsibility and capability of contrac- 
tors must be correctly gauged, the 
type of advertising and promotion that 
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Most of the company’s prospects for 
new homes come from good newspaper 
advertising which ties in with the com- 
pletion of new homes, although other 
good sources are realtors and the con- 
tractors with whom the yard works. 
These contractors very rarely ever 
attempt to sell a prospect. They have 
learned that the prospects they find 
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are much more likely to be converted : : owner or by Mr. Gallagher. If the 
: ( . S S bs © a) Ter y ‘a : N w ¢ 2 aS : ¢ 7 
Into customers if they are turned over We ve Helped to Build owner requires more than one estimate, 
to Mr. Gallagher whose sales ability several contractors are invited to figure 
and sales facilities are vastly superior Another the job. The contract is drawn between 
to their own. the contractor and the owner. The 
In almost every case the company is oe position of the lumber company then 
able to get the consent of the owner a becomes that of the architect on major 
to open a new home for a one-day construction projects. The company 
Os- public inspection. When the date is exercises supervision of the job to pro- 
the set a large advertisement is placed in tect the owner’s interest, and acts as 
be the local paper. These advertisements mediator between the contractor and 
ler follow a general pattern, but differ in the owner on questions of changes 
ed, makeup. Each one mentions the name from the original plan or specifica- 
me of the owner whose new home will be tions. 
led open to the public. Each one empha- A minimum of three inspections are 
ire sizes that the company draws _ indi- made of the job to see that materials, 
the vidual house plans for customers, equipment and workmanship are fur- 
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supervises construction, and advises 
on the choice of materials and equip- 
ment. The newspaper reciprocates by 
publishing a photograph of the home 
and accompanying it with a detailed 
writeup. This kind of publicity is 
invaluable, and makes the building of 
new homes a live topic in the city. 

Typical of the advertisements is the 
one reproduced here, announcing the 
opening for public inspection of the 
new home of Mr. and Mrs. D. C. 
Amburn. The cut is from the news- 
paper stock, and does not show either 
the house or its owners. Elsewhere 
on the same page with the advertise- 
ment is an actual photograph of the 
house, and a full column writeup. The 
entire page is devoted to building infor- 
mation and to the advertisements of 
the contractor, sub contractors, and 
several manufacturers of equipment 
and materials. 

Procedure with a prospect is to find 
out first if he has a lot, and what ideas 
he has with regard to the kind and 
size of house he wants to build. If 
he has no lot, he is assisted in getting 
one. If his ideas of a house are not 
definite enough to enable Mr. Galla- 
gher to design one, stock plans are 
exhibited and discussed until a style is 
determined upon. 

The next thing is to find out what 
the prospect can afford to pay. Since 
practically all of the business of this 
yard is financed through FHA, filling 
out the application form for a loan 
usually provides the necessary infor- 
mation. Sometimes, however, the pros- 
pect will not disclose the necessary 
credit information, because of an un- 
founded suspicion that it might influ- 
ence the price he will be quoted. Such 
cases are handled by calling in a 
mortgage man who sets the price and 
tells the prospect what size house he 
can afford. In either event Mr. Galla- 
gher gets the necessary information for 
















HOME BUILDING 


WE ARE PROUD TO 
ADVISORY DEPT. HAVE HELPED 


TO HELP YOU! || Mr. and Mrs. D. C. Amburn 
To the uninitiated. there are many TO A HOME THEY’LL ENJOY 


This home, recently completed on Woodbine Drive, 
Sylvan Shores, was # product of our Home Build- 
ing Advisory Dept. We planned for comfort, beau- 
ty. permanence and economy giving ther) new, 
owners & Home for Security. In this home we 


sistance of men who are experie 
in the building business. 

Our Home Building Advisory Dept. 
functions in all departments of build- 
ing—Plans, Financing, Specifications, 
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Lowrie & Webb Lumber Co. 


Baldwin Ave., Near Walton Blvd., Ph. 2-9104 











Above is typical of the advertisements 
used by the company on newspaper 
building page 


proceeding with the design of a house. 

Before work on plans is begun the 
prospect is required to post a fifty- 
dollar deposit. This is to reimburse 
the company for its time in case the 
job does not go through, or in case the 
prospect decides later to do business 
with someone else. In all of the 63 
houses that have been handled since 
the system was put into effect there 
has been only one forfeiture of a 
deposit. 

Mr. Gallagher draws all of the plans 
for houses up to $6000, or at least, 
blocks them out. In rush seasons he 
turns over the detailing of some of the 
plans to two young draftsmen who 
work part time. Plans for houses 
costing more than $6000 are done by 
a licensed architect in private practice. 
All estimating is done on a square foot 
basis. 

As soon as a preliminary picture and 
plan have been evolved they are given 
to a contractor selected either by the 


nished in accordance with the contract. 

Pontiac is one of the numerous cen- 
ters in eastern Michigan devoted to 
the manufacture of automobiles, trucks 
and parts used in the automotive 
industry. There are, as a result, hun- 
dreds of excellent craftsmen employed 
in the factories. It is only natural 
that some of these, from time to time 
would express a desire to do some of 
the work on their own homes, and thus 
save some of the labor cost. This is 
discouraged in all cases unless the 
owner desires to act as a sub con- 
tractor for a part of the work on the 
same basis as any other sub contractor. 
He is made to understand that if he 
does propose to sub contract a part of 
the work he will be Subject to the same 
inspection and the same regulations 
with regard to fitting his production 
into the general contractor’s schedule 
as other sub contractors. With the 
situation thus explained there is rarely 
ever any difficulty in making the owner 
see the impracticability of doing part 
of his own work. 

The average price of the 63 homes 
sold by the Lowrie & Webb Lumber 
Co. in Pontiac is $5000. Nearly 
twenty homes have been sold from one 
basic plan with minor alterations. The 
original tracing is becoming so worn 
from numerous changes that it is now 
being replaced with a new one. 

The Amburn house of which plan 
and photograph are reproduced here is 
fairly typical of the average home 
being sold by the company. Founda- 
tion is concrete block, and the basement 
has a large recreation room, 13 feet 
by 28 feet, and a laundry room and 
heating room, both partitioned from 
ach other and from the recreation 
room with concrete block. An unusual 
feature in a four-room house is air 
conditioning and automatic oil heat. 
Bathroom floor is coved and covered 
with lincleum. 
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IRGINIA DEALERS have the 
problem of taking off material 
lists, with the guaranty that 

the quantities will finish the job. This 
practice seems to have grown out of 
fairly stiff competitive conditions. 
Making up such lists used to be con- 
sidered the contractor’s work, since he 
gets the contract profit and directs the 
labor. But taking off a bill isn’t fun 
and it is hard work. If the dealer can 
be induced to do it—and he can, if 
competition is hard—the contractor 
doesn't have to. 

But the contractor says he must 
know what the materials are going to 
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of the 
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wasted. It can happen on a close bid 
that wasted materials absorb all the 


profits of the job. 

Since these guaranteed bids are a 
fairly general practice, and since the 
contractors naturally like them, Mr. 





Store and officers of J. W. Masters 
(Inc.), Fredericksburg, Va. 


cost him before he can make his bid; so 
he asks for a lump-sum price, with a 
guaranty that the materials listed will 
complete the job. A figure on lumber 
or millwork or hard material is no 
good if it’s just for so many thousand 
feet or so many yards. He’s buying 
enough to build a house. This is not 
package selling, from the dealer’s point 
of view. It includes only the materials 
normally handled by the yard, and it 
does not include the management or 
control of labor. 


OPPOSE HAVING RESPONSIBILITY 
WITHOUT CONTROL 


Manager Davidson, of the Sitter- 
ding-Carneal-Davis Co. (Inc.), of 
Richmond, doesn’t care for this prac- 
tice, thinks it illogical and unfair and 
proposes to do something about it. It 
means that material sales at close com- 
petitive prices have to carry an extra 
service and an added responsibility 
without compensation. The yard has 
no control of the building labor, and 
the contractor has no financial incen- 
tive to see that materials are not 


Davidson thinks the State association 
is the agency to manage the negotia- 
tions for a new policy. He quite un- 
derstands the feeling of the contractors. 
He agrees that accurate lists are im- 
portant all around; to dealer, contrac- 
tor and owner. Mistakes always hurt 
somebody and do the industry and its 
reputation no good. But it does no 
good, either, to make the dealer re- 





sponsible and then to give him no 
control over construction; since labor 
can make an accurate estimate wrong 
by a careless use of materials. 


PRECAUTIONS ON JOB MINIMIZE 
LOSSES 


The answer probably includes 
standard construction methods, check 
lists fitted to those standard methods, 
special training in taking off bills, 
checking and approval of the bills by 
the contractor; with yard bids on the 
amounts of material on the bills. So 
long as a dealer guarantees the list to 
build the house and lets somebody else 
do the building, he’s got his tail caught 
in the door. 

Lacking a general agreement about a 
changed policy, Mr. Davidson says 
something can be done by working 
with the contractor on the job; piling 
the lumber on the lot in the order in 
which it will be used, and the like. An- 


—J.w.— | 
MASTERS| 
BUILDING SUPPLIES 


MILL WORK 
PAINTS 


PHONE 


J. W. Masters (Inc.) puts its trucks 
to use in carrying advertising 


other simple device, in delivering mill- 
work, is to agree with the contractor 
that the trim for the larger openings 
be delivered first, and that the material 
be laid down by each opening. It 
means some extra work; but it means, 
too, that a careless carpenter doesn’t 
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In Historic Piedmont Section, Yards Produce 

Much Special Millwork--Contractors’ Demands 

for Guaranties of Quantities Make Difficulties 

-- Quality Lumber from Big Mills and Native 
Stocks Are Both Handled 


saw up the trim for a big window to 
finish a little one. 


GREETINGS TO BABIES BRING 
JUSTIFYING RETURNS 


The Charlottesville Lumber Co., 
Charlottesvile, Va., is noted in the 
Piedmont country for its direct adver- 
tising. This journal carried a story not 
long ago about that company’s birth- 
day cards. The office watches the 
newspapers for announcements of the 
birth of babies and sends a congratula- 
tory card to the parents. This is a 
double-fold card of the usual size, with 
good drawing and printing. The name 
and date are filed, and when the baby 
is a year old a birthday card is sent. 
The idea of course is that the arrival 
of a baby and the baby’s first birthday 
are times when parents are thinking 
especially of the home needs of the 
youngster. The arrival may involve 
so many expenses that new or re- 


Office of Edgar M. Young & Sons, 
Fredericksburg, Va. 


modeled housing is put off. But at one 
year he is walking, and home space 
and arrangements become more impor- 
tant. The card messages are brief and 
courteous ; but there is no pussyfooting 
about it. They are intended to sug- 
lest the matter of building ; so they say 





just that. 
possibly be the beginning of a friend- 
ship with the youngster that will make 
But that 
is incidental. The real purpose is in- 
teresting the parents now; interesting 


This bit of advertising may 


him a customer, years later, 


ier 
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them through the immediate needs of 
the baby. W. A. Barksville says it is 
easy advertising to manage and that it 
brings justifying returns. 

In addition to the birthday cards, 
the company sends out mimeographed 
letters each month to a list of 1,200 
addresses. Of the families, 800 are 
home owners and 400 are selected rent- 
ers. In the main the letters are de- 
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signed for both groups; but, since the 
idea is to interest the renters in becom- 
ing home owners, they are addressed 
pretty much as though they were 
home owners. Seasonal items and ideas 
are played up. Christmas greetings 
carry the story of a tennis table, and 
so on, But the messages are generally 
about the percentage costs of modern- 
izing, the value of a new roof, informa- 
tion about financing, statements about 
the Housing Guild and the like. All 
leads developed in this way are care- 
fully and promptly followed up. 
Charlottesville, as you probably re- 
member, is an old and historic Virginia 





The Wilson Bros. yard at 
Fredericksburg, Va. 


city. It is the location of the Univer- 
sity of Virginia, originally designed by 
Thomas Jefferson. Monticello, Jef- 
ferson’s famous home, is some three 
miles outside of town. The planing 
mill, at the time of our call, was mak- 
ing some heavy outside railing work 
for repairing Monticello; making it of 
high grade cypress and of course fol- 
lowing the original design exactly. 
Much of the big work this year is out 
in the country, on estates. Naturally, 
the general architecture of this region 
is likely to follow the lines established 
by Jefferson. In addition to being a 
national political leader, he was one of 
the distinguished architects of his 
time; and Virginia has many buildings, 
homes, court houses and the like, that 
he designed. One result of this fact 
is that the planing mill has become 
highly skilled in making the outside 
blinds that were characteristic of Jef- 
ferson’s work, 

Like most Virginia yards, the Char- 
lottesville Lumber Co. buys much 
rough lumber from nearby sawmills; 
dries, grades and machines it. There 
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is a big storage space on the opposite 
side of the street for this material, and 
at the time of our call this lumber was 
being received in large quantities; nice 
looking stuff. 


MOSTLY SPECIAL ARCHITECTURAL 
WOODWORK WANTED 


The yard uses the Johns-Manville 
Guild methods, modified to suit local 
condition. FHA loans are proving 
useful, and J-M loan funds are used. 


Amemcanfiumberman 


“Local banks,” Mr. Barksville said 
with a smile, “will make building loans. 
But bankers are a little inclined to 
make loans on the basis of the social 
standing and reputation of the pros- 
pect’s grandfather. That’s not so fool- 
ish as it might sound; for members of 
old families feel the obligation to sup- 
port the reputation of their ancestors, 
and if they contract a debt they’re 
rather sure to pay it. But there are 
other good prospects whose grand- 


Builds His Ideas Into Own Home 


Grover Harrison, lumberman of 
Richmond, Mo., has been trying to 
build a home for himself for the past 
two years. The attempt has resulted 
in the construction of several homes, 
each of which Mr. and Mrs. Harrison 
moved into. Hardly have they been 
settled in any one of them, however, 
before a purchaser came along with an 
offer they could not resist. Recently, 
Mr. Harrison decided to build a home 
which definitely would not be for sale. 

The lot which Mr. Harrison selected 
is on a ridge through which the road 
running past the lot had been cut 
rather deeply. The driveway from the 


road to the garage which would serve 
the new home had to be cut from the 
level of the road up to the ridge. To 
avoid having this cut mar the front 





lawn, it was decided to set the house 
at a 45 degree angle to the road. Thus, 
the front of the house could command 
a view of the road, and the sloping 
driveway would be at the side. 

Mr. Harrison drew his own plans, 
and other factors which determined the 
orientation of the house were his desire 
to have a bedroom on the southeast 
corner, and a screened porch on the 
southwest. As indicated by accompany- 
ing floor plan and photograph, garage 
entrance is on south elewation. The 
result is a well-planned, attractive, one- 
story and basement home. 

Until four years ago, Mr. Harrison 
operated an implement business which 
had been founded by his father. In 
1936 he expanded the business to in- 
clude lumber and building materials. 


Photograph and 
plan of house 
dealer built and 


refused to sell 
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fathers did not live in this county. We 
do a little drafting here, but not much; 
usually follow architect’s plans. Nat- 
urally this special architecture is the 
life of the planing mill, and in this 
county special architecture is the rule 
rather than the exception.” 

Fredericksburg, Va., is another his- 
toric town; associated with major bat- 
tles in the War between the States and 
with memories of George Washington. 
Many Masons make pious pilgrimages 
here to see Washington’s Mother 
Lodge and the bible upon which he 
took his obligations. 


HANDLE BOTH NATIVE AND 
BIG-MILL LUMBER 


Wm. F. Liebenow, of J. W. Mas- 
ters, (Inc.), tells us he uses two meth- 
ods in buying local lumber ; either con- 
tracts for it from independent local 
mills or buys his own stumpage and 
hires it sawed. In either case he gets 
the lumber green and puts it in an im- 
mense dry yard at the edge of town. 
This local pine is popular and is good 
lumber when correctly dried. In addi- 
tion, the company buys much big-mill 
lumber; Dierks, Brooks-Scanlon and 
the like ; handled much Great Southern 
stock as long as the company operated. 
This would appear to be a general Vir- 
ginia custom; to combine local pine 
with the products of famous big mills. 
Mr. Liebenow has a passion for high- 
grade stock; has long built his reputa- 
tion on it. He hasstuck to longleaf 
heart flooring, even though the use of 
shortleaf has become rather standard. 
There is much FHA financing. On 
the outskirts of town is a speculative 
addition built by the Massey Co. 
(Inc.), every house being FHA fi- 
nanced. This company has a full- 
fledged building store. 

At Wilson Bros., in Fredericksburg, 
we missed the chief, who was out of 
town ; talked with a couple of charming 
office ladies who promptly turned our 
limited fund of baseball information in- 
side out and supplied us with quanti- 
ties that we did not have. Reports here 
are of large sales but a serious lack 
of building mechanics. 

Edgar M. Young & Sons is a com- 
pany with a large retail establishment 
in Fredericksburg and a planing mill 
and storage yard at the edge of the 
city. This company used to do exclu- 
sive wholesaling but has changed to re- 
tailing. Mr. Young tells us the retail- 
ers do no package selling; and if they 
never do it that, in his opinion, will be 
soon enough, 
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¥ road side to the truck platform is: 
_ spanned by a walkway. 
: Adjacent to this building and at one 
e 3 
end is an open front shelter for trucks. ; 
le Trucks are loaded with materials for} 
delivery in the late afternoon, then 
backed into the shelter ready to be: 
eo pulled out in the morning and sent on 
é their way. Several large truck trailers 
? of the kind shown in an accompanying 
a photograph have platforms equipped 
with steel rollers and an _ elevating. 
“ mechanism to facilitate easy unloading. 
1e — ss ier 
Above:—Large lumber shed with letters 14 feet high on side facing street. Right:— 
Adjustable canvas drop protects bins containing clear siding 
~ | NEW METROPOLITAN YARD OPENS 
h- 
a IN HIGH GEAR 
‘al 
nd 
ts The Czerwiec Lumber Co., Chicago loads of materials, including lumber, 
n- dealers of long standing, opened a insulation, millwork, paint and roofing. 
mn. second yard on the far south side on The first floor of the old brick struc- 
od March 10, and proved the need for ture, a part of which is being used as 
li- a yard in that location by doing more a warehouse, is at car floor height 
ill than five hundred dollars worth of above the ground. With a railroad 
nd business before they could open the 
mn plant. As soon as stock began to ' = , 

. sides and the front of each trailer 
ed. appear in the new sheds and ware- age ct i ee all tes: daccleadi 
ir- houses, customers began to arrive and y Be Sis $l 
| “n name plainly lettered on them. Trac- 
ine to demand service Any thought the Pie ; 

wae ; tors for hauling the trailers are kept 
Ils. company might have had in connection 
with lecidiaw a evaed ceenin an clean and well painted, and have the 
= eae ag ia ard’s telephone numbers lettered o 
‘ sushed aside by the press of business ee ee eee ae 
ta- pus ) press , he doorways. The delivery assembly 
af The need from the start was to get peddle “esc de ee eee 
- . - thus becomes an effective traveling 
of under way as soon as possible to take A . ; . 
cave of tealdd dl nine wih advertisement for the yard. 
rd. are of builders and home owners who 7 pieione nd SF las 
On did not need to be told that a new lum- le new warehouse, of frame con- 
a ber yard had been established in the struction, has the same loading and 
Co community receiving facilities as the old one. The 
e. The building on the premises which a viged - ayia ," oe -“ 
roofing, while the second floor has a 
ull- : 
large stock of porch columns, fence 
: , pickets and other completely fabricated 
rg, peel nese 
of —_ —— —— rm ™ of units for home building. Ladders and 
( ° ° ° 
Py — “ pe a . ae ts *k insulation are also stored on this level. 
sie ak tie _— Tr a” ale mo Both sides of this second level have 
our . tap a ce 
, ‘ S ving and shipping 
in- equipped with steel rollers and can be sliding doors for receiving and shipping 
aed tilted materials. 
— The yard, located at 9000 South 
ci siding running along one wall equipped Chicago Avenue, serves a large part of 
ack ay henna 
with sliding doors, and truck loading the south side of Chicago, together 
™ platforms along the opposite wall, ma- with numerous suburbs extending over 
Olli- . ° . . . ° . . 
i terials are received, stored and shipped the State line into Indiana. It is 
' “1 with a minimum of handling. The first served by three railroad sidings. The 
1 > ee a ; 
- floor of this building contains large main lumber shed is a double-deck 
1€ ; 
- stocks of plywood and _ insulation structure extending 300 feet along the 
— has been converted into an office and board. A _ wide, hinged _ stairway, street side. An accompanying photo- 
i. warehouse was formerly occupied by counterbalanced for easy lifting and — graph taken from the street side shows 
ae maintenance crews of a railroad. To lowering, leads to a balcony on which this shed with the company name in 
< this has been added a second ware- are stored doors and windows, piled letters 14 feet high. Letters on the 
Il be house and a large shed. The present flat in bins. A wide alley running ends of the shed are six feet high. 
capacity of the yard is about 50 car- through the structure from the rail- The side of the shed facing the load- 
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ing track is open. The first-level bins 
devoted to the storage of clear siding 
are protected from the weather by 
canvas drops that roll up. These are 
so arranged that high winds cannot 
blow the edges of the canvas away 
from the ends of the bin and permit 
seepage of snow or rain. Operation of 


the drops is controlled by ropes rigged 


Slotted Box 


The system of slotting orders used 
by Hyde Park Lumber Company, Los 
Angeles, Calif., gives a picture of daily 
yard and sales office activity at a glance, 
and increases operation efficiency in 
following through orders from office to 
yard. The system is planned to segre- 
gate orders as they are written, thus 
avoiding confusion and sorting to pull- 
out for loads, “holds,” etc. 

Instead of using spindle, hook, or 
file system for orders as they are writ- 
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on pulleys in such a way that they can 
be opened any fraction of the total 
distance, and held in place. Space is 
provided for a small all-purpose power 
saw used by the yard crew to cut lum- 
ber to length for customers. A large 
section of the shed is devoted to storing 
moulding on end. Sixteen-foot mould- 
ing strips can be accommodated. Hori- 
zontal braces act as dividers, and are 
spaced four feet apart, thus providing 


Above: — View of 
racks for stacking 
moulding on end. 
Dividers are four 
feet apart. Right: 
—300-foot shed on 
left. Lumber stacks 
at right, and old 
and new ware- 
houses and truck 
shelter in center 
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an automatic measuring device. 

In addition to the lines already men- 
tioned, the yard stocks builders’ hard- 
ware, paint, garden supplies and tools. 
A staff of salesmen under the direction 
of Felix Banaszek is maintained to 
wait on customers who call at the yard, 
and to contact prospects in the field. 

One of the policies of the yard, as 
outlined by John Czerwiec, president, 
is “to employ local people exclusively.” 





is Useful for Routing Orders 


To be milled by us 

Cash sale—ready—will call 

Ready to be delivered—charge 

Deliver today 

Deliver later 

Will call 

Pick-up by truck 

Mdse. ready—will call 

Wanted information 

Out in Yd.—being loaded. 

This covers range of types of orders 
received during the day. Thus, for 
example, when the yard foreman or 
driver comes into the office he does not 





ten up at the office a box approximately 
3 ft. long by 2 ft. wide by 8 inches deep 
is placed on the order-desk. Top of 
this box is open; interior is divided 
into fourteen compartments by plywood 
dividers set at an angle of about 35 
degrees with the botton of the box. 
Each compartment holds one particular 
type of order, as follows: 

To be paid in day or two 

‘To be milled 

Ordered—to be delivered by others 

Ordered—will call 


need to go through stacks of orders 
but can concentrate on “Delivery 
today,” can take a quick glance at the 
other slots and see what is coming up 
or what else needs his attention—such 
as “Pick up by truck.” 

Similarly with other slots, the entire 
set-up giving a visual picture of opera- 
tion as, for example, if a customer 
should call in and want to know 
whether or not his order has left, the 
order clerk needs onty to glance at 


those tickets under “Delivery today” 
rather than having to plow through a 
mass of filed or spindled orders. So 
it is with work for the mill which goes 
under here when ordered and moves 
out to the appropriate slot (“Deliver,” 
“Will Call” or whichever one is noted ) 
when finished. 

Each order is properly slotted the 
moment it is written up and work can 
be directed and routed from the slots 
in handy fashion, without waste of 
time. Each order, of course, moves 
from slot to slot as it is got up for 
delivery, will call, etc. 

All the slots are self-explanatory 
except “Out in Yd—being loaded.” 
This is used as follows: when the yard 
man comes in for his “Deliver today” 
he finds both the delivery copy and the 
customer copy in the “Delivery today” 
slot. Customer copy is in blue, driver’s 
copy in white. He moves the blues 
up under “Out in Yd.—hbeing loaded” 
and takes the whites out to make up 
the load. The driver then must come 
in and pick up his blues just as he 
leaves the yard. In this way the office 
knows whether or not the order is on 
the way or still in the yard being 
loaded, and in addition they have a 
final check on the driver just as he 
leaves so that he cannot get away with- 
out coming through the office to see if 
there are any last-minute orders to go. 
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Do Saturday Deliveries Cost Too Much Money? 


Delivery costs can be cut appreciably 
in a manner that not only saves dol- 
lars and cents in truck operation, but 
is likely to increase rather than de- 
crease volume of small cash sales. 

When the R. M. Stone Lumber Co., 
Jackson, Mich., set out to analyze 
their delivery costs, they took into con- 
sideration certain factors other than 
actual maintenance and operation costs 
of trucks and miles travelled. It 
seemed to R. M. Stone, the proprietor, 
that the five-day working week of build- 
ing construction mechanics and Jack- 
son factories might be having an in- 
fluence on the kind and size of orders 
that were being delivered on Saturdays. 

Certainly with building mechanics 
not working on Saturdays there were 
no truck loads of materials being taken 
to job sites. With factory help at home 
on Saturdays and Sundays it seemed 
reasonable to consider that perhaps a 
large bulk of Saturday deliveries were 
very small jag lots of material for lit- 
tle home repair jobs. The cost of de- 
livery of such items is far out of pro- 
portion to any possible profit. 

“We decided,” said Mr. Stone, “to 
discontinue Saturday deliveries of 
building materials. Within a very few 
weeks after we instituted this action we 
were able to prove to ourselves how 
right we were in our judgment about 
Saturday orders. 

“There hasn’t been the slightest kick- 
back from anyone. The only difference 
we have noted is that our yard is 
crowded every Saturday morning with 
people who have come in to make small 
purchases. We keep a full staff of 
salesmen on hand to wait on this trade. 
We never open on Saturday after- 
noons, and the large increase in cus- 
tomers at the yard on Saturday has not 
caused us to alter this policy. The 
people that come in usually arrive 
early. They want their boards or 
paint or hardware, or whatever they 
need as quickly as they can get it in 
order to put in a full day of work at 
home. Most of them have been taken 
care of long before noon. The system 
has been in operation since last fall. 
The customers are satisfied, and we 


have saved a lot of money.” 

This large group of customers for 
small cash sales seldom visited the 
yard before it became necessary for 
them to do so. Now, that they come 
in person, there is an opportunity with 
everyone of them to talk over his home 
maintenance problem, make sugges- 
tions, and display new materials and 
equipment. Having the customer come 
to the yard presents real opportunities 
for increasing sales volume. 

“The single exception we make,” 
said Mr. Stone, “is in connection with 
coal deliveries. Coal deliveries during 
the late fall, winter, and early spring 
months are made through a full six- 
day week. We alternate our drivers 
on coal trucks so that each operates on 


a five-day a week basis. 

“Eliminating Saturday delivery of 
materials, of course, places our other 
drivers automatically on a_ five-day 
week. It is unnecessary to alternate 
them, and have a different man off on 
each day of the week. We have the 
advantage of a full corps of material 
truck drivers on hand during every 
full day on which we make deliveries.” 





Notes on Promotion—Bills in 

Cellophane Carry Message 

For publicity purposes one company 
encases bills, to be handed out as 
change, in cellophane wrappers, upon 
which they print a message they want 
to put across. 











“How much are those gates?” 








Heres a Timely Tip 








The Hawkeye || 
Lumber Co.’s yard 
in Iowa City, Iowa, 
devised this simple 
way of storing and 
displaying farm 
gates. The yard 1 
has a considerable | 
market for these 
gates; but they 
were always in the 
way, falling down 
and getting rain 
streaked. Here 
they are suspend- 
ed, upside down, | 
in a large open | 
bin. This leaves 
room below for the 
storage of reinfore- | 
ing iron. The ad- 
joining bin stores 
: woven fence. The 
' gates are “silent 
~ salesmen;” being 











part of the big open yard. Often a farmer, visiting the yard for some 
other purchase, sees them, remembers that he needs one or two, asks 


visible from any 
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Inasmuch as “trial balloons’ seem to be in vogue 
it appears advantageous at this time to ask—‘*How 
have you enjoyed the Headache Contest?” Although 
there are still enough letters in the file (and more ar- 
riving regularly) to assure the continuation of the 
Contest indefinitely—the editors have been consider- 
ing turning the space used by the Headache Contest 
into a general letter forum when the Contest is ended 
(as it surely must, sometime ) 

The thought has been to provide a department 
where readers may air their troubles and grievances, 
and where other readers may offer their solutions and 
condolences. Of course compensation would be given 
the writer of each letter published. 

Would such a department be as useful as we believe 
it should be? Would you enjoy reading what others 
in your industry have to say? Would you welcome 
an opportunity to express your likes and dislikes? We 
believe you would. 





Headache” No. 10 


We have circumstances nearly identical to those of 
the Indiana dealer. We have railroad all around us 
but can’t get a track into 


Aspirin for 


Can You Deliver House Plans 
and Still Keep Your Customer? 


SUGGESTIONS GIVEN FOR UNLOADING FROM DISTANT RR SIDING 
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The “dolly” is loaded from the car and, when ready 
we grab the first available truck with which we tow 
the loaded “dolly” to the proper location in the yard 
for unloading. 

The “dolly” holds about half a car of lumber and 
two such trips will make short work of a car. If 
necessary, the last load out of the car may be stored 
on the “dolly” until such time as it is —""_" “ 
remove and pile the same.—W. P. Canby, Jr., 

Canby & Son, Downingtown, Pennsylvania. 





This is for the Indiana dealer with the PROBLEM 
OF UNLOADING FROM CARS TO SHEDS, the 
R. R. siding being located a distance from the sheds. 

The use of your old horse drawn wagons prepared 

and used as trailers and 





the yard because of grad- 
ing conditions. 

We solved the problem 
for $40 plus a few pieces 
of our own lumber, as 
follows: 

We bought from a 
local truck garage an old 
worn out oil tank doggie 
trailer chassis, equipped 
it with old discarded 3. 
tires and put an inexpen- compete. 
sive but durable home- 
made stake body on it. 

When a car comes in, 
we tow the “dolly” to 
the railroad yard with 
one of our trucks, place 
it at the door of the car 
and uncouple the truck 


y . = j +. 
which is then free for are judged to be bes 





deliveries. 


RULES OF CONTEST 
First Prize—$10; Second Prize—$5; Third Prize—$3 


1. Solutions of, or comment upon, the “Headache” 
printed in each issue must be not less than 100 words 
or more than 1,000 words long. 


2. Solutions of or comment upon any “Headache” 
must be received within 30 days of date of issue in 
which that "Headache" is stated. 


Only retailers and their employees are eligible to 


4. The editors of the AMERICAN LUMBERMAN 
shall be the sole judges. Names and addresses of all 


prize winners will be printed in this journal. 
5. All solutions and written comment submitted shall 


be the property of the AMERICAN LUMBERMAN, 
with right to print in whole or in part. 


6. Entrants in any “Headache” contest are free to ae, ie nie 
also enter any, or all, later contests; thus it is possible size in a single heavy 
for you to win more than one prize—if your solutions 


hauled by the regular de- 
livery trucks, may be the 
ASPIRIN 
HEADACHE. 

Starting with the old 
single pole, team lumber 
wagon with lumber bol- 
sters and long stakes, cut 
the pole to about five feet 
long, iron the end of it 
with two heavy pieces of 
strap iron, one on top 
and one on the bottom, 


for your 


drill both so as to receive 
a 3%” to 1” bolt which 
will be dropped through 
a single hole of the same 


iron attached to EACH 
AND EVERY ONE oft 


your regular delivery 
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trucks, this iron on the truck being the male joint of 
the blacksmith-made trailer coupler. 

Prepare at least four wagons as trailers to be hauled 
to and from the cars to the yard by the REGULAR 
DELIVERY TRUCKS and while they are starting 
on and coming back from deliveries if necessary. 
Start unloading a car by taking at least two trailers 
to the car, leave them with two men for loading, the 
truck can proceed with its delivery and on the way 
back to the yard hook on the loaded trailer and spot 
it at its place in the yard. The next truck out can 
take an empty trailer to the car and pick up a loaded 
one on its return from the delivery and so on. An- 
other way to work this trailer idea is with one truck 
and driver with one helper this combination can work 
steady on unloading cars hauling loaded trailers to 
the vard and returning to the car with an empty 
which has been unloaded by yard men, if it is neces- 
sary to have this truck for deliveries it is available 
at any time.—Edwin A. Riggs, The C. A. Porter 
Co., Auburn, New York. 





A good location on a main street is worth far more 
than the saving gained by handling lumber directly 
from car to shed. Our solution of the problem of 
hauling lumber from railroad to yard is to hire a 
truckman to draw it at a contract price per thousand 
feet, furnishing his own truck and helper. Only part 
time of one man is required to oversee the piling in 
the yard and to tally each load, while other yard men 
and regular trucking equipment can concentrate on 
shipping orders. Unless a yard does a suffcient vol- 
ume of business so that cars are being unloaded al- 
most continuously, it is not economical to maintain 
handling facilities at the side track or additional 
trucks which may be idle much of the time.  Inci- 
dentally contract trucking helps to solve the overtime 
problem under the Wage-Hour law. Our method has 
proved fast, simple and inexpensive—Truman D. 
Cameron, E. M. Cameron Lumber Corp., Albany, 


New York. 





New Contest No. 13 


LOSS OF HOUSE PLANS AND CUSTOMER 
From an Ohio Dealer 

We try to do a rather complete building service. A customer 
may come to our office, give us his desires in a general way, and 
we develop a plan for him, to fit his needs, his lot, ete., and a 
rather exact figure on the cost of such a home. We have a grad- 
uate architect doing such work, and he has had building experi- 
ence for years. 

The customer naturally wishes to digest all this for “week or 
so”’ and takes the plans home, and from there it gets to be like 
that man traveling from Jerusalem to Jericho. Others that sus- 
pect, take the situation by storm, steal the plans, substitute for 
his needs, and that priest and Levite are put to shame. The archi- 
tectural plan service under the customer’s arm, worth at least 
$150.00 lies on the roadway, and all our efforts to help a man 
build a good home are left for a third Samaritan to assemble, like 
a cross-word puzzle. 

We didn’t get paid for our plan service, we’ve lost him as a 
customer. He still builds a home, but when the job is one-third 
under way, he throws up his hands in digust, and says “My God, 
I hope I'll never have to build again.” 

Question—How would you go about getting this man safely 
into his new home in Jericho? 





GIVE US YOUR HEADACHE 


If there are problems that bother you, whether they be large or 
small, the AMERICAN LUMBERMAN invites you to submit them 
to this contest. Every sender of a Heachache will receive, in ac- 
knowledgment, a beautiful automatic pencil, of real value, that he 
will be proud to own. 


Address all correspondence to CONTEST EDITOR, Ame_nrt- 
CAN LUMBERMAN, 431 South Dearborn Street, Chicago. 





PRIZE WINNERS 
“Headache Contest No. 9” 


THE PROBLEM was how to get home owners to investigate 
before signing contracts with “fly-by-night” siding applicators ; 
and how to compete with carpenters who style themselves “con- 
tractors” and sell roofing to lumber dealers’ customers direct, but 
who do not give the customer as good a price on roofing as the 
lumber dealer could offer. 


First Prize—$10 
Edwin A. Riggs, The C. A. Porter Co., Auburn, New York. 
(Solution published May 3.) 
Second Prize—$5 
Marie Lipschitz, The Petersen Lumber & Coal Co., Anderson, 
Indiana. (Solution published May 3.) 
Third Prize—$3 
W. J. Quinn, John Brennan & Co., Cicero, Ill. (Solution pub- 
lished May 3.) 
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New Showroom on Main 
Highway Regains Trade 


An outstanding example of how the 
small lumber yard and building mate- 
rial dealer can meet selling problems 
is the building-material showroom and 
office pictured in the accompanying 
illustration. 

When Big Bend Lumber Company 
of Maplewood, Missouri, found itself 
losing business through the fact that 
a major highway formerly passing the 
yard location was diverted to a new 
underpass, the company built its new 
showroom, some distance from the 
lumber yard itself, but directly on the 
new traffic route. County residents 
driving from nearby St. Louis to their 
suburban homes could scarcely fail to 
notice the building, which contains 
separate showrooms for paint, build- 
er’s hardware, trim, glass, nails, and 
general essentials to home repair or 
building. 

Inasmuch as the yard is operated 
for the customers who stop to pur- 
chase materials in small amounts, this 
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Big Bend Lumber Co., Maplewood, Mo., housed show rooms in this new building 
when faced with loss of business caused by new highway 


new location has produced excellent 
results. For when a lumber-seeking 
customer visits the new showroom, it 
is easy to lead him over to the lumber 
sheds a short walk away, and deliver 
the specified lumber to his car. There 
is a convenient parking lot in front of 


the building which makes it possible 
to stop without hunting a place to 
park, 

“Our sales have increased remark- 
ably since we built our new show- 
rooms,” R. E. Siemen, head of the 
lumber firm, reported. 


“Color Center’? Stimulates Sales of Paint and Related items 


Everything for Decorating and Finishing Homes, Inside and Out 


Kight months ago the Rock Island 
Lumber Co., Wichita, Kans., opened 
what is known as a “Color Center.” 
Here everything going into the decora- 
tion and finishing, inside and out of a 
home or any type building is displayed 
and sold. Lines such as paints and 
enamels, weather strip and caulking 
materials; wall paper, cabinet hard- 





This picture shows the paint section with a paint salesman 
talking to a customer. Shown in the right background is a 
partial view of Mr. Graham's private office 


ware, and a complete line of builders’ 
hardware are carried. 

The room was constructed at the 
end of the main shed facing a business 
street. The entire front is closed in 
by large display windows which are 
kept as attractive as any high class 
department store’s windows are. 

The work was done under the super- 


vision of Burton S. Dow, division 
manager for the company which has 
its headquarters in Saint Paul, Minn. 
Galen Graham is manager of the “Color 
Center,” and says there is no doubt in 
the world but that this modern sales 
room has brought a vast amount of 
business to the company, not only in 
his department, but to all others. 





One of several display nooks where customers are shown 
wall paper. Chairs are provided for the customers’ comfort 
while making selections 
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Lumber Industry, In Its Transition to Perma- 
nence, Must Seek Public Understanding 


Report of Wilson Compton, Secretary and Manager, to Executive Committee of the Board of Directors of the 
National Lumber Manufacturers Association, in Washington, May 14, 1941. 


We are meeting in the shadow of great 
events. They involve us directly as_ indi- 
viduals. Directly or indirectly they involve 
our business. Like most other American in- 
dustries, the lumber industry is in a rain of 
perplexing problems. This condition likely 
will get worse before it gets better. To some 
in our industry these facts and conditions 
are a discouragement; to others, a challenge. 
But we do not need to be pessimistic in or- 
der to be realistic. 

May I take a few minutes to discuss some 
of our outstanding problems, especially the 
more controversial and hence the more dif- 
ficult ones. Neither you nor I know the 
answer to all these problems. But if we do 
not face them frankly we are not likely to 
find the answer to any of them. 


Modern Sawmill Still a Good Investment 


The lumber business at the moment is on 
a high and, in general, a profitable level. 
But more members of the industry than I 
have heretofore known are today looking 
ahead to see, if they can, what lies over the 
top of the hill. One manufacturer within 
the last fortnight asked me whether I think 
this is a good time for him to re-equip his 
sawmill with better and more modern ma- 
chinery, or whether he should take his de- 
preciation and whatever profit he can while 
there is a profit, and get out. 

I asked him what he had in mind to do 
with whatever he would take out of the 
lumber business. He said he would put it 
in some “safe” investment. My answer to 
his question was that if and when a good 
sawmill with modern equipment ceased to be 
a good investment, I doubted that any other 
investment which he likely could make 
would be any more “safe”; that if he con- 
cluded to stay in the lumber business, I could 
think of no wiser investment that he could 
make, if he could do it without borrowing, 
than to modernize the machinery and equip- 
ment of his mill and prepare himself for 
the sharper and more severe competition 
within this industry, and between the prod- 
ucts of this industry and the products of 
other industries, which is ahead of us some- 
how, somewhere, sometime. 


Fittest Will Survive in Post-War 
Competition 


Out of these war-time actions and move- 
ments, either our competitive system of in- 
dividual enterprise will be strengthened, or 
it will be weakened. If it is weakened— 
at least if it is weakened much—I think that 
it will eventually be lost by gradual con- 
version into some system or condition of 
state-dominated industrial economy. If, on 
the other hand, it is strengthened, we will 
see again a struggle for the “survival of the 
fittest,” and it will be a struggle. I am con- 
fident enough of the fundamental spirit of 
enterprise and adventure in American char- 
acter to believe that the latter is more likely 


than the former. If so the test of survival, 
in this industry at least, will come when 
over-developed steel mills and factories pro- 
ducing other materials, stimulated by war- 
time demands, begin to “hunt” for business. 
When that time will come I don’t know. No 
one knows. But it will come. 


Industry in Transition to Permanent 
Status 


During the past three years, on several 
occasions, I have expressed the opinion that 
this industry has ahead of it the probable 
prospect of eight or ten years of moderately 
good business based primarily on small- 
homes and farm building, and that lumber 
companies generally will be wise if during 
this period they will seek to fortify them- 
selves for a more difficult period to follow; 
that a new equilibrium in the lumber indus- 
try as a whole can not be expected until 
the present transition of the industry from 
a migratory status to a permanent sustained- 
yield basis has been substantially accom- 
plished; and that this transition in my judg- 
ment cannot be expected to be completed 
within less than twenty or twenty-five years. 

Four or five of those years have passed. 
Many new factors have come into the pic- 
ture. Yet I do not see reason for modifying 
this fundamental diagnosis. Home and farm 
buildings are still the backbone of the lum- 
ber business. Lumber and timber products 
are still holding their own in heavy construc- 
tion, and in some directions are gaining mar- 
ket ground on other materials. In some re- 
spects lumber is coming to be the newest 
as well as the oldest of the major engineer- 
ing materials, and from the facts already 
developed we have some fairly reliable clues 
as to the directions in which further aggres- 
sive research and promotion efforts may be 
most profitably undertaken. 


Heavier Taxation Insures Economic 
System 


All business nowadays is puzzled and per- 
plexed by our public finance, and by the 
enormous accumulation of public debt which 
we know sometime will be paid either by 
taxes or by inflation or by repudiation. The 
uncertainties resulting from national finan- 
cial policies are, I think, at the root of the 
most difficult conditions in business nowa- 
days, including the most difficult problems 
of this industry. The most encouraging sin- 
gle development in this country during the 
past many months, I think, is the proposal 
now pending in Congress of a great increase 
in Federal taxes. Some of you may think 
such a statement is nonsense. Let us take 
a look at it. No one, of course, prefers to 
pay more taxes. But if as a nation we spend, 
also as a nation we must pay. As long as 
the Government can freely borrow whatever 
it concludes to spend, it will freely spend 
what it concludes to borrow; and it will 
waste. It has been freely spending, and it 


has been wasting. It is still wasting. If 
now the Government has to tax the many 
instead of borrowing from the few, it will 
not spend so much and it will not waste so 
much. Taxation will reduce the peril of 
uncontrollable inflation. Borrowing will only 
increase it. Heavier taxation now, instead of 
borrowing, will, in my judgment, reduce the 
likelihood of total collapse later, and will 
increase the likelihood of maintaining at 
least the fundamentals of our system of cap- 
ital enterprise. If that is nonsense, let us 
at least make the most of it. 


Restrictions and Priorities Perplex 
Business 


Another source of uncertainty and anxiety 
within our industry in many of its branches 
has been the constant threat of priorities. I 
think that threat has been overstated and 
its likelihood exaggerated. But if restric- 
tions on ordinary building were to be now 
applied, such as were applied during the 
last war, they would involve 69 percent of 
our present lumber consumption. Priorities 
without compulsory observance are little 
more than pious wishing; and compulsory 
priorities have an inevitable accompaniment 
of discriminations between competitors and 
between industries. 

The Defense agencies know that, and they 
will not lightly impose such controls where 
in any other way in reason the needs of 
National Defense can be served. The best 
safeguard against involvement in a system 
of priorities will, in my judgment, be the 
readiness and ability of lumber companies 
to furnish promptly what the Defense 
Agencies need when they need it. To accom- 
plish this may necessitate wiser specifica- 
tions and more prudent buying. This indus- 
try can help bring about both of these 
conditions and it should do so. At least it 
should try and, notwithstanding all the dis- 
couragements, it should keep on trying. A 
democracy at war is not usually logical or 
prudent or, for that matter, even fair. In its 
own interest this industry should do what- 
ever it can do to avoid becoming a national 
and particularly a political issue. 


Government Borrowing Will Cut 
Consumption 


There are other partial safeguards against 
priorities which I think will inevitably re- 
sult from the taxation policies now in pros- 
pect. There is, I think, no serious question 
but that among the basic purposes of the 
pending drastic Federal taxation program 
are three major objectives: 

1. An increase in the scope and rate of 
excise taxes on commodities and services. 

2. A limitation of installment buying of 
consumption goods, which, of course, is 
merely a form of private borrowing. 

3. Compulsory saving and compulsory in- 
vestment in National Defense securities. 

All of these will inevitably take an edge 
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off of general public purchasing power, will 
retard the boom and inflation trends, and 
will of course correspondingly retard the 
purchase and consumption of commodities. 
But I think this will more likely and more 
seriously affect the consumer goods than 
the durable goods, and that, in my judgment, 
is its purpose. Nevertheless it undoubtedly 
will somewhat affect and somewhat retard 
installment buying of homes. Our industry 
like every other must take the bitter with 
the sweet. 


Defense Likely to Require 9 Billion Feet 


Last August we published an estimate 
that the Defense lumber requirements during 
the next eighteen months would be some- 
where between 4!2 and 5 billion feet. Pur- 
chases already made for these purposes, 
principally Navy and troop housing but in- 
cluding also industrial uses and civilian De- 
tense housing, already exceed 3 billion feet. 
The present peak of Defense procurement of 
lumber has been passed. But I see no rea- 
son to modify substantially the estimate of 
last summer, and I believe that Defense uses 
will continue throughout the year to be a 
substantial factor in maintaining an active 
demand for lumber and timber products. In- 
cluding civilian housing for industrial De- 
fense, which is being financed in considerable 
part with public funds and will probably so 
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Will Observe National Lumber Decree 


For more than six months we have been 
seeking to handle, as constructively as pos- 
sible, the problems arising out of the pro- 
ceedings against the association under the 
anti-trust laws, pending since last October. 
That matter is now closed. We could, of 
course, spend endless time in analysis and 
appraisal of the views, policies and proce- 
dures of the Department of Justice. That 
would serve no useful purpose. Prosecutors 
and defendants rarely see through the same 
glasses. They did not in this case. But they 
reached a reasonable conclusion. 

The civil decree directed to the National 
Lumber Manufacturers Association, and of 
which you have had a copy, was affirmed 
here in the Federal District Court last week. 
We intend to observe it in letter, in spirit 
and in detail. But we do not propose to 
waste time on a post mortem. We have 
work to do. The association has a_ period 
of four months within which to make such 
changes in its organization, procedures and 
publications as may be necessary. That is 
ample time. The consent decree changes no 
past facts. It does provide some useful traf- 
fic signs for the future. We can observe 
them, should observe them and will observe 
them. 


Must Revise Administration of Standards 


The administrative provisions of the 
American Lumber Standards must be re- 
vised. The revision of the lumber standards 
is not within the control of the lumber manu- 
facturers. But this association can initiate 
and can ask consideration of producers, dis- 
tributors and consumers and of the inter- 
ested public agencies for such changes as 
will meet the criticisms of the Government. 
The Department of Justice has clearly indi- 
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continue, the present prospect is that lumber 
requirements attributable directly to National 
Defense within the next two years will have 
reached a volume between eight and nine 
billion feet. This, although a larger volume 
than was required during the last war, is 
not larger for comparable purposes. Civilian 
housing for industrial Defense was not then 
included, and in the last war a relatively 
larger volume was used for troop housing 
and also in ship and aircraft construction 
which now has no substantial counterpart. 

The Lumber and Timber Products De- 
fense Committee continues its representation 
of these industries, and the National Lum- 
ber Manufacturers’ Association is continu- 
ing its voluntary representation of the Com- 
mittee in its day by day contacts with the 
Defense Agencies. 


More Support of Research and 
Promotion Needed 


The association continues to operate 
within its income. Our staff organization, 
with the six Divisions under which we are 
now operating, is, I think, the most com- 
petent and the most efficient we have had. 
Our most difficult association problems arise 
out of the continued inadequate support of 
our research and trade promotion services, 
which are in increasing demand by the in- 
dustry. We are seeking to make the most 


Current Industry and 


cated its opinion that certain provisions of 
the present lumber standards, and of asso- 
ciation grading and inspection rules based on 
these standards, are monopolistic. The 
Courts have accepted the Department’s 
view. This industry will be in continuing 
threat and turmoil of litigation over the 
anti-trust laws until these provisions of the 
American Lumber Standards are modified. 

It was largely on account of its diligent 
sponsorship, during twenty years, of indus- 
try association inspection, certification and 
grade-marking of American Standard lum- 
ber that this association was drawn into the 
network of anti-trust litigation. It is largely 
on that account that the association is now 
asking the co-operation of the industry in 
initiating such changes as are necessary to 
remove these causes of complaint. I have 
on some occasions in recent months said that 
the Government’s charges in these matters 
were greatly exaggerated. But I would be 
less than frank if I did not also say that 
in my opinion the fundamental complaint 
of the Department of Justice as to these 
standards has a substantial legal kasis under 
the anti-trust laws as they are now being 
interpreted and applied by the Supreme 
Court. I do not think that the Department 
ever was justified in using indictment as a 
means of rectifying these standards and 
practices which for twenty years have been 
sponsored alike by the Department of Com- 
merce, the Central Committee on Lumber 
Standards and the National Lumber Manu- 
facturers Association. But the Department 
has chosen to seek its objectives in that way 
and we shall have to meet this issue on its 
terms, not on our own. I hope we shall do 
so in the same spirit of consideration for 
the public interest in which we responded 
to the appeal twenty years ago by the then 
Secretary of Commerce that this industry 
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of the moderate funds available and to use 
brains when we don’t have money. 

The brightest single light in this picture 
continues to be the Timber Engineering Co. 
It is still blazing new trails for new uses 
for lumber and timber products, both here 
and abroad, and to make lumber one of the 
newest as well as one of the oldest engi- 
neering materials. In the process, Teco is 
not only paying its operating expenses but is 
continuing to provide additional funds for 
substantial promotion and development work. 


Meetings Called to Answer Industry 
Problems 


In the announcements of these meetings, 
we have asked for the consideration of six 
specific matters, as follows: 

1. National Lumber Decree 

2. Revision of American Lumber Stand- 

ards 

3. Forest Conservation Policies 

4. Wage-Hour Law Developments 

5. Public Relations 

6. Lumber Industry 

National Defense 

Attached is a brief memorandum on each 
of these matters. I hope that they may have 
your earnest consideration. We have more 
problems than we have answers. But we 
can find the answers. 


Associations and 


Association Problems 


take the initiative and assume the responsi- 
hility for establishing needed national lum- 
ber standards and dependable protections tc 
lumber consumers through inspection, cer- 
tification, grade-marking and other guaran- 
ties of integrity of product. 

The fact that the Government now criti- 
cizes as monopolistic this program thus 
founded and sponsored, of lumber standards, 
inspection and grade-marking, is itself an 
indication that over the course of years this 
undertaking under public auspices has at 
least been substantially effective in provid- 
ing protection to consumers against substi- 
tutions and frauds, and protection to manu- 
facturers and distributors against the kind 
of unfair competition which results from 
substitutions and frauds. 


Should Have Positive Policy on Forest 
Conservation 


The issue of forest conservation in some 
form has confronted this industry for nearly 
two generations. Three years ago the Presi- 
dent asked Congress to make a thorough 
investigation and to recommend a _ national 
forest policy. A Joint Committee of the 
Senate and House was appointed. On the 
first of April of this year it made its final 
report, concluded its activities and has been 
discharged. Its report and recommendations 
have been before us for some weeks. On 
one point may I make a general comment? 

The forest conservation problem with all 
its implications is complicated and difficult. 
It involves many important industry and 
public interests. This industry should meet 
these issues squarely and affirmatively. It 
has not been doing so. As an industry we 
have stated a national forest conservation 
problem. We have recognized its aspects of 
public as well as private interest. We have 
asked public co-operation toward its solu- 
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tion. We have been positive as to the con- 
servation policies that we are opposed to. 
We have been less positive as to the policies 
that we are in favor of. From time to time 
we have recorded ourselves as favoring in 
principle certain policies—especially relating 
to forestry legislation—which we have not 
Leen ready or able or willing to accept in 
practice. 


State Regulation Would Benefit Forest 
Owners 


Alleged indifference to the future of our 
forest resources and forest dependent com- 
munities is at the bottom of much, if not 
most, of the public misgivings about this in- 
dustry, misgivings which sometimes have 
taken the form of mistrust and occasionally 
of hostility. Good forestry is a local mat- 
ter. There is no logical place for long-dis- 
tance Federal regulation of forestry prac- 
tices. But there is a logical place for basic 
State legislation. My own belief is that a 
simple system of State legislation, gradually 
incorporating into State forest practice codes 
the forestry rules and methods confirmed by 
the tested experience of competent operators 
in each region, would be in the interest of 
forest owners generally, and in the public 
interest; that it would greatly improve the 
public standing of this industry; and that 
it would be the most effective barrier to 
direct Federal regulation which forest own- 
ers justifiably fear and wisely wish to avoid. 
Some in this industry do not share this 
opinion. Many do not think that more dras- 
tic Federal regulation is the ultimate alterna- 
tive to more moderate State regulation. 
1 do. 


A Vigorous, Affirmative Conservation 
Program Needed 


But I am not saying that, as a national 
industry, we should seek or encourage or 
accept State regulation of timber cutting. 
That is for you and other forest owners 
to decide. T am merely stating to you 
frankly my personal view on an issue which 
I know to be exceedingly difficult as well 
as controversial. We have a representative 
and competent Committee on Forest Con- 
servation whose duty it is to advise you. It 
has worked hard on these matters and has 
consulted widely the sentiment of many for- 
est owners. As a member of that Commit- 
tee I have joined this week in support of 
its recommendations. But I hope that the 
prevailing sentiment in the forest industries 
will presently enable us to go farther than 
we now go in the direction of a clear-cut 
affirmative program of local and State ac- 
tion in which the forest owners and forest 
industries can take a more vigorous initia- 
tive. As long as we are unable ourselves 
to take a positive leadership in forest con- 
servation, we may not too much complain 
of the leadership of others. 


Wage-Hour Developments Make 
Difficulties 


The Wage-Hour Administrator within a 
few days will appoint what he will designate 
as a “Lumber and Timber Products Indus- 
try” Committee. The products included 
range from bridge stringers to wooden shoe 
heels and from dock piling to clothes pin 
blocks and picker sticks. The Administra- 
tor, in appointing an Industry Committee, 
is merely carrying out the requirement of 


the statute itself that he investigate, as to 
each industry, the practicability of a mini- 
mum wage higher than 30 cents per hour 
and not higher than 40 cents without sub- 
stantially impairing employment. But it 
means that the industry, at least many 
branches of it, may be confronted with ad- 
ditional new problems of higher wage scales 
—not merely higher minimum wages—made 
more difficult by the large and increasing 
extent of exempt intrastate business, the ir- 
regularity and variability of enforcement of 
even the 30 cent statutory minimum wage in 
a widely scattered and partially migratory 
industry, and the twilight zone of uncer- 
tainty over borderline employments. 

The Committee, it is believed, will have 
an unusually strong personnel. Its task will 
be difficult. It will be made more difficult 
if the industry fails to furnish the facts 
necessary to fair conclusions and reasonable 
recommendations. It can be made less diffi- 
cult if the interested industry groups will 
regard the compilation and submittal of per- 
tinent economic information as a major 
responsibility. Whatever conclusions are 
reached will affect the industry for many 
years. There should be no neglect of this 
opportunity. This is not the time to debate 
the merits of the Wage-Hour Act itself. We 
must get along with this law because we 
shall have no opportunity to get along with- 
out it. 


Proposed Public Relations Activity 


Lumberman generally in recent months 
have become acutely aware of the industry- 
wide problems arising from public misinfor- 
mation, public indifference and in some 
instances public hostility to the lumber indus- 
try. At times in recent months this indus- 
try has been blanketed with public criticism. 
Some of this criticism has been justified. 
Most of it has not been. There have been 
some instances of non-co-operation with the 
National Defense program, and some cases 
of profiteering in National Defense. These, 
to be sure, are exceptional. But public gen- 
evalizations about any industry are often 
ciuel; and public opinion notoriously does 
not well distinguish between the exception 
and the rule. 

But public misgivings about the forest 
products industries are more deep-seated 
than these immediate aspects of the Defense 
program. There is a widespread impression 
that the owners and operators of the forest 
industries as a whole are indifferent to the 
future of their forest resources and are 
neglectful of civic responsibilities for the 
maintenance of dependent communities and 
permanence of employment opportunities. 

Our industry in recent years has made 
great advances in the improvement of its 
products and in the extent of protections 
and guaranties to buyers and consumers. In 
the latter respect, in fact, during the past 
two decades it has done too good a job 
and has brought upon itself the charge of 
“monopolistic practice” by reason of its zeal 
for the establishment of dependable protec- 
tions of the integrity of its products. 


Should Foster Faith in Industry's 
Purposes 


But no improvement of product and no 
perfection of inspection and distribution 
services will compensate for a lack of pub- 
lic confidence in the industry itself and its 
policies and purposes. Members of the in- 
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dustry, conscious only of good faith in their 
relations to their competitors, their custom- 
ers and the public, are annoyed at these 
reproaches; and resentful of the increasing 
necessity of public enlightenment as to the 
facts and problems and purposes of these 
great industries. National policies and 
trends during the past decade, to be sure, 
have accentuated the difficulties of construc- 
tive public relations in industries, especially 
in industries like our own which use impor- 
tant natural resources. But the problem is 
there. It can not wisely be ignored. It is 
not solving itself, and it probably will not. 

During past years we have tried our hand 
at collective efforts in trade promotion and 
research. These efforts, on the whole, I 
think, have been well rewarded. As a result, 
the products of our forest industries right 
now are in a wider diversified acceptance 
and use than at any time during the past 
twenty years. Improved refinement and dis- 
tribution and modern science have opened 
up additional opportunities for uses of lum- 
her and timber products both in their me- 
chanical forms and in their chemical deriva- 
tives. This is encouraging. But it is not 
adequate. That this industry as a whole has 
been too neglectful of its public relations is 
a fact of which in recent years and from 
time to time we have had distasteful re- 
minders. 

But the visible immediate consequences of 
this neglect have not been sufficiently im- 
pressive to inspire enough industry-wide in- 
terest or industry-wide action, to do much 
about it. We have done what we could 
with what we had to do it with. But it has 
not been enough. As a national industry to 
a large extent we have continued a policy 
of self-righteousness and when made a tar- 
get of public attack have generally limited 
curselves to jumping up and down. 


Committee Surveys Public Opinion of 
Industry 


I think that most members of this indus- 
try, confronted with the new hazards which 
nowadays confront every American industry, 
are willing to make a more substantial in- 
vestment in public good will and in public 
understanding. In recognition of this fact 
the board of directors last fall established 
a Special Committee to study the possibili- 
ties of a co-ordinated industry-wide public 
relations program and to explore the pos- 
sibilities of substantial industry-wide finan- 
cial support. That Committee has been dili- 
gent and resourceful. It has developed a 
constructive program which it is now pro- 
posing for the consideration of timber own- 
ers and manufacturers and distributors of 
lumber and timber products. It has ar- 
ranged for an independent expert survey of 
public opinion with reference to this indus- 
try, its policies and its products. That sur- 
vey is now under way. 

This proposed program deals with what 
gradually has become the weakest link in 
the industry’s chain—a link which will be- 
come weaker unless it is made stronger. The 
public relations of this industry can be made 
stronger and more constructive. But this 
will not happen by accident. It will come 
only from action of forest owners and lum- 
ber companies themselves intelligently seeking 
public approval of industry acts and indus- 
try policies which warrant public approval. 
To those who are interested in the future 
as well as the present of these forest indus- 
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tries, there is no more important task and 
no greater opportunity. Continued neglect 
will only make the task more difficult and 
will in my judgment greatly increase the 
hazard of loss of even the opportunity for 
free enterprise in forest ownership and in 
forest industry. 


"Business as Usual’’ Being Discarded 


Most men engaged in the lumber business 
have been accustomed to think that if they 
sawed logs into boards, took care of their 
woods, dealt fairly with their employees, 
paid their debts and their taxes and found 
a sale for their products, at a profit if pos- 
sible, they were doing about all that was 
expected of them as business men and as 
eood citizens. In recent years they have 
found that the lumber business involves an 
increasingly complex network of problems 
in finance, laws, regulations, public relations, 
reports, decrees and controls, and we have 
not seen the end. I doubt that one in ten 
members of this industry comprehends the 
extent under war-time conditions to which 
the slogan “business as usual” is being 
gradually discarded. The imminent estab- 
lishment of priorities, the exercise of price 
controls, the increasing domination of pub- 
lic and private activities by the necessities 
of National Defense have not fully pene- 
trated. But they are penetrating. In more 
or less imminent prospect are further direct 
requirements of lumber and timber products 
for military housing, for ship building, air- 
craft and for Defense construction of many 
kinds, and Defense housing. To a substan- 
tial extent in the development of the De- 
fense program timber products not unlikely 
may become the principal substitute for the 
“substitutes.” 


None Can Escape Drastic Economic 
Changes 


Before us also is the contingent prospect 
of further increases in minimum wages re- 
quired by law. There is likelihood of funda- 
mental Federal and State conservation leg- 
islation which will largely influence the fu- 
ture as well as the present industry; and in 
obvious prospect are changes and increases 
in Federal taxes which will tend to level 
everything and everybody. Our national ex- 
penditures for Defense are, or soon will be, 
greater than in 1917 and 18. The present 
war is primarily a battle of smokestacks. 
If any of us think that we may escape the 
impact of these changing conditions and 
drastic public actions, we are fooling only 
ourselves. 


Industry Needs More Co-operative 
Effort 


As a result many members of our industry 
have become fatalistic or perhaps only numb. 
But the plain fact is that all lumber com- 
panies have these problems to deal with, 
and they must deal with them either indi- 
vidually or collectively. This industry is es- 
sentially different from most industries of 
like size and like importance. The predomi- 
nant type of lumber manufacturing opera- 
tion is a one-man, or at least a one-mind, 
enterprise. There are some great excep- 
tions; but not many. The individual lumber 
company attempting to deal individually 
with these problems would soon find itself 
out of the lumber business. That, it is said, 
may be one way to meet these issues. But 
it is not the constructive way and it is not 
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the way which represents the aggressive 
spirit and purpose of this industry. 

Many of these matters can be dealt with 
locally ; but more of them only through as- 
sociations of lumber companies having like 
interests. These conditions will call for the 
assumption by the industry associations of 
even larger responsibilities than heretofore. 
I am not talking about the National Lumber 
Manufacturers Association in particular, 
nor about the regional associations in par- 
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CALLS HEARING ON PROPOSED 
CHILD LABOR ORDERS 


Wasuincrton, D. C., May 12.—Katharine 
F, Lenroot, chief of the Children’s Bureau 
of the United States Department of Labor, 
has announced that public hearings will be 
held on May 28, to consider two proposed 
orders under the Fair Labor Standards Act 
of 1938. 

One order declares occupations in the log- 
ging and sawmilling industries to be partic- 
ularly hazardous for minors between 16 and 
18 years of age. The other order declares 
occupations involved in the operation of 
power-driven woodworking machines to be 
particularly hazardous to the same age 
group. 

The hearings will be held in Room 7129, 
United States Department of Labor building, 
Constitution Avenue and Fourteenth Street, 
Washington, D. C. The hearing on the 
proposed order on occupations in logging and 
sawmilling will begin at 10:00 a.m., and the 
hearing on the proposed order on wood- 
working-machines occupations will begin at 
2:00 p.m. Any interested individual who is 
unable to appear in person or by representa- 
tive may submit a written comment or brief 
to the Children’s Bureau not later than the 
day prior to the public hearing. 

Report of the investigation, entitled The 
Hazards of Woodworking-Machine Employ- 
ments for Young Workers, has been sub- 
mitted to the Chief of the Children’s Bureau, 
copies of which will be sent upon request 
directed to the Office of the Children’s Bu- 
reau, United States Department of Labor, 
Washington, D. C. 





FREE SUMMER TRAINING SHIP 
COURSE OPEN TO BOYS 


Wasuineton, D. C., May 12.—The Amer- 
ican Nautical Academy, here has announced 
that boys and young men between the ages 
of 10 and 21 years will be allowed to secure 
practical nautical experience on board a 
training ship of the Academy within the 
period from June 1 to Oct. 1, 1941. The 
Academy has designed a summer course for 
young men interested in obtaining a knowl- 
edge of yachting and the handling of small 
boats. The young men may remain on 
board ship for the entire summer period, or 
for any shorter time they may wish, but not 
for less than a month. There is no charge 
for instruction or for living quarters on 
board ship. The only required expense is 
for meals, which are 49 cents. Three meals 
are served daily. There is no tuition charge 
for any of the courses, and no obligation for 
future service of any kind is incurred. Due 
to the fact that the number of accommoda- 
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ticular, but about both. The present trends, 
conditions and problems are making more 
work for the associations, are making that 
work more important to each lumber com- 
pany, and if the trend continues—as it prob- 
ably will—you should plan to provide more 
adequate financial and moral support for 
these activities, and you will gain by so 
doing. This is not a prelude to a request 
for additional financial support for the as- 
sociations. It is merely a prediction. 


WASHINGTON 


tions available is limited, those wishing to 
take advantage of this opportunity should 
write at once to the American Nautical 
Academy, Transportation Building, Wash- 
ington, D. C. 





TO CONSIDER SEASONAL WAGE- 
HOUR EXEMPTION FOR IDAHO 
LOGGERS 
Wasuincton, D. C., May 12.—A hearing 
to be held in the Civil Auditorium, Coeur 
D’Alene, Idaho, at 10:00 a. m., May 23, to 
determine whether logging operations car- 
ried on in Benewah, Bonner, Boundary, 
Shoshone, Kootenai and Latah counties, 
Idaho, and in adjacent areas, are entitled to 
a seasonal exemption from the 40-hour 
week, was announced today by General 
Philip B. Fleming, administrator of the 
Wage and Hour Division, United States 

Department of Labor. 





RAILROADS ADOPT PROGRAM TO 
INCREASE ROLLING STOCK 


When the peak load of rail traffic comes 
in October, the railroads will have 1,617,000 
serviceable freight cars, or 156,000 more 
than they had when they successfully han- 
died the record-breaking increase in business 
in the fall of 1939, it was announced 
May 12 following the spring meeting of the 
Association of American Railroads at Chi- 
cago. The members of the A.A.R. accepted 
a recommendation that the carriers add a 
net increase of 120,000 cars to their supply 
for the anticipated rise in traffic in 1942 and 
another 150,000 for 1943. At the conclusion 
of the meeting, the A.A.R. issued a state- 
ment that “Since the autumn of 1939, the 
railroads have carried on a continuing pro- 
gram of repairing and buying new equip- 
ment. The Association on July 16, 1940, 
recommended to its members that they 
should provide 100,000 new cars by the end 
of the vear 1941. This program is being 
carried out as recommended. When the 
peak load of 1941 comes in October, the rail- 
roads will have 1,617,000 serviceable cars. 
Of these, 168,000 will be new, and 27,000 
will ke cars rebuilt since war broke out in 
Europe.” 





Southern Manager for Trailer 


Detroit, Micu., May 15.—The appoint- 
ment of Frank Study as regional manager 
at Atlanta, Ga. for the Fruehauf Trailer Co., 
has recently been made by Ray A. Fruehauf, 
vice president and director of sales for that 
concern. Mr. Study has a widespread repu- 
tation as an authority on highway transpor- 
tation equipment. 
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Adds 13 New Defense Hous- 
ing Areas 


WasHIncTon, D. C., May 13. — Thirteen 
new Title VI Defense areas today were ap- 
proved by President Roosevelt on recom- 
mendation of Defense Housing Coordinator 
C. F. Palmer. 

The new areas, bringing the total number 
of localities designated for FHA financing 
under the new Title VI to 159, are in nine 
States and in Alaska. They are as follows: 

Illinois, Rockford; Indiana, Kingsbury- 
LaPorte; Louisiana, Leesville - DeRidder; 
Mississippi, Jackson and Meridian; New 
York, Greenport, L. I.; North Carolina, 
Jacksonville; Ohio, Lorain-Elyria; Penn- 
sylvania, Monessen; Rhode Island, New- 
port and Quonset Point-Warwick, and 
Alaska, Anchorage and SitKa. 





Rush Applications for FHA 
Insurance Under New Title VI 


Wasuincton, D. C., May 12.—A total 
of 5,828 applications for homes financed 
under the new Title VI of FHA were 
received during the first three weeks of the 
Title’s operation, it was announced by the 
Federal Housing Administration. Applica- 
tions amounted to $21,440,000 through May 
3, with the first applications received on 
April 12. The FHA, under the new regu- 
lations, is authorized to insure up to $100,- 
000,000 of mortgages under the Defense 
Housing Insurance section of the Act. 





Private Industry Must Do the 
Big Job 


Wasuincton, D. C., May 17.—Centering 
its efforts on construction of homes for 
Defense workers, private industry now is 
eclipsing all housing production records of 
the last twelve years, and forecasts still 
greater activity in the coming months, the 
Federal Home Loan Bank Board declared 
today. 

With a large volume of homes being 
erected for sale as low as $2,500 in some 
ections, and under $3,000 in every section 
of the country, for the first time, and the 
great majority of structures costing with 
land less than $5,000, home ownership is 
being encouraged among more families of 
iow and moderate income than ever before, 
according to John H. Fahey, chairman of 
the Bank Board. 

The 3900 home-financing institutions of 
the Federal Home Loan Bank System 
financed $112,000,000 in new construction in 
Defense areas in the first three months of 
this year, an increase of 33 percent over 
construction in the same areas during the 
first three months of 1940, according to Mr. 
lahey. This figure represents 33,000 hous- 
ing units, he said. 

“Total private construction in Defense 
areas from January through March is esti- 
mated at more than 100,000 units,” said Mr. 
Fahey. “With the current opening of the 
construction program in northern states, the 
volume of construction will increase for the 
next several months. 

“The market for low-cost homes con- 
tinues to absorb everything that can be built 
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in a reasonable price range for wage- 
earners.” 

Although large sums of Government 
money are being expended on construction 
of units for sale or rent to those engaged 
in Defense work, the volume is small com- 
pared to that being invested for the purpose 
by private financing institutions, Mr. Fahey 
said. 

“Private capital should do all the financ- 
ing it is able to do speedily and safely,” he 
declared, “so as to release all possible public 
funds for other Defense purposes. While 
temporary construction must, of course, be 
financed by the Government, and it also will 
have to go into a portion of the permanent 


construction, the big job remains that of 
private industry. 

“The savings and loan associations of the 
country, which finance more American 
homes than any other type of institution, 
have pledged their full cooperation in the 
drive to provide homes for Defense workers. 
Reports to the Federal Home Loan Bank 
Board show that they are making home 
ownership available to thousands of fam- 
ilies forced to remain renters in the past. 

“Moreover, recent improvements in design 
and materials and better methods of con- 
struction have provided sounder values than 
ever before in the field of low and mod- 
erate-cost homes.” 
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LOVE A PARADE.. 


ENDING AT YOUR STORE? 





Use the BPS Sales Plan... and get a Profit Parade 


friends, too? 





way to do it. 


ROUTE TO 
PROFITS 


Do you love a parade? A parade of ‘buying customers,” 
not just “looking customers,” through your store? A 
parade of new faces, new customers, a parade of old 


Well, you can have such a parade. And here’s the 


Project yourself in the BPS Patterson-Sargent adver- 
tising picture in such a way that prospects gravitate 


to you as if drawn by a powerful magnet. And you 
can do that by first becoming the exclusive Patterson-Sargent paint 


dealer in your community. 


Then this proved Sales Promotion plan goes to work. It creates 


the desire to paint...aids in color selection...points 
out to the prospect to buy from you. The parade 
starts. You get more store traffic than you ever saw 
before. Your reward... more sales... more profits, 
not only on paint, but on many other items as well. 

Use this proved route to profits. Write The Patterson- 
Sargent Company, for complete details on how you can 
become the exclusive BPS dealer in your community. 
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West Coast Research Aids Mills 
Meet Defense Needs 


SEATTLE, WaAsH., May 10.—The Douglas 
fir region, a great forest arsenal, yields the 
huge timbers in urgent need for shipyard 
building, and wood to meet the rigid de- 
mands of airplane construction. Among 
many other special Defense requirements in 
lumber is pontoon timbers for new types of 
Army bridges. These timbers must be kiln 
dried. 

In the past the kiln drying of large tim- 
bers has been technically difficult, and 
resulted in much waste through “checking” 
—splits in the ends of the timbers and some- 
times in the side surfaces. Three years ago 
the West Coast Lumbermen’s Association 
department of grades and inspection began 
a series of studies and experiments, as part 
of the association’s program of forest prod- 
ucts research, in the chemical seasoning of 
wood. The main objective was to master 
the problem of checking in kiln drying tim- 
bers. Now that research, as carried on at 
Longview (Wash.) laboratories, is making 
a contribution of first importance to Na- 
tional Defense. Nearly two million board 
feet has been chemically seasoned by 27 





Joins Research Staff of West- 
ern Pine Lab 


PortLAND, Ore., May 10.—Appointment 
of Dr. Arthur B. Anderson, graduate of 
the University of Wisconsin and more re- 
cently with Quaker Oats, to the research 
staff of the Western Pine Association here, 
was announced by Alfred Hermann, man- 
ager of the organization’s laboratories. Dr. 
Anderson, who is 34, becomes research 
chemist at the laboratory. After gradua- 





tion from the University of Wisconsin, he 
became associated with the Forest Products 
Laboratory, at Madison, Wis. In recent 
years he has been a member of the Quaker 
Oats staff of scientists, lately as advisor 
to the chemical division. His first researches 
include heartwood discoloration and knot 
problems. 


mills in the past six months. Lumber being 
chemically treated is mainly for bridges and 
other National Defense projects, and the 
specifications are high and rigid. 

Chemical treatment, however, assures mill 
managers of being able to cut to meet speci- 
fications, and time deadlines, through faster 
kilning. The comparatively new _ process 
used reduces losses as a result of checking 
from between 40 to 60 percent, to between 
1 to 5 percent. There is now used a syn- 
thetic chemical—urea—made from coal, air 
and water, developed and marketed as a 
commercial product of the Du Pont labora- 
tories. The cost of urea treatment, including 
chemicals and labor, runs between $2.75 to 
$5.50 a thousand board feet, depending on 
the size and grade of lumber to be treated. 
At present, a system of hand treating is 
used, with laborers scattering the urea crys- 
tals as skillfully as a farmer sows seed, but 
the increasing success of the process and 
the realization by lumber operators that pre- 
vention of waste is economical, will bring 
machine treatment of the lumber in the 
future. 

Working in the research laboratory at 
Longview are Arthur L. Mottet and Don 
F. Hill, who carry on most of their research 
work at the Weyerhaeuser mill, but have 
equipment for determining such vital lumber 
information as humidity, density and tensile 
strength of lumber brought “up town” to 
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their laboratory. Ixperiments are being 
carried on along lines of trying to find the 
most efficient ways to treat and then kiln 
all types of lumber. Mottet and Hill are 
constantly “experimenting”” with a minia- 





Don Hill (left) and Arthur L. Mottet, forest 
products researchers for the West Coast Lum- 
bermen's Association, Seattle, Wash., in three 
years of experimenting in the chemical season- 
ing of Douglas fir have produced real results 
that now enable lumber mills to meet special 
Army demands for pontoon timbers with preci- 
sion and without waste. Hill is pointing out a 
check in a non-treated timber after kiln drying. 
Beside it stands a chemically treated timber, 
also kiln dried, but free of checks or splits 


ture, specially constructed kiln at the 
Weyerhaeuser mill. The local laboratory is 
co-operative in nature, and the efforts to 
improve lumber processing as well as results 
obtained are spread around through many 
mills in the Northwest. 


New Defense Housing Funds Alotted; 


Contracts 


Wasuincton, D. C., May 12.—With 
plans under way for the allocation of a 
new $150,000,000 fund for Defense housing, 
the issue of National Defense was raised 
in other construction activities in Washing- 
ton as a means of expediting action to meet 
ever-increasing needs. National Defense 
was made the spearhead of a drive for con- 
gressional approval of extension of certain 
phases of the National Housing Act which 
are due to expire on July 1. 


Planning Allocation of New Housing 
Funds 


In the meantime, Defense officials were 
making plans to begin allocation of the 
recently enacted $150,000,000 appropriation, 
in order to make it available as soon as 
possible for early construction in areas 
which are. suffering most from housing 
shortages. Recent industrial plant expan- 
sion and an acceleration in contract awards 
for munitions, planes, ships and allied heavy 
industries, have placed such heavy loads 
on communities in various sections of the 
country that acute housing shortages are 
developing at a rapid pace. For this reason, 
considerable pressure is being brought to 
allocate the new housing fund quickly. 

One outstanding example of an extreme 
shortage in housing accommodations has 
occurred in Pittsburgh, Pa. To overcome 


Awarded 


this critical situation, President Roosevelt 
has approved construction, with public funds 
appropriated some time ago, of 5,000 dwell- 
ing units. The need is so acute in the entire 
Pittsburgh area, including Allegheny County, 
New Kensington and Arnold, that Defense 
planners cited the necessity for 10,000 addi- 
tional units to be supplied by private enter- 
prise. 

It is expected that the new appropriation 
will be allocated in a few weeks to begin 
construction in areas similarly affected by 
expanded Defense production activity. 


Extension of Titles | and II Will Aid 
Defense 


The National Defense issue in connection 
with extension of the life of two Titles of 
the National Housing Act was raised by) 
Federal Housing Administrator Abner H. 
Ferguson, in appearing before the House of 
Representatives banking and currency com- 
mittee in support of legislation for this pur- 
pose introduced by Chairman Henry Bb. 
Steagall. 

The phases of the Act under considera- 
tion are Title I, to insure lending institutions 
against loss on modernization loans, and 
Title II, to insure mortgages on existing 
construction and also to increase the limit 
of mortgage insurance under this Title from 
$4,000,000,000 to $5,000,000,000. The life of 
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both Titles would be extended for three 
years. 

In recommending extension of Title |, 
Administrator Ferguson declared: 

“In view of the fact that about one-third 
of the nation’s homes are between 25 and 
50 years old, it is obvious that the Title I 
program can perform a vital function in 
the present emergency. This type of financ- 
ing offers a practical and proven answer to 
the problem of how to utilize these old 
homes, many of which can be profitably 
modernized and converted into multi-family 
dwelling units, especially in areas where 
housing conditions are still unsatisfactory.” 

Mr. Ferguson asked that the limit on the 
amount of modernization loans be increased 
from $2,500 to $5,000, and that the period 
of repayment be increased to five years in 
the case of loans above $750. He also 
recommended an increase in the upper limit 
of Title I loans under Class 3 from $2,500 
to $3,000. This latter group is for new 
small houses. 

The insuring of mortgages on existing 
construction is necessary, Mr. Ferguson 
said, because, without it, there would be “a 
depressing effect on the value of almost 
every home now standing. That would 
create a dangerous unbalance in the mort- 
gage market and eventually react unfavor- 
ably on new construction.” 

In connection with the recommended 
increase to $5,000,000,000 in the limit of 
mortgage insurance, the Administrator cited 
the fact that existing insurance authoriza- 
tion is being exhausted so rapidly that the 
HA might have to stop issuing commit- 
ments before the end of the year. 

“For the FHA to withdraw from the 
field with conditions as they are today,” he 
said, “would be’ to throw the gates wide 
open to unrestrained speculation, inflated 
values, and possibly usurious interest rates.” 


President Approves 11,625 Housing 
Units 


An unusually large number of Defense 
housing units were cited for early construc- 
tion when President Roosevelt approved 
construction of 11,625 units in 13 areas, in- 
cluding the 5,000-unit program for the Pitts- 
burgh area. 

The entire program was approved, upon 
the recommendation of Defense Housing 
Coordinator C. F. Palmer. The localities 
and the number of units are as follows: 

Gadsden, Ala., 100; Long Beach, Calif., 
f00; San Diego, Calif., 1,500; Bridgeport, 
(onn., 1,600; Hartford, Conn., 585; New 
britain, Conn., 200; Washington, D. C., 140; 
Weldon Springs, Mo., 200; Wilmington, 
N. C., 900; Corry, Pa., 100; Pittsburgh, 
»,000; Nashville, Tenn., 300, and Dallas- 
fort Worth, Tex., 400 (including 100 units 
for single men.) 

A breakdown of the Pittsburgh require- 
ments shows that the 5,000 units will prob- 
ibly be located as follows: Turtle Creek 
Valley, 600 units; Clairton, 700; Duquesne, 
‘00; Upper Allegheny Valley, 200; Monon- 
vahela Valley (south), 700; Monongahela 
Valley (north), 200; Ohio Valley, © 250; 
Lower Allegheny Valley, 250; Chartiers 
Valley, 250; Youghiogheny Valley, 200; 
Westmoreland County, 250, and Pittsburgh, 
TOO. 


Some of the units to be constructed under 
this new program will be of demountable 
construction, but by far the greatest per- 
centage will be of permanent construction. 
These permanent units, although their period 
of use in connection with Defense activity 
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is uncertain, can be used later, after the 
emergency, for low-rental housing purposes. 


Contracts Awarded for Defense 
Housing 


Contract awards for Defense housing 
were as follows: 

California, Fresno, Municipal Airport, 
150 units; to Midstate Construction Co. and 
Harris Construction Co., Fresno; estimated 
cost, $454,300. 

Louisiana, Bossier City, Barksdale Field, 
139, to the Werner Co., Shreveport, La.; es- 
timated cost, $411,000. 


mated cost, $188,454. 

New York, Elmira, 144 units; to W. J. 
Burns Co. and Edward Joy Co., Syracuse, 
N. Y.; estimated cost, $448,000. 

New York, Elmira, 56 units; to John 
Cunningham Estate, Elmira; estimated 
cost, $179,000. 

Pennsylvania, Williamsport, 250 units; 
to Ritter Bros., Harrisburg, Pa.; estimated 
cost, $148,300. 

New Jersey, Paterson, 300 units; to E. M. 
Johnson, Jersey City, N. J.; estimated cost, 
$1,021,000. 

Florida, Valparaiso, 100 units; to Paul A. 
Miller Construction Co., of Leesburg, Fla.; 
estimated cost, $373,200. 

New York, Watertown, 150 units; jointly 
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Maryland, Indian Head, 64 (prefabri- to Deline Construction Co. and George H. 
cated-demountable), to PHC Housing Corp. Hyde (Inc.), both of Watertown, N. Y.; 
and Berkey & Gay Furniture Co.; esti- estimated cost, $503,200. 














STATEMENT 


umber Industry 


‘ The L 
TO: usa. 


in ACCOUNT WITH 








One ye 
Llyctus 
"powder Pp 


and other : 
est" peetles: 


*Latest estimate of government entomologists 


FOUR EASY WAYS YOU CAN DODGE YOUR SHARE OF THIS BILL! 


Beetle damage to your lumber can be controlled, perhaps even 
entirely eliminated. Simply follow these four practical sug- 

estions based on the actual experience of scores of success- 
fal lumbermen. 


1. Inspect yards and storehouses at regular intervals —with 
an ever watchful eye on untreated, stored lumber. 


2. Destroy all debris, favorite breeding spot for insects. 


3. At the first trace of beetle damage, treat the infested lum- 
ber— oldest stock first— with Permasan. 


4. Then treat a// the lumber in your yard with Permasan to 
check further spread of the destructive pests before any more 


QUICK FACTS ON PERMASAN damage is done. 
FOR BEETLE CONTROL Permasan will kill “live worms” in infested lumber and 


; prevent new infestation of uninfested seasoned wood... 
pia en ") in ae. economically and effectively. Permasan is helping many pro- 
aan, G5 Seen Geena die. gressive lumbermen cut their share of the lyctus beetle’s 
tillate. $35,000,000.00 toll... and it can help yo cut yours! 


2. Available in 55-gallon non-return- For information on your specific problems, write for Tech- 
able drums or tank cars. nical Bulletin 0-14. MONSANTO CHEMICAL COMPANY, St. Louis, 
3. Can be easily applied. U. S. A. District Offices: New York, Chicago, Boston, Detroit, Char- 
4. Highly toxic to both larvae and _lotte, Birmingham, Los Angeles, San Francisco, Montreal. 

adult beetles. 


MONSANTO CHEMICALS 


ER Vv VE MANKINEI 















































Mississippi 
lite 


Let Sallis supply 
your needs in 
Yard and Shed 
Eased- 
Edge Dimension, 
Ceiling, Floor- 
ing, Siding, Fin- 
ish, Casing, Base, 
Moulding. 


Items, 





Here’s Shortleaf at its BEST. Sell 
it for all structural uses. Shed 
stock is kiln-dried. Air-dried items 
Lignasan-treated. 


1. C. and G. M. & N. Raliroads 


SALLIS LUMBER CO. 


BRANDON, MISS. 












































MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 


If DUSTRIA 


ELIZABETH, LOUISIANA 







































Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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BUILDING NOTES 


B&L Loans for Purchase, 
Construction Break Record 


More than a quarter of a billion dollars 
was lent by the savings, building and loan 
associations throughout the country during 
the first quarter this year, according to the 
United States Savings & Loan League, 
Chicago. Morton Bodfish, executive vice 
president of the League, said that the $267,- 
932,000 lent from January through March 
was $40,000,000 more than during the same 
period the year before and constituted a 
record for any like period since the figures 
began to be compiled six years ago. Mr. 
Bodfish pointed out that the increases over 
the first quarter a year ago were entirely in 
the categories of home purchase and home 
construction loans, the volume for refinanc- 
ing, modernization and repairs and miscel- 
laneous purposes being approximately the 
same as last year’s. 

Percentages of first quarter loans made 


for each purpose were: Construction, 32.2; 
repair and modernization, 4.6; home pur- 
chase, 37.3; refinancing, 16.7; other pur- 
poses, 9.2, 


FHA April Operations Showed 


e 
Big Increase Over Last Year's 

Wasuincton, D. C., May 12.—April was 
a record-breaking month on FHA home- 
financing insurance operations, according to 
an announcement by Federal Housing Ad- 
ministrator Abner H. Ferguson. The in- 
crease in operations was 15 percent in num- 
ber, and 19 percent in amount, over last 
year. During April, 32,488 small-home 
mortgage insurance applications totaling 
$150,884,295 were received. The month was 
also the most active month ever recorded 
for new homes, with a weekly average of 
about 4,450 small homes started, compared 
with 3,290 in March, 1941, and 3,870 in 
April, 1940. 








TELL CONGRESSMEN YOUR VIEWS ON 
NHA EXTENSION 


Wasutncton, D. C., May 12.—Efforts are 
now being made to continue NHA Title I 
and Title II, due to expire June 30, 1941, 
and keep them in effect for an additional 
period of three years. A bill (H. R. 4621) 
was introduced by Chairman Steagall, of the 
House Banking and Currency Committee, 
on May 2, essentially providing. 


Under Title |: 


(A) A 3-year extension to July 1, 1944. 

(B) Increase of outstanding total liabil- 
ity from $100,000,000 to $165,000,000. 

(C) $5,000 limitation for modernization 
and repair loans (instead of $2500). 

(D) $3,000 limitation for new construc- 
tion loans (Class 3). 

(E) Five-year maturity date (instead of 
three). 

(F) Authority to refinance and extend 
loans made on or after July 1, 1939. 


Under Title Il, Sec. 203: 


(A) Authority for President to extend 
amount of outstanding obligations from 4 
billion dollars to 5 billion dollars. 

(B) Continuation of authority to insure 
loans on existing construction; and removal 
of limitations upon this type of financing 
previously placed upon it in Section 203 (a) 
of the Act. 

Hearings have not yet been set, but are 
expected to be held promptly. So far as 
the National Retail Lumber Dealers’ Asso- 
ciation has been able to ascertain, there is 
no substantial opposition to extension of 
NHA. Continuation of Titles I and II 
would open to retailers an opportunity to 
develop additional business through the 
facilities of FHA. Many dealers are finding 
it good business, especially that secured 
under Title I, says the NRLDA. Remodel- 
ing and repair business can be successfully 
developed this year and next year; increased 
factory payrolls will open up many new 


remodeling jobs that have been delayed for 
years, it asserts. 

Hearings on H. R. 4621 are expected to 
be held in the near future. Those inter- 
ested in securing passage of HR 4621 are 
urged to write their representatives and 
senators asking their support. It will be 
helpful if they will also send your views to 
members of the banking and currency com- 
mittees listed below: 

HOUSE BANKING AND CURRENCY 

COMMITTEE 
Henry B. Steagall, Alabama 
Clyde Williams, Missouri 
Brent Spence, Kentucky 
Thomas F. Ford, California 
Paul Brown, Georgia 
Wright Patman, Texas 
William B. Barry, New York 
Leon Sacks, Pennsylvania 
Albert Gore, Tennessee 
Wilbur D. Mills, Arkansas 
Alonzo D. Folger, North Carolina 
A. S. Mike Monroney, Oklahoma 
Merlin Hull, Wisconsin 
Herman Koppelmann, Connecticut 
Walter A. Lynch, New York 
Jesse P. Wolcott, Michigan 
Charles L. Gifford, Massachusetts 
Fred L. Crawford, Michigan 
Ralph A. Gamble, New York 
Robert W. Kean, New Jersey 
Jessie Sumner, Illinois 
Frederick C. Smith, Ohio 
SENATE BANKING AND CURRENCY 
COMMITTEE 
Robert F. Wagner, New York 
Carter Glass, Virginia 
Alben W. Barkley, Kentucky 
James F. Byrnes, South Carolina 
John H. Bankhead, 2nd, Alabama 
Alva B. Adams, Colorado 
Frances T. Maloney, Connecticut 
George L. Radcliffe, Maryland 
Prentiss M. Brown, Michigan 
James H. Hughes, Delaware 
Clyde L. Herring, Iowa 
William H. Smathers, New Jersey 
D. Worth Clark, Idaho 
Sheridan Downey, California 
Charles W. Tobey, New Hampshire 
John A. Danaher, Connecticut 
Robert A. Taft, Ohio 
John Thomas, Idaho 
Joseph H. Ball, Minnesota 
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April Residential Contracts 38 
Percent Above ‘40 


New Yerk, N. Y., May 16.—Residential 
contracts awarded during April, 1941, in the 
37 States east of the Rocky Mountains were, 
according to F. W. Dodge Corp., highest 
since July, 1929. The volume of April 
awards amounted to $166,462,000, an increase 
of 38 percent over April, 1940, chiefly be- 
cause of the activity in the building of one- 
and two-family houses. 

As a result of this volume of residential 
huilding, 34,780 dwelling units were provided, 
while in the corresponding month last year 
only 27,418 were produced. Private-owner- 
ship construction, comprising 83 percent of 
the total, continues as the dominant factor in 
residential building. 

All building and engineering contracts 
awarded in April totalled $406,675,000, 35 
percent greater than the volume of $300,- 
504,000 awarded in April last year. While 
\pril is 15 percent below March, the de- 
cline can be attributed primarily to a 25 per- 
cent decline in public-ownership construction, 
due to an abnormal amount of Defense work 
included in the March figures. 





Money Flowing Faster Into 
Home Savings 


Money was flowing into the savings, 
building and loan associations in March at 
a rate 24.3 percent faster than in the same 
month of 1940, the United States Savings 
& Loan League, Chicago, reports. More 
new investments and savings were received 
than in any March for eleven years, accord- 
ing to A. D. Theobald, assistant vice presi- 
dent of the League, and it was the ninth 
successive month in which the inflow of 
new money into these home financing insti- 
tutions had surpassed all records for that 
particular month in the past ten years. 
March’s $101,960,000 in new money gave the 
institutions a total for the first quarter of 
$397,969,000. Contrary to the experience of 
the two years previous, the inflow of savings 
in March was 2.1 percent more than in 
February. In both 1939 and 1940 there was 
a slight drop in savings receipts between 
february and March. “New savings from 
the public were 17.6 percent greater during 
the first quarter than they were a year ago,” 


said Mr. Theobald. 


Southern California Active 


Los ANGELEs, CA.Lir., May 12.—Southern 
California is doing tremendous volume of 
building, combined of residential, industrial 
and National Defense construction. At the 
end of April, 78 southern California com- 
munities had issued permits to the amount 
o! $124,620,802 as their total for the first 
four months of 1941, which is $49,605,239 
more than for the first four months of last 
year. Home building again played an im- 
portant part. 

Work is slated to start about May 15 on 
a multiple-housing project by the Metropoli- 
tan Life Insurance Co. of New York. The 
investment is expected to total $10,000,000 
to $15,000,000. The project will be com- 
posed of two-story buildings containing 
3- to 6-room apartments. There will be 
approximately 2500 apartments, housing 
8,000 to 10,000 persons. Work is to start 
soon on a similar Metropolitan project in 
San Francisco. 
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Home Building Experts to 
Co-ordinate Efforts 


WasuHincton, D. C., May 15.—‘Home 
building in America not only is faced with 
a challenge to meet with speed and efficiency 
the housing needs of an unprecedented indus- 
trial mobilization, but also may well be 
destined for a major role in cushioning the 
post-defense let-down, since there is con- 
structive use, in needed homes, for billions 
of dollars in capital and for labor by the 
millions. But advancement in the building 
industry during the last few years has been 
at so rapid a pace that the individual builder 


and developer can no longer keep abreast 
of the advancements in building technique, 
planning, sales, and financing without the 
benefit of a clearing house for the industry.” 
David D. Bohannon, San Francisco, presi- 
dent of the Home Builders Institute of 
America, so sketched the outlook in address- 
ing a three-day national conference on home 
building, called by the Institute, opening here 
today. The meeting launches the work of 
the Institute, new professional branch of the 
National Association of Real Estate Boards. 
It will, President Bohannon said, bring 
together men who have devoted years to 
the study of community development and to 
home design, materials and _ construction. 
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Year Dry. 
6/4 Soft Maple. 
250 


SPECIALS 
100,000 4/4 S.W. & W.H.M.D. White Oak 


150 M. Ft. Dry No. 1 Com. & Btr. 4/4, 5/4 & 


M. Ft. 4/4, 5/4, 6/4 & 8/4 No. 2 Com. & 
Btr. K.D. Basswood, 


ODESSA , NY. 





We are now in position to book 
additional orders for 
K. D. HARDWOODS. 























aoe Trade-Marked—Grade-Marked === 

Southern Pine—Southern 

Hardwoods — Ponderosa 

Pine—West Coast Woods 
Oak Flooring 














END SEALED 
DRY LUMBER 


ESSCO SQUARE CUT lumber gives you the strong- 
est selling force you can put to work in your business 
today. Especially so when you can also bring to bear 
another ESSCO PLUS VALUE—ESSCO END 
SEALING. That moisture seal-out of glossy wax or 
varnish ESSCO Mills are now placing on yellow pine 
affords a show window through which ESSCO 
SQUARE CUT display ends do really shine. 

Put these hard hitting lumber salesmen to work 
NOW-—along with all the other ESSCO sales pro- 
ducers such as the 62 years of skill ESSCO Mills put 
into scientific seasoning by kiln or air drying, pre- 
shrinking and precision milling. 


EXCHANGE SAWMILLS SALEs Co. 





1111 R. A. Long Building 


Kansas City, Missouri 
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Lab Revises Stiffness Rating of 
Port Orford Cedar 


Mapison, Wis., May 
value for modulus of elasticity of Port Or- 
ford cedar has recently been revised by the 
Forest Products Laboratory here from 1,- 
200,000 pounds per square inch to 1,500,000 
pounds per square inch. It is suggested that 
owners of the “Wood Handbook” make this 
correction in table 20, page 105. 

Modulus of elasticity is the measure of a 
material's ability to resist deflection, or sag, 
when carrying a load. In the language of 
the layman, it is “stiffness.” 

The reclassification of Port Orford cedar 
makes it exceed other naturally durable 
woods in stiffness, and places it five percent 
below the value of fir. 
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Wier Long Leaf Lumber Co. 


Good for house-building, good for trade 
building, this load-bearing Long Leaf 
lumber meets all specifications. Its 
surpassing value, its wearing and endur- 
ing qualities, have been proved through 
years of use. 
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HOUSTON, TEXAS 





















Mills: Wiergate, Texas 














Chapman ,/ WV 


PANE Vel- beets! 





BOOKS FOR LUMBERMEN— 


We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn St., Chicago 





| 
W.T.SMITH LUMBER C0. 


YELLOW PINE & HARDWOODS 


THE LUMBERMAN POET, 





THE INVADERS: A POEM FOR MEMORIAL DAY 
From Issue of May 27, 1905 


| hear the tramp of many feet 
Draw near and yet more near; 
But the sudden tumult in the street 
Makes not my heart to fear. 
I hear the sound of charging horse, 
The ironshod hoofs of war, 
But keep my way and chosen course 
Nor bar my open door. 
I hear a shouting at the gate, 
The heartbeat of the drums, 
But tremble not for my estate 
Or dread the force that comes. 
I hear the blast of martial brass, 
The song of victory; 
But the note they ring 
And the song they sing 
Are the music of the free. 


An army this of peace, not war— 
An army of friend, not foe; 
An army this of peace, not gore, 
An army of joy, not woe. 
The horses’ manes are flecked with foam, 
Their nostrils’ fire is red, 
But they storm the door of no man’s home, 
Crush none beneath their tread. 
The shout men give before the walls, 
The glad, victorious cheer, 
No soul disturbs, no heart appals 
Nor causes anguished tear. 
The songs they sing are those that well 
From children at my knee, 
The deeds they tell 
The same I spell 
By the firelight’s mystery. 


They pass the cot, they cross the square, 
They ground their heavy arms; 

But children sweet and women fair 
Know none of war’s alarms. 

Their flag’s the flag that waves above 
The land of God’s most free, 

The power they teach the power of love, 
The strength of loyalty. 

‘Tis not by arms or solid file 
Or might of great physique 

They hush the chatter, awe the smile— 
3ut more that they are weak. 

The army this of ’61, 
The iast and gallant few; 
3ut the deeds they’ve done 

And things they’ve won 

Shall evermore be new. 


We strew their path with choicest bloom, 
lor this the sign of fame; 
We greet their march with cannon’s boom, 
lor they have faced its flame. 
The form that lags, the step that drags, 
We cheer with banners fair; 
They fixed a place for the flag of flags 
In God’s eternal air. 
We give the best our wealth affords, 
We give our heart’s best store, 
We bow our heads, present our swords, 
To these returned from war. 
Their blades are dull and rust their guns 
3ut bright their victory; 
The creeper runs 
O’er the fallen ones 
But they sleep in a land made free. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








A retailer says there is 


such multiplicity of grades ever their 
in some yards, and divers- men have 


ity of grades between the 


is next to impossible to 
deal with two or more 
firms, and be able to con- 
tinually supply the same 
quality of stock. 

* * - 


* 


Cities and towns border- 
ing on the lumbering re- 
gions of the North are 
beginning to resound with 
the war whoop of the 
“lumberjack” returning 
victorious from the “battle 
with the pines.” Too often 
these men squander or 
are robbed in a short time 
of the hard earnings of 
months. Some, however, 
save their money, and 
many a prosperous lum- 
berman of today has com- 
menced his successful 
career by laboring with 


* 





his ax in the woods. What- 
faults, these 
many noble 
traits, and the visitor to ager. 
several mill yards, that it the lumbering 
sure of receiving a warm 
and generous welcome. 


The wisdom 
endeavors on the part of : ; 
our Government to culti- both manufacturers and 
vate closer commercial re- 
lations with our South 
American neighbors can 
not be doubted. 
and constantly growing 
market for all our surplus 
manufactured products is : : 
to be found there. local firms were either 


* 


Lutcher 
Orange, Tex., 
porated as Lutcher & 
Moore Lumber 
ficered as follows: Henry 
president; G. 
vice presi- 


has incor- 


J. Lutcher, 
Bedell Moore, 


dent; W. H. Stark, cashier 
and treasurer; J. M. Mott, 
secretary and general man- 


camps is - = 
Houston, Tex., is now 
planning for the conven- 


* tion of the Texas Lumber- 


men’s Association, the 
same being composed of 


of recent 


retailers, and to be held 
April 14. 
K * 
Tacoma, Wasu., March 
20.—An adjourned meet- 
ing of the lumber trade 
of this city, at which all 


A great 


represented or expresse( 
themselves willing to 
abide by the action taken. 
was held last. Friday eve- 
ning to receive the repor'! 
of the special committee 
appointed to outline 4 
scheme for organization of 
an association. 


Moore, 


Co., of- 








May 
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The plus factors of 4-Square Precision 
Lumber, namely, exact lengths, 
smooth square ends and proper sea- 
soning promote sound construction, 
prevent waste of materials and speed 
up construction. 


Treating timber as a crop insures a 
bountiful supply of Genuine White 
Pine for the future. 


WHYTRHALUSER 


‘SQUARE 


LUMBER 





Genuine White Pine is 
neither scarce nor expen- 
Sive. 


Amemcanfiimberman 


Genuine WHITE PINE will hehe you sell the job 


@There is a big swing to White Pine Paneling. Here’s something 
people really like. A boy’s room like the one pictured above, or a 
living room, library or recreation room paneled in White Pine 
appeals to the home prospect who admires its richness, beauty and 
charm. The fact that it requires little if any future decorating is 
another point in its favor. 


There is a real advantage in featuring 4-Square Genuine White 
Pine Paneling. Here’s an identified quality product with those 
4-Square advantages of exact lengths, smooth square ends and 
proper seasoning which promote sound construction, prevent 
waste and save building time. Builders, carpenters and owners 
everywhere recognize the merits of Genuine White Pine. For that 
reason more and more dealers are stocking 4-Square Genuine 
White Pine. It is a good profit item which also serves as an ex- 
cellent sales leader for every other item in the yard. 


Speak to your 4-Square representative. He has suggestions to offer 
you, based on the successful experience of lumber dealers who have 
cashed in on Genuine White Pine. 


WEYERHAEUSER SALES COMPANY 


SAINT PAUL ¢ MINNESOTA 














CLUB NEWS 


Buffalo Lumber Exchange Has 
Election of Officers 


BurraLo, N. Y., May 12.—The annual 
meeting and election of the Buffalo Lumber 
Exchange was held May 9 at the Univer- 
sity Club, Oliver J. Veling, of Dohn, 
Fischer & Co., was elected president; R. T. 
Jones, Jr., of the R. T. Jones Lumber Co. 
(Inc.), vice president, and William P. Betts, 
secretary-treasurer. Following the election 
a round table discussion of lumber trade 
conditions and outlook took place. 














Invites to Week-end Hoo-Hoo 


Party 
Burrato, N. Y., May 12.—The Harry L. 
Folsom Hoo-Hoo Club, of Boston, is spon- 
soring a week end party on Saturday and 
Sunday afternoon, May 24 and 25, at Toy 
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Town Tavern in Winchendon, Mass., to 
which all persons identified with the lumber 
industry are invited. Membership in the 
Hoo-Hoo Club is not required. The charge 
per person at the club, including room and 
meals, will be $7. Reservations can be 
made by writing Toy Town Tavern. 





Baltimore Hoo-Hoo Initiates Five 
Kittens 


3ALTIMORE, Mp., May 12.—The concate- 
nation of Hoo-Hoo Club No. 100 of this 
city, held recently in the Longfellow Hotel 
further attested the sustained interest shown 
by members of the lumber trade by the 
addition of five new names to the roster. 
The new candidates inducted into the mys- 
teries of the organization were H. Spieker 
and William Mace, Spieker & Mace; Oliver 
Hughes, of the Hughes Lumber Co. (Inc.) ; 
N. A. Egge, Weyerhaeuser Sales Co., and 
Donald McCann, of the Dealers’ Warehouse 
Supply Co. (Inc.). 





Perfect Fitting . . 


BRADLEY- 
MILLER 


NOW is the time to stock and 
push these famous frames of 


Bradley-Miller. They ideally dimensions, 


meet today’s demand for super- split. You'll enjoy handling 
quality and dependability in these better frames. You'll 
building items. Made of genuine build more trade and earn bet- 
White Pine, they have every de- ter profits. We also furnish 


sirable feature of modern de- 
sign and manufacture. Care- 
fully kiln-dried, their milling is 


Telephone 7812 


Eastern Representative 


. Lifetime - Wearing 


Frames 


precisely accurate. They fit to 
perfection, keep their shape and 
No warp, swell or 


Ponderosa Pine Frames in same 
manufacture and grade as the 
Genuine White Pine. 


BRADLEY, MILLER & COMPANY, 


Bay City, Michigan 
C. W. Jones, 74 Bonny View Road, West Hartford, Connecticut 


a 
Bradley-M 


Genuine White Pine 
CFrames 
































THESE 
DEPENDABLE 
PRODUCERS CAN 

SUPPLY ALL 
YOUR NEEDS 










The many thousands of users of this fine North Carolina Pine find in it 
a happy combination of good qualities. It has beauty, strength, dura- 
bility, is easily workable, has a wide variety of uses in both interior 


and exterior construction. 


Here are the firms that can supply you 


with all building items in North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 
SPA Grade Marked Lumber 


Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 


and Framing Lumber. Kiln Dried and Air Dried. 








PROMPT SERVICE on STRAIGHT or MIXED CARS 


BURRUSS LAND & LUMBER CO. 
Lynchbarg, Va. 


Kiln Dried, Grade Marked N. C. Pine. R. R. Material 


a specialty. Car Lining and Decking. Mills 
im Va. and N. C. 
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Northwest Lumber Mills Strike 
Bound; Shingle Shutdown 


Threatens 


SEATTLE, WasH., May 12.—A two day, 
almost continuous session in Tacoma failed 
to break a deadlock between union and em- 
ployees in which the International Wood- 
workers of America, a C.I.O. affiliate, and 
the Lumbermen’s Industrial Relations com- 
mittee are the principals, and the hearings 
will be resumed tomorrow under Federal 
Conciliator E. S. Jackson. Some 10,000 men 
are on strike, and union officials claim some 
12,000 more will refuse to work in some 
eighty mills. 

Pacific Northwest forest products are fur- 
ther threatened by danger of a shingle 
weavers strike. The shingle weavers are de- 
manding a week’s vacation with pay and a 
30-hour week. The last offer of the em- 
ployers is a 7% cents an hour increase in 
wages. If the C.I.O. strike remains un- 
settled, many mills will be forced to close 
in a week or two, due to lack of logs. 

The C.1.0. is demanding the closed shop, 
with preferential hiring, wage adjustments 
to place the union on a parity with the A. 
F, of L. union, which recently received a 
74% cents an hour increase; vacations with 
pay, and elimination of piece work. 





Milwaukee Yard Strike Ends 


MILWAUKEE, Wis., May 12.—A_ week- 
long strike that involved 14 Milwaukee 
County lumber yards and threatened 12 other 
major lumber retailers, has been settled 
following negotiations between the compa- 
nies and two AFL unions covering truck 
drivers and yardmen, with the Milwaukee 
Retail Lumber Dealers’ Association acting 
for the retailers. Under terms of the con- 
tract, drivers will receive a 15 cents an hour 
wage increase, making the hourly rate 85 
cents, yardmen receive 12% cents more to 
bring the rate to 72% cents. Time and 
one-half for overtime after 40 hours a week 
is also provided for. Some Milwaukee yards 
doing a sufficient wholesale business to come 
under the Federal wage-hour law, have been 
operating under the 40-hour week for some 
time, but the majority have operated up to 
48 hours a week at regular pay. 





Strike Ties Up Detroit 


Detroit, Micu., May 12.—With Detroit 
lumber yards tied up by a strike of truck 
drivers, and all building operations in the 
metropolitan Detroit area stopped, a general 
trucking strike of 39,000 AFL Teamsters 
Union members looms here as a “sympathy 
strike” in the lumber dispute. State and 
Federal conciliators, union members and 
Edward McLees, manager of the Detroit 
District Lumber Dealers Association, have 
been attempting to settle the strike. All 
home and commercial construction work in 
the four-county area was halted when the 
Building Trades Council walked out in sup- 
port of the teamsters’ strike. Wage increases 
from 40 to 85 cents an hour are being 
sought. Officials of the lumber dealers’ 
association contend the union is seeking a 
closed shop contract covering the entire 
building industry in Detroit. A committee 
of six association members is to meet with 
the mayor Monday to attempt settlement. 
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What the Associations Are 
Planning and Doing 


New Yorkers Plan Bigger and amount of $100, first prize; $50, second 
prize, and $25, third prize. 

















Better Summer Outing The most noteworthy development of these 
New York, N. Y., May 14—Harry Lar- several meetings was the interest on the 
kin, chairman of the summer outing com- part of the younger men, who in every case 
mittee, has announced that arrangements took front seats where they could see the 
have been completed to hold the summer pictures, and where they could take part in 
outing of the New York Lumber Trade the discussion which followed each meeting 
\ssociation at the New York Athletic Club, on several timely topics pertaining to  scell- 
Travers Island, N. Y., on June 11. Tickets ing technique and yard practices. 
will be at the usual price of $3.50 each, 
which will include the dinner. Members are 
asked to spread the time and the place of Addresses Duke Foresters on 
the meeting. Forest Opportunities 
DurHAM, N. C., May 12.—A. G. T. 
Louisiana Dealers Hold Series Moore, manager of the department of con- 
ee % servation of the Southern Pine Association, 
of District Meetings spoke at Duke University under the auspices 
3aton Rouce, La., May 14.—The dealers of the School of Forestry. He spoke on 
in Louisiana have enjoyed a series of district “Foresters’ Opportunities” with emphasis on 
meetings recently at which educational films the interest of the southern pine lumber 
were shown and merchandising methods industry in forest conservation and forest 
were discussed. At all of these meetings, management. 
Secretary Ball outlined the rules for the 
Plan Competition which is being inaugu- Timber Producers’ Association 
rated by the members of the Louisiana 
3uilding Material Dealers’ Association to Votes to Incorporate 
secure a volume of approximately 50 plans Iron River, Micu., May 13.—Members 
of typical Louisiana homes. These plans of the Timber Producers’ Association of 
will be judged by a jury of competent Upper Michigan and Northern Wisconsin, 
experts, and awards will be made in the at a meeting held at Iron River recently, 
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unanimously voted to incorporate the asso- 
ciation. It was stated that through incor- 
poration the association will take on full 
legal existence, and will be in a position to 
act more effectively for the benefit of its 
members. 





Southern States Commission 
Plans Annual Meeting 


BIRMINGHAM, ALa., May 12.—The second 
annual meeting of the Southern States For- 
est I‘ire Commission is to be held at the 
Tutwiler Hotel, Birmingham, Ala., May 
30-31. I. A. Anderson, Gloster Lumber 
Co., Gloster, Miss., has been chosen chair- 
man of the convention, and Noah White, 
Merit Oak Flooring Company, Birmingham, 
vice-chairman. 

The meeting will open with a luncheon 
at noon May 30, and will include talks by 
outstanding foresters of the South, and talks 
also by officials of the National Education 
Association, and editors of weekly and farm 
papers. 





Branch of Canadian Forestry 
Association Reelects 
Vancouver, B. C., May 14.—C. Dewey 
Anderson, Salmon River Logging Co. 
(Ltd.), was reelected president of the B. C. 
Branch, Canadian Forestry Association, at 
a directors’ meeting in the Terminal City 
Club, Vancouver, B. C., recently. At the 
meeting Mr. Anderson outlined the proposed 
activities of the association for the year, 
and explained that it has been through 
the splendid example set by the Junior For- 
est Wardens of British Columbia that led 





How Only I3¢ May Sell 


A *1,.000 JOB For You! 

















ever seen’. ‘“Tested Small Homes”’ was designed by 
the same architect, William S. Loth. Every one of 
the 25 distinctive plans has been built—including the 













Dierks Announces 


the 1941 edition of “Tested Homes”; 25 Small House Building 
Plans, Ready To Sell $1,000 Jobs Right Out of the Book! 


It’s ready! The new and improved edition of the Here’s a big feature that will click with the women. 
Dierks Plan Book that dealers said was ‘‘the best we’ve Where else can you get so much 





GOOD Advertising for $13.00? 


Why not order 100 books? The cost is only $13.00. 
new 2-story houses. Every one is a profitable job to Then, keep track of lot transfers at your county 
sell, in the soaring small house field! recorder’s office. Send these folks letters offering them 
eta = “Tested Home’’ plans free, upon receipt of return 

New “Bird’s Eye View” Floor Plans postal. If they say ‘‘yes’’, give ’em the book! How 
Dierks gives you another new feature.. Floor plans else could you possibly put good advertising in the 
are shown in perspective — it’s easy to visualize all hands of 100 sure prospects for only $13.00? This is 
exits, doors, windows, etc.—even place the furniture. just another Dierks’ tested sales plan to help you sell. 


SEL ae 


O. K., Kay! c/o Dierks Lumber and Coal Compan 
Department AL-2 Dierks Building 


Enclosed find 25c for sample copy of ‘‘Tested Homes’’. 





DEALw« DIERKS sii | 


TOWN 





STATE 
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to the formation of a body of Junior lor- 
est Wardens in the State of Washington. 
Mr. Anderson said that the public was 
fast beginning to realize its own respon- 
sibility in keeping fire out of our forests, 
and firmly believes that the Junior | orest 
Wardens are playing an important role. 





Commission Lumber Salesmen Will 
Have Sales Congress 


CLEVELAND, Ouio, May 14.—Members of 
the National Association of Commission 
Lumber Salesmen will hold their seventh 
annual Sales Congress at the Deshler-Wal- 
lick Hotel in Columbus, Ohio, on June 12-13. 
E. G. Dillow, Columbus, is general chair- 
man, and promises to arrange one of the 
most successful conventions ever held. Both 
manufacturers and retail buyers are invited 
to attend this meeting. 

The association recognizes that all 





-- For Utility 
-- Lasting Beauty 
-- Fine Finish 


Time- 
Tested 





W.R. WRAPE STAVE COMPANY 
Post Office Box 182 
LITTLE ROCK, ARKANSAS 










CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a rea 


eally 

Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 
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BOOKS—B00 KS$—BOOKS$—Here’s the place 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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branches of the industry are aware of the 
grave responsibilities which face the coun- 
try today; in view of that fact, the coming 
sales congress is being held for the purpose 
of finding practical and common sense meth- 
ods of meeting these problems. The coming 
meeting offers an opportunity for producers, 
sellers and buyers of lumber to coordinate 
their ideas into a worthwhile and effective 
plan. 


Schedule Golf Tournaments for 
Ontario Lumbermen 


Toronto, Ont., May 12.—Two golf tour- 
naments have already been slated for 
Ontario lumbermen this year. One is to 
he held at the Scarboro Club, Toronto, on 
May 20. The other will be at the Sun- 
ningdale Golf Club, London, on May 29. 
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Coming Conventions 


May 20-21—Douglas Fir Plywood Associa- 
tion, Winthrop Hotel and Association 
Office, Tacoma, Wash. Annual. 

May 22—Northern Hemlock and Hardwood 
Manufacturers’ Association, Milwaukee, 
Wis. Spring Meeting. 

May 238-24—Arizona Retail Lumber and 
Builders’ Supply Association, (TInc.), 
Flagstaff, Ariz. Annual. 

May 27-28—Associated Cooperage Indus- 
tries of America, (Inc.), Jefferson Hotel, 
St. Louis, Mo. Annual. 

May 30-31—Southern States Forest Fire 
Commission, Tutwiler Hotel, Birming- 
ham, Ala. Annual. 

June 3-4—National - American Wholesale 
Lumber Association, Mayflower Hotel, 
Washington, D. C. Annual. 

June 12—National Association of Commis- 
sion Lumber Salesmen, Deshler-Wallick 
Hotel, Columbus, Ohio. Annual. 

June 13—National Forest Products Sales 
Congress, Deshler-Wallick Hotel, Co- 
lumbus, Ohio. 








Arkansas Dealers Evaluate Present 
and Future Conditions 


Litrrte Rock, Ark., May 14.—W. S. 
Daniel, state FHA director, and member of 
the State Defense Council, delivered the 
principal address Thursday morning at the 
opening session of the two-day,  thirty- 
seventh annual convention of the Arkansas 
Association of Lumber Dealers held at the 
Hotel Marion, May 8-9. He reminded the 
Jumbermen that “this is a time of stream- 
lining, and the merchandiser who thinks he 
can keep pace with the times by employing 
1920 methods is destined to be left at the 
post.” 

He mentioned the fact that Arkansas, 
which produces “a greater variety of min- 


day afternoon’s session, told the association, 
“Thrift made America great, and only 
through the reestablishment of frugality can 
this nation meet its tremendous economic 
problems.” 

The lumber business, he said, has changed 
greatly in the last 20 years, and houses are 
now being built along “‘scientific” lines, in- 
stead of being just “four walls and a roof 
above.” Homebuilders are demanding more 
—they want beauty as well as_ reliability 
nowadays, he said, adding: 

“Lumbermen today need to sell hundreds 
of things which were never dreamed of 20 
years ago; we are selling lines of goods 





New officers of the Arkansas Association of Lumber Dealers, elected May 9, are: E. DeMatt 
Henderson, Little Rock, secretary, left; J. W. Rich, West Memphis, center, president; and Gilbert 
Stacy, Little Rock, treasurer 


erals necessary for Defense than any other 
State, does not have a single defense project 
utilizing these materials.” 

“If the resources of Arkansas were only 
half-way developed, there would be such a 
demand for building materials that you 
would be taxed to your fullest capacities to 
fill the demand,” he told the lumbermen. 

Cliff Scruggs, Scruggs-Guhleman Lumber 
Co., Jefferson City, Mo., speaking at Thurs- 


today that had not been patented even ten 
years ago.” 

Following Mr. Scruggs’ address, Frank 
Tyler, Kansas City, Mo., general counsel of 
the Southwestern Lumbermen’s Association, 
spoke on “Wage and Hour Legislation.” Mr 
Tyler said that attorneys representing lum 
bermen are trying to get a reasonable inter- 
pretation of this act. 

After his discussion Mr. Tyler answered a 








May 


nul 
al 


wi 
Mg 
lav 
Ble 
she 
We 


day 


fac 


out 
ps¢ 





Ju 
an 


m«¢ 
Wi 


m 


le 
by 
tic 
to 
ul 
R 
at 
sic 




















Vay 17, 1941 


number of questions pertaining to the Wage 
and Hour law. 

Thursday night the lumbermen, _ their 
wives and families attended a banquet at the 
Marion ballroom. John L. Hughes, Benton 
lawyer, was banquet speaker and Charles 
Black of Corning was toastmaster. A floor 
show and dance followed the banquet. 
Women at the convention had a tea Thurs- 
day afternoon at the home of Mrs. Jim 





Don Montgomery Becomes 
Grandpa Montgomery 

Grandpa Montgomery! Not even the 
facetious ones who invented the _ title 
“Curly,” which had a short fuse and snuffed 
out, ever thought of “Grandpa” as a fitting 
pseudonym for the dynamic Don of the Wis- 
consin Retail Lum- 
dermen’s Association. 

It remained for 
little Miss Iber, who 
made her bow to the 
world on May 5 in 
Evanston, IIl., to au- 
thenticate that title 





BD. &. 
MONTGOMERY, 
Milwaukee, Wis.; 

“Grandpa” 





for Don and reserve 
it for her own spe- 
cial use, beginning a 
year or two hence. 
The parents are Mr. 
and Mrs. William 
Justus Iber, the latter the daughter of Mr. 
and Mrs. D. S. Montgomery. 

With almost unnatural but very com- 
mendable reserve for an enthusiast, Don 
writes : 

“| the arrival of the first grandchild, 
a daughter . . occurred yesterday at the 
Evanston Hospital. The proud parents are 
Mr. and Mrs. William Justus Iber of Evans- 
ton. The young lady tipped the scales at 
6 pounds, 14 ounces. The mother is doing 
splendidly, and, in fact, telephoned the 
grandparents a few hours after the arrival 
of the granddaughter. The grandparents 
have already made the first official inspec- 
tion of the granddaughter, and I might say 
that the approval was 100 percent unanimous 
in the affirmative.” 

To Grandpa Montgomery in his new sta- 
{ion our sincere congratulations. To little 
Miss Iber all that we know Grandpa Mont- 
gomery wishes for her. 





Cook, wife of the retiring president of the 
association, 

A dealers’ conference was conducted at 
the Friday morning session by E. E. Woods, 
secretary-manager, Southwestern Lumber- 
men’s Association. 

Among the subjects discussed were prob- 
lems relating to “Employment as Affected 
by the Draft Law,” “Credits and Collec- 
tions,” and “Architectural Service.” Owing 
to a shortage of time, all the subjects sched- 
uled by Mr. Woods were not covered. Mr. 
Rich, the incoming president, suggested that 
at the next convention, these panel discus- 
sions be held at the first day’s session. 

Passage of a bill now pending in Congress 
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to extend the government-insured financing 
provisions of the Federal Housing Authority 
Was urged in a resolution adopted at the 
closing session. The resolution, copies of 
which will be sent to the Arkansas delega- 
tion in Congress, urged the reenactment of 
Title I and II of the original act. E. C. 
Nowlin, Nowlin Lumber Co., Little Rock, 
who offered the resolution, declared the 
l'HA act had been a “life-saver” for lumber 
and building material dealers. 

The association elected J. W. Rich, Wal- 
lin-Dickey & Rich Lumber Co., West 
Memphis, president, succeeding James Cook, 
Little Rock; Gilbert Stacy, Little Rock, was 
named treasurer, and E. DeMatt Henderson, 


Little Rock, secretary. Vice presidents 
elected were E. H. Elsberry, Standard Lum- 
ber Co., Pine Bluff; Frank Peck, Brinkley 
Lumber Co., Brinkley, and Paul Leird, 
Leird Lumber Co., Little Rock. 





To Make Veneers 


OsukosHu, Wis., April 14.—The Paine 
Lumber Co. veneer mill in this city has been 
acquired by the Fox River Veneer Co., which 
is now renovating and modernizing it pre- 
paratory to inaugurating manufacture of 
veneer. Appleton interests purchased both 
the plant and equipment through arrange- 
ments handled by the Chamber of Commerce. 
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How Many? 


Do you get the same service with a few gal- 
lons that you do when you say, “fill ‘er up’’? 
Kirby's customers say that the size of a lumber 
order makes no difference in the service they 
receive. 


SOUTHERN YELLOW 
PINE 


* 


FLOORING 

E/M OR PLAIN 
CEILING, 
PARTITION 
DROP SIDING 
FINISH. 
SANDED TRIM 
PULLEY STILES 
DADOED JAMBS 


One firm bought a half a million feet of one 
item. Another one, 5,000 feet End Matched 
Pine Flooring, some Clear Select Red Oak, 
some trim, a ‘‘jag’’ of Pecky Cypress, and filled 


LATH the same car with Shiplap. Both got Kirby 
BED SLATS service and Kirby quality. 
ROOFERS 
SHIPLAP - What are your needs? Big volume with 
ote speed? Five mills stand ready to combine, if 
TIMBERS 2 : 

: need be, to move material faster. 


OAK FLOORING. 


Miscellany? A trained Kirby crew, special- 


CYPRESS _ Miscello : 
‘ ists in doing things better, is at your service. 

SOUTHERN 

HARDWOODS Call for KIRBY SERVICE. 


Kl RBY LUMBER CORPORATION 


SOUTHERN YELLOW PINE -- SOUTHERN HARDWOODS 


KIRBY BUILDING 


““A WOOD FOR EVERY PURPOSE” 


HOUSTON, TEXAS 
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Members of Yale Forestry School. 


Study Lumber Producers Operations 


Twenty students and two members of the 
faculty of the Yale School of Forestry took 
up residence at the Yale Camp, Urania, La., 
on March 9, for the annual spring field in- 
struction in forest utilization and manage- 
ment. This marks the twenty-second con- 
secutive year the Urania Lumber Company 
has extended to the Yale group the privilege 
of studying its operations and working on 
its properties. 

The student group, composed entirely of 
postgraduate students who are candidates 
for the Master of Forestry degree this June, 
includes four graduates each from the Uni- 
versities of Washington and New Hamp- 
shire and two each from the University of 
Minnesota and Massachusetts State College; 
the other colleges and universities repre- 
sented are Amherst, Bowdoin, Cincinnati, 
Dartmouth, Harvard, Maine, Oregon State 
and Yale. 

Prior to the opening of the.camp at 
Urania, the group spent a week in Arkansas, 
with headquarters at Crossett. In addition 





manage timber holdings to produce a sus- 
tained yield of forest products, including 
pulpwood and sawtimber. 

The most important phase of the work is 
the study of the problems of reproducing the 
forest to desirable species of pine and hard- 
woods, in fully stocked stands. Permanent 
plots were established beginning in 1917, and 
added to from time to time. The records of 
these plots, taken by the students as part 
of their instruction, have been continuous to 
date. From these records and observations, 
methods, some of which are quite revolu- 
tionary, have been worked out by which 
success can be assured in keeping the cut- 
over forest land in full productiveness and 
assuring a continuous yield of pulpwood and 
lumber. 

Due to the fortunate situation of the tract, 
these studies have covered both the longleaf 
pine and the loblolly, shortleaf, hardwood 
types. These experiments have been suc- 
cessful in reproducing longleaf pine from 
natural seeding by the use of controlled fire 


a 


Photo by Lloyd P. Blackwell 


From left to right, back row: Professor H. H. Chapman; Professor George A. Garratt; J. B. 
Blackwood, K. R. Cooper; W. G. Petersen; O. O. Koski; B. Starker; H. W. Tyler; H. D. Cowles; 
J. W. Brown; C. R. Binger, H. S. Kernan. From left to right, front row: J. A. Klinkam; C. |. Arnold; 
R. Y. Sinclair; W. C. Hopkins; B. F. McCamey; E. L. Giddings; R. W. Harding; R. A. Arnold 


to the time devoted to studying the woods 
and mill operations of the Crossett Lumber 
Company and allied industries, inspection 
trips were also made over the holdings of 
the Fordyce Lumber Co., at Fordyce and the 
Long-Bell Lumber Co. at Sheridan, Ar- 
kansas. 

According to established custom, the in- 
itial two weeks of work at Urania are de- 
voted to a study of logging and milling 
practices in the general region, with em- 
phasis on the work being carried on by the 
Urania Lumber Company. A number of 
large and small sawmill operations are also 
visited, as well as cooperage, veneer and 
flooring mills. 

This- work is under the direction of Pro- 
fessor George A. Garratt, Professor of 
Lumbering and Logging. 

The work of the students at Urania dur- 
ing the two months which they devote to 
the forest, is intended to give them a work- 
ing knowledge of practical forestry as ap- 
plied to Southern pines, and to fit them to 


at proper times. Such fire prevents the de- 
struction of the pine stands by uncontrolled 
hot summer fires. 

Those present at Urania this year are: 
Hi. H. Chapman, Professor of Forest Man- 
agement; George A. Garratt, Professor of 
Lumbering: C. I. Arnold, Woodbridge, 
Conn.; R. A. Arnold, Franklin, Mass.; C. R. 
I:inger, St. Paul, Minn.; J. B. Blackwood, 
Concord, N. H.; R. W. Breck, Upper 
Montclair, N. J.; J. W. Brown, Montchanin, 
Del.; K. R. Cooper, Seattle, Wash.; D. H. 
Cowles, Dedham, Mass.; E. L. Giddings, 
Hartford, Conn., and Crockett, Texas; R. 
W. Harding, Brookline, Mass.; W. C. Hop- 
kins, Erlanger, Ky.; H. S. Kernan, West 
Nyack, N. Y.; J. A. Klinkam, Seattle, 
Wash.; O. O. Koski, Monrovia, Liberia, and 
International Falls, Minn.; B. F. McCamey, 
Memphis, Tenn.; W. G. Petersen, Seattle, 
Wash.; R. Y. Sinclair, Gorham, N. H.; B. 
Starker, Corvallis, Oregon; J. M. Stevens, 
Seattle, Wash.; and H. W. Tyler, Roch- 
ester, N. Y. 
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Lumber and Log Exports and 
Imports 


Wasuincton, D. C., May 12.—Exports 
of hardwood and softwood lumber (includ- 
ing boards, planks, scantlings, sawed timber, 
sawn railroad ties and box shooks), logs 
and hewn railroad ties for the first three 
months >f 1941 (Jan. 1 to March 31) totaled 
220,408,000 board feet, as compared with 
228,096,000 feet for the first three months 
of 1940, a decrease of 3.4 percent, according 
to the Division of Industrial Economy, 
Bureau of Foreign and Domestic Com- 
merce. Of the total 1941 amount, sawed 
material (including sawn railroad ties and 
box shook) accounted for 191,753,000 board 
feet, as compared with 199,705,000 feet, a 
decrease of 4 percent. On the same basis 
of comparison, exports of logs and hewn 
timber (including hewn railroad ties) totaled 
28,655,000 feet, as against 28,391,000 feet, an 
increase of 0.9 percent. Amounts given 
cover the first three months 1941, with com- 
parative 1940 figures in parenthesis: 

Sawn softwood (excluding railroad ties 
and box shooks) totaled 113,255,000 (156,- 
442,000) feet. Sawn hardwoods (including 
flooring, and excluding railroad ties and 
box shooks) totaled 35,820,000 (24,075,000) 
feet. Softwood log exports totaled 19,- 
328,000 (14,383,000) feet; hardwood, 4,287,- 
000 (9,026,000) feet. Hewn railroad ties 
totaled 5,040,000 (4,982,000) feet; sawn, 
16,387,000 (5,028,000) feet; and box shook, 
26,291,000 (14,160,000) feet. 

Total imports of hardwood and softwood 
logs and lumber (including cabinet woods, 
sawn railroad ties, box shook and empty 
packing cases) totaled 258,696,000 (188,- 
127,000) feet, a gain of 37.5 percent. In 
this amount logs (hardwood and_ soft- 
wood) accounted for 44,982,000 (50,045,000) 
feet; softwood lumber, 180,936,000 (112,- 
831,000) feet, a gain of 60.4 percent; hard- 
wood lumber and sawed cabinet woods, 
31,337,000 (23,837,000) feet; the latter item 
showing a gain of 31.5 percent. 








Company Announces Con- 
struction of New Mill 


Owensboro, Ky., May 12.—D. C. Stim- 
son Lumber Co., (Inc.), of this city has 
begun construction of a new mill at Mad- 
isonville, Ky., according to announcement 
received from P. M. Stimson, president. This 
is a steam and electric 6’ band mill with 
2500’ per hour capacity. This mill is to re- 
place the company’s Owensboro plant which 
was destroyed by fire last February, after 
having been in operation for about 41 years. 

At Madisonville the company will manu- 
facture the same quality and kinds of tim- 
ber as at Owensboro, and has the same 
facilities as in Owensboro to serve its 
trade. 

Mr. Stimson stated, “We will manufac- 
ture our own current with a steam turbine 
and generator, and the saw mill machinery 
is Prescott throughout. We expect to be in 
operation there by August 1. Our mill is 
located on both the I. C. and L. & N. Rail- 
roads. We will continue operating our mills 
at Haddix, Ky. in Breathitt County where 
we are cutting exclusively soft textured Ap- 
palachian hardwoods of which 40 percent 
is poplar. ; 

“For the present we will continue our 
main office at Owensboro and a concentra- 
tion yard. At a later date it may be neces- 
sary to move our office to Madisonville.” 
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‘Todays MOST-TALKED-ABOUT | 


SALES LEADERS” 





RU-BER-OID ETERNIT 









VITRAMIC 


NUMBER ONE is the extraordinary new VITRA- 
MIC—made by a new process of baking to as- 
bestos-cement a ceramic-like surface. VITRAMIC 
is a pure, brilliant, lasting siding. Rock-hard, 
non-porous, VITRAMIC sheds rain and dirt, 
will not darken, chalk or crack. 














A NEW 
ASBESTOS SIDING 


with non-porous sur- 
face that keeps its 
brilliant beauty, 
sheds dirt and 
rain 


VITRAMIC gives your customers ever-fresh 
beauty, amazing strength—safety from fire, ter- 
mites, dampness—reduced upkeep costs. This 
unique siding possesses distinctive features that 
help you and your contractors make sales. 


It is your profit-making siding for 1941! 


NUMBER TWO is the sensational new asphalt 
shingle—TIMBERGRAIN—with a beauty never 
before equalled! 


RU-BER-OID 
TIMBERGRAIN 


A NEW 
ASPHALT SHINGLE 


... Of rugged, revo- 
lutionary beauty, 
greater strength, 
weather protec- 
tion, and 
safety 


The public is giving this shingle a great re- 
ception! Timbergrain’s two-tone, colorful sur- 
face is rough and rugged. The extra thick butts 
are further accentuated by deep, black, built-in 
shadow lines—providing extra beauty and char- 
acter. This extra thickness also gives greater 
strength, more weather protection, more safety. 
These features give you a shingle that is exclu- 
sive and non-competitive. It is your profit- 


making asphalt shingle for 1941! 












Two really great SALES LEADERS! Both with 
outstanding features home owners will see—and 
be enthusiastic about—on sight! Write Dept. 
AL-5 for complete information. The Ruberoid 
Co., Executive Offices: 500 Fifth Ave., New York. 


RU-BER-OID 


ROOFING AND BUILDING PRODUCTS 
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NOW .. Plan Your 
Vacation. Come to 


Cloudcroft 


New Mexico 


Health . . Rest 


. . « Relaxation 


. .. Recreation 


This charming resort, owned by 
Southwest Lumber Co., offers 
you all the joys of Summer. De- 
lightful spot for week-end visit 
or vacation stay. 18-hole Golf 
Course, 9,000 feet high. Beauti- 
ful tree-lined fairways. excellent 
greens. For information and res- 
ervations write ‘The Lodge’’, 
Cloudcroft, New Mexico. 


and 
Thousands of lumber buyers in all sections of the 
country know the superiority of this lumber from 
Alamogordo. Finest products of Douglas Fir, White 
Fir and Ponderosa Pine. Dimension, Timbers, Ties, 
Lath, Yard and Shed Stock, Bevel Siding, Mouldings, 
Box Shook, Crating. Modern band sawmill, lath 
mill, planing mill, up-to-date dry kilns, box factory. 


Send your inquiries and orders to Southwest Lumber 
Co., Alamogordo, New Mexico. 





Ng ALAMOGORD 
“Pains rw ee 

















| BROWN DIMENSION CO. 














Manufact 
rmearoran —_ cyseF 
LUMBER o® 


re Members 


S. P. I. B. 


LA GRANGE, GA. 











WHITE PINE (2te— 


California White 
Also and Sugar Pine 


Fir Wallboard we Products 


William Schuette Company 


New “York 
Office—4i East 42d St. 





PITTSBURGH, PA. 











FRED C. KNAPP, Portiand, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 








McEwen Ransom, vice president of FE. L. 
Bruce Co., Memphis, Tenn., was in Los 
Angeles the early part of May on a combi- 
nation business and pleasure trip. 


E. W. Demarest of Tacoma, Wash., 
of the Pacific National Lumber Co., 
has been elected to the board of directors 
of the United States Chamber of Commerce. 


Recent visitors to the Buffalo, N. Y., lum- 
ber trade included Ben R. Ellis, secretary 
of the Southern Cypress Manufacturers’ As- 
sociation, Jacksonville, Fla., and H. G. 
Munro, of the H. R. MacMillan Export Co., 
(Ltd.), Vancouver, B. C. 


A. A. Germaine, of Pittsburgh, Pa., Ger- 
maine Lumber Company, (Inc.), is making 
an inspection tour of the company’s Florida 
mills. Mr. Germaine will be in the State 
about 10 days. 


B. E. Clark, Atlanta Oak Flooring Com- 
pany, and Charles W. Wilson, recently vis- 
ited the Jacksonville, Fla., offices of the com- 
pany, according to W. E. Williams, ware- 
house manager. 


The Seaboard Sales Lumber Co., Ltd., of 
Vancouver, B. C., has opened a branch of- 
fice at 806 1411 Building, Seattle, Wash., in 
charge of Jay H. Schack to sell Canadian 
lumber in the United States. 

Ralph S. Lehman has been added to the 
selling staff of Shepard & Morse Lumber 
Co., Boston, Mass., and will visit the trade 
in Western New York, making his head- 
quarters at 32 Pearl street, New Hart- 
ford, N. Y. 

District 138 of Rotary International, nom- 
inated J. Carthel Robbins, J. I. Porter Lum- 
ber Co., Stuttgart, Ark., lumberman, for 
membership on the Board of Directors of 
the International organization at the closing 
session of the district’s annual conference 
held in Hot Springs, Ark., recently. 

J. W. Blodgett, Jr., Grand Rapids, Mich., 
president of the Michigan-California Lum- 
ber Co., and Ray Danaher, Detroit, Mich., 
vice president of the company, spent several 
days recently at Camino, California, inspect- 
ing the company plant. Mrs. Blodgett 
accompanied her husband. 


Terminating a six months leave of ab- 
sence, during which he served as purchasing 
agent for C. T. and W. P. Stover, Clare- 
mont, Calif., contractors who are erecting 
a series of aviation cadet training schools 
for the Government, A. H. Hoel has re- 
sumed his duties as manager of the Clare- 
mont Lumber Co. 


W. E. Difford, managing director of the 
Douglas Fir Plywood Association and the 
Fir Door Institute, and Mrs. Charles 
Ingram, wife of the general manager of the 
Weyerhaeuser Timber Co., have been elected 
to the board of trustees of Annie Wright 
Seminary, girls’ school in Tacoma, Wash. 
3oth are from Tacoma. 


Cecil C. Cavanaugh, Cavanaugh Lumber 
Co., Tacoma, Wash., and president of the 
Tacoma Lumbermen’s Club, is spending a 


month in Eastern and Southern cities on 
a combination business-pleasure trip. He 
will spend most of his time in Washington, 
D. C., Florida and Louisiana, returning to 
Tacoma by way of California. He is being 
accompanied by Mrs. Cavanaugh. 


M. Leo Sweeney, widely-traveled head of 
Canada Western Cooperage, Vancouver, 
B. C., has left on an aerial business trip 
that will take him through Miami, F'la.; 
Kingston, Jamaica; Port of Spain, Trinidad ; 
Bridgetown, Barbadoes; back to Port of 
Spain; Cristobal, Canal Zone: Guatemala, 
Mexico City, Los Angeles and home _ to 
Vancouver. 


Approximately 50 retail lumbermen, con- 
tractors and architects attended a meeting at 
Hotel Retlaw, in Fond du Lac, Wis., re- 
cently at which Clarence Petri, Oshkosh, 
representing the Morgan Co. of Wisconsin, 
and Walter Finsch, also of Oshkosh, and 
with Johns-Manville, conducted a discussion 
on modern millwork. 


Mrs. Arthur G. Cummer, of the Jackson- 
ville family prominent in the lumber in- 
dustry, has been named a member of the 
National Women’s Committee of United 
China Relief, it was announced here recently. 
The committee, composed of nationally- 
known women, is conducting a campaign for 
five million dollars for relief to China’s 
refugees. 


Miss Frances Stebbins of Brae Burn, 
daughter of Harry B. Stebbins of the Steb- 
bins-Leatherbee Co., Boston, Mass., has been 
named chairman of the women’s committee 
of the United States Golf Association in 
charge of the national championship at the 
Country Club, scheduled for September. 
Miss Stebbins is an outstanding competitive 
golfer. 


A recent gift by the State of New Hamp- 
shire of a 27,000 acre tract to Dartmouth 
College, from which only mature trees will 
be logged and sold, makes it possible to pro- 
vide four-year scholarships to two outstand- 
ing freshmen; two regional scholarships of 
$500 each for New Hampshire are available. 


Recent roving Californians included: 
Roddy Mulholland, California Panel & 
Veneer Co., Los Angeles, air trip to Algoma, 
Wis., and Pittsburgh, Pa.; Al Nolan, west- 
ern sales manager, the Pacific Lumber 
Company, San Francisco, business trip to 
Utah and Nevada; Roy Fobes, Pacific 
Mutual Door Co., Los Angeles, to company 
head office at Tacoma, Wash., and John 
Deats, Deats Sash & Door Co., Los Angeles, 
to llorida. 


Recent visitors to California included: 
Stewart Weiss, West Gate Lumber Co., 
Sweet Home, Ore., and Roland. W. Dean, 
sales manager, F. C. Goetz Lumber Co., 
Medford, Ore. 


W. Yale Henry, prominent Pacific North- 
west lumberman, has returned to his home 
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in Tacoma, Wash., following a three months’ 
trip to South America. Accompanied by 
his daughter, Miss Edith Henry, he left 
Tacoma for New York in February. They 
sailed from New York for South America 
via the Panama canal, and then down the 
west coast of South America to Chile, where 
they crossed the Andes mountains to Rio 
de Janeiro, thence traveling north by the 
eastern route. Miss Henry is visiting rela- 
tives in the East and Middle West before 
returning to Tacoma. 

One of the older retail lumber operations 
in the Boston area, under the title of Curtis 
& Pope Lumber Co., is currently in process 
of change. The main yard at 909 Massa- 
chusetts Avenue, will continue as the Curtis 
Lumber Co., with George Cobb as president 
and .treasurer, while the branch yards at 
Waltham and Newtonville will be consoli- 
dated at the latter location in Craft Street, 
where Daniel A. Lucey, for many years 
treasurer of Curtis & Pope Lumber Co., 
will conduct the business under a new cor- 
porate title. The late Major George Curtis, 
a former builder, founded the business in 
the early 1850’s, and joined with the late 
Benjamin Pope in 1893 in forming Curtis 
& Pope Lumber Co. Since 1923 the busi- 
ness has been conducted by George Cobb, 
president, and Daniel A. Lucey, treasurer. 





Retail Yard Changes 


CoLEMAN, TEx.—Ralph Duncan has been 
appointed manager of the South Texas Lum- 
ber Co. at Coleman. 


HARRISONVILLE, Mo.—Elmer Leimkuhler 
is the new manager of the R. J. Hurley 
Lumber Co. here. His predecessor, C. C. 
VanNoy, has been elevated to the position 
of superintendent of yards with the same 
company. 


OAKLAND, Iowa.—Green Bay Lumber Co. 
announces the appointment of George Miller 
as manager of its yard here. For the past 
two and a half years Mr. Miller had been 
city salesman for the same company at 
Ottumwa. 





Two Florida Plants Burnt 


[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA. May 14.—A_ blaze 
yesterday destroyed a millwork plant, a lath 
mill and other buildings, causing damage 
estimated at $20,000 to $25,000. It started in 
a sawdust-filled bin outside plant of Lide 
Millworks, then spread to the lath plant op- 
erated by Matthews Ranks. 





Appeals for British War Relief 
New York, May 12.—A committee rep- 
resenting various divisions of the building 
products industry has been formed to assist 
the British War Relief Society in obtaining 
aid for the growing thousands of civilian 
victims of the war in Great Britain, it is 
announced by Winthrop W. Aldrich, presi- 
dent of the Society. Herbert Abraham, 
president of Ruberoid Co., has been ap- 
pointed chairman of the building products 
committee and the membership includes 
James R. Addington, president of American 
Rock Wool Corp.; Lewis H. Brown, presi- 
dent of Johns-Manville Corp.: I. J. Harvey, 
Jr., president of Flintkote Co., and O. M. 
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Knode, president of United States Gypsum 
Co. In a letter recently addressed to the 
chief executives of some 300 companies in 
the building products field, Mr. Abraham 
said: “Upon behalf of the committee, I 
solicit your support and that of your organi- 
zation towards lightening the burden of our 
suffering British brothers in democracy, and 
I am looking forward to an early, favorable 
reply.” Contributions should be made pay- 
able to British War Relief Society (Inc.) 
and sent to Herbert Abraham, chairman, 
Building Products Committee, 35th Floor, 
500 Fifth Avenue, New York, N. Y. 
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Town Re-lives Lumber Heyday 


BouLpER CREEK, CALIr., May 10.—About 
1866, Boulder Creek became the greatest 
redwood lumber shipping center in Califor- 
nia. On May 17 and 18 residents of the 
district will relive this era in their Boulder 
Creek Days. No longer an important lum- 
ber region, the community in the beautiful 
Santa Cruz mountains will feature an old- 
time parade with vehicles of ancient vintage, 
log rolling, hill-billy olympics, tree cutting, 
rail splitting, shake making, timber bucking 
contests, and a long list of events crowded 
into the two-day celebration. 





R-B ROLL-OFF 


MORE DELIVERIES . 


WHY WORRY about the shorter working 
hours and higher wages when R-B Roller 
Equipment will easily triple truck deliveries? 
A real spring tonic for the over-burdened 


oy 
FOUR-ROLLER TYPE 
- - MORE PROFITS 


WRITE NOW for our FREE TRIAL PLAN and 
literature. Or better, give us the Make, 


Model and Wheelbase of the truck. Let us 
suggest and quote on the proper roller 





expense accountl! 


equipment for it. 


Roller equip- 
ment for all 
sizes of Trucks, 
Trailers and 
loading equip- 
ment ready for 
prompt ship- 
ment. 


“4. THE R-B COMPANY “ucicac’ Kansas City, Mo. 

Many a Ladder You Can Sell This Summer 
| " UP and UP 

vanhe BABCOCK Line 


Go Babcock Ladder Sales 
the 


The Ladder with STEEL RUNG BRACES 


EVER ON THE INCREASE is the volume of ladder sales. 
This summer demand will be heavier than ever, with 
more activity in building, remodeling, re-roofing, paint- 
ing and repairing. Get ready now, Mr. Lumber Dealer, 
to reap your full share of the harvest of ladder sales. 
Stock and push the Babcock line. 











Made of air-dried Aeroplane and Ladder stock Spruce, 
these Babcocks are of modern design and careful man- 
ufacture—strong, rigid, safe, light in weight, easy to 
handle. All Babcock Single and Extension Ladders 
have HEAVY STEEL RUNG BRACES—tying all four cor- 
ners—giving greater strength and rigidity—assuring 
longer life. 


THINK of the ladder needs in your territory. Every 
home, farm, store, shop, school, hotel, hospital—every 
painter, carpenter, electrician, plumber, steamfitter — 
ALL need ladders. Go after this business. 


TRY A SAMPLE SHIPMENT. You'll like the 
way they sell. Sample ladders furnished for 
display. TODAY, write for full information 
about this business-building line. 


The W. W. Babcock Co. 


Bath, N. Y. 
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HERE’S WHAT’S NEW 














Window Hardware Demonstrator 

The new “Amerock Wintite” demon- 
strator, No. 7000, shows two items of im- 
proved window hardware manufactured by 
the American Cabinet Hardware Corp., 
Rockford, Ill. The draw-tight action of the 


try THIS ne 





“Wintite” sash lock is effectively demon- , 


strated and the new “Amerock” streamlined 
sash lift is also shown. A complete price 
schedule for both items in all standard fin- 
ishes is on the back of the display. The 
demonstrator is available to dealers on a 
free hardware plan. Descriptive literature 
may be had upon request. 





Plastic Trim and Moulding to Meet 
Aluminum Shortage 


As a satisfactory wartime substitute for 
extruded aluminum mouldings and trim the 
R. D. Werner Co., Inc., 380 Second Ave., 
New York, N. Y., is offering a new line of 
extruded plastic products tradenamed ‘“Plas- 
tikmould” and “Plastiktrim.” They are 
manufactured in a wide range of colors in 
similar shapes and sizes as those now sup- 
plied in aluminum. Plastic rods, tubes and 
other commercial items both flexible and 
rigid are also in production. Complete in- 
formation may be had from the Werner 
company. 





Improve Tacker for Screens and 
Insulation 


A new take-up jaw on insulation, screen 
and building paper tackers made by the 
A. L. Hansen Manufacturing Co., 5036 
Ravenswood Ave., Chicago, Ill, makes 





possible the removal or replacement of the 
jaw in a few seconds, so that the tacker 
may be serviced without the aid of tools. 
By pressing the thumb against the cap as 
shown, the jaw is permitted to swing out- 


ward. Reversing this operation puts the 
jaw back in place for further use of the 
tacker. Flush front permits close-up tacking 
in corners and cramped spaces. Hansen 
tackers are made in 36 sizes and types. 
l‘urther details are available upon request. 





Flooring Advertising Mats Free 
to Dealers 

A new series of newspaper advertising 
mats on Bruce “Streamlined” flooring is 
now available to retail lumber dealers, 
through the advertising department of the 
E. L. Bruce Co., 1555 Thomas St., Mem- 
phis, Tenn. There is no charge for the 
eight new mats which are designed to tie 
in with Bruce advertising being carried in 
national popular consumer magazines. They 
emphasize the unusual durability of the 
“Streamline” flooring finish. Space for the 
dealer’s name is provided. A proof sheet 
showing all the new ads will be sent upon 
request. 





fo 
Window lIdeas and Small Home 
Plans in Portfolio 

The first of four portfolios of “Window 
Ideas for Small Houses” by eminent archi- 
tects is now available from the Detroit Steel 
Products Co., Dept. AL-5 2265 E. Grand 
Blvd., Detroit, Mich. Five small house plans 





4 





by five architects are presented in the digni- 
fied and attractive folio, and in each case 
the window treatment accomplished by using 
“Fenestra” steel casement windows is espe- 
cially emphasized. Floor plans and draw- 
ings of the houses are included for each 
suggested design. A copy is available upon 
request. 





Stove Company House Organ 
Announces New Model 

The May issue of the Warm Morning 
News, house organ of the Locke Stove Co., 
Kansas City, Mo., announced a forthcoming 
decorative cabinet stove, model 420. It has 
a two-tone finish, holds 100 pounds of coal, 
and is equipped with automatic damper and 
humidifier pan. Side doors open for quick 
radiant heat. The house organ also tells of 
a proposed national consumer advertising 
campaign by the Locke company, contains 
ideas for successful fair exhibition booths, 
and offers sales helps to Locke Stove deal- 
ers. A time payment plan for selling 
“Warm Morning” coal heaters is outlined. 
A copy of the journal is available upon 
request. 


Pressure Gun Display Is Free 
to Dealers 

A new display rack for “Calbar” pressure 
euns is being offered free of charge to 
dealers by the Calbar Paint & Varnish 
Co., 2612 No. Martha St., Philadelphia, Pa. 
The display is finished in red, grey and 
black, measures 2x3 feet, and is equipped 
with an easel which allows it to stand 
upright. It holds five assorted pressure 








guns in the most popular sizes and twelve 
nozzles. The “Calbar” gun is said to be 
suited to caulking, glazing, greasing, seam- 
ing, or applying any plastic or semi-liquid 
material. It is of sturdy, trouble-free con- 
struction, and is easy to operate. Write to 
the Calbar Paint & Varnish Co., for com- 
plete information. 





Lumber Treating Company 

Publishes New House Organ 

The Treating Record is a new house or- 
gan dealing with the activities of the Amer- 
ican Lumber & Treating Co., 1646 McCor- 
mick Bldg., Chicago, Ill. and will be sent 
to lumbermen who are interested in the 
lumber treating process. One item on the 
front page of the first issue published for 
May, 1941 gives figures indicating the in- 
creasing acceptance of the “Wolmanizing” 
process of treating lumber during the past 
several years. Another makes clear the fact 
that the company plants are “service sta- 
tions” only, in which lumber is treated. 





Ash Removing Stoker Built for 
Home Use 


A new reasonably priced model for small 
home use of the “Original Pocahontas” ash 
removing stoker is being offered by the 
stoker division of the Pocahontas Fuel Co., 
Inc., Cleveland, Ohio. The stoker is a bin 





feed model with a rotary coal collector for 
level floor bins. Revolving grates spread 
the coal around the burner and sift the ash 
to the revolving ash table beneath. Ashes 
flow into an extension of the coal worm and 
are carried to the ash container, enclosed in 
a dustproof box. The container is easily 
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removed for ash disposal. Cleanliness, con- 
venience and economy are a few of its 
features. All parts are guarantéed. A de- 
scriptive folder is available from the man- 
ufacturer. 





Pamphlets Describe Steel 
Mesh Reinforcements 


\ series of pamphlets has recently been 
issued to promote “Steeltex” and other rein- 
forcing meshes manufactured by the Pitts- 
burgh Steel Co., Pittsburgh, Pa. One 
booklet discusses the merits of “Steeltex” as 
reinforcement for brick or stone veneer 
walls, another treats the subject of using 
the product with stucco, and a third de- 
scribes Pittsburgh “Steeltex Type-A” plaster 
base. The latter is a base board fitted with 
steel truss reinforcements. The Pittsburgh 
company produces a welded wire mesh for 
the reinforcement of concrete, and a folder 
describing this line is also available upon 
request as are the others from the manu- 
facturer. 





Offer Display Material for 
Improved Product 


Material for point of sale displays of the 
new “Double Value Balsam-Wool” is now 
available to lumber dealers through the 
Wood Conversion Co., First National Bank 
Bldg., St. Paul, Minn. The photo shows 
a two color wall display card and a two 
color price display card used with two 





One bundle is 


bundles of “Balsam-Wool.” 
divided into two rolls and the outside wrap- 
per is trimmed off to show the thickness of 


the new blankets. The rolls are pulled into 
a cone shape to display them to better 
advantage. 


New Book Tells Stary of 


Tractor Fleet Owners 


“Standardizing for Top Results” is the 
title of a new booklet which tells the story 
of a number of “Caterpillar” tractor fleet 
owners. Among others S. L. Powell, a 
Louisiana logger tells of his satisfaction 
with a fleet of “Caterpillar” diesels with 
Which he is hauling hardwood logs from 
swampland in which they are cut. Copies 
of the book may be secured by requesting 
Form 668%, Caterpillar Tractor Co., Peoria, 
Ii. 








Truck Trailer Catalog Shows 
Models, Describes Savings 


\ catalog illustrating and giving specifica- 
tions for the complete and spectacular line 
of truck trailers manufactured and sold by 
the Fruehauf Trailer Co., Detroit, Mich., 
Is now available from that company. Con- 
struction details are included to show the 
leatures which are said to be saving Frue- 
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hauf trailer owners time and money. Frue- 
hauf automatic coupler action is explained 
in a.series of drawings, as is the exclusive 
Fruehauf differential dual wheel feature. The 
latter is said to effect a considerable saving 
on tire wear and gasoline consumption. The 
catalog may. be had upon request to the 
Fruehauf Company. 





Handbook of Wall and Ceiling 
Materials Available 


The 1941 “Gold Bond Handbook,” a cat- 
alog of “Gold Bond” wall and ceiling build- 
ing materials manufactured by National 
Gypsum Co., is ready for distribution. It 
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is spirally bound, highly illustrated, and 
contains five sections and 93 pages. Section 
titles indicate the types of “Gold Bond” 
material described: “Plaster Bases,” “Plas- 
ter, Lime, Paint and Texture,” “Gypsum 
Wallboards and MHardboards,” “Insulation 
Products,” and “Sound Control Products.” A 
section of introductory material describes the 
manufacture of some of the products. All 
are treated from the standpoint of applica- 
tion and use. Actual installations are pic- 
tured as well. Decorative insulation boards 
are illustrated in full color. A copy of this 
exceptionally complete catalog may be had 
by addressing the National Gypsum Co., 
Buffalo, N. Y. 
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It's them pesky LITTLE things 
That cause the biggest fires. 

Why don’t you fellers check up a bit? 
Time’s all that it requires. 


@ Without obligation, write for cur- 
rent issue of the Burning Question, 
and read carefully “Timely Tips on 


Fire Prevention.” These “tips” may 


Companies Comprising Associated Lumber Mutuals 
THE INDIANA LUMBERMENS MUTUAL INSURANCE COMPANY 





Introducing “Zeek'’'—the horse 
sense philosopher. Reproduction of 
an actual wood carving made for 
the Burning Question. Published by 


(LUMBER MUTUALS) 





© 1941, C.A.B. 


save your business from a serious loss, 
at least, many have been saved by 
the timely fire prevention efforts of 
the Associated Lumber Mutuals. 


Se aa as INDIANAPOLIS, INDIANA 


PENNSYLVANIA LUMBERMENS MUTUAL FIRE INSURANCE CO. . PHILADELPHIA, PENNSYLVANIA 


THE LUMBERMENS MUTUAL INSURANCE COMPANY 
THE LUMBER MUTUAL FIRE INSURANCE COMPANY.... . nee 


He Ce oS >... .. . MANSFIELD, OHIO 
BOSTON, MASSACHUSETTS 


THE CENTRAL MANUFACTURERS MUTUAL INSURANCE CO... ...... : . VAN WERT, OHIO 
THE NORTHWESTERN MUTUAL FIRE ASSOCIATION. .......... SEATTLE, WASHINGTON Migs 






Specialized 


INSURANCE for 


Lumbermen 
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DEALERS 
STOCK 


Tock ABESTO 


Every Building Owner a Prospect 


Hundreds of dealers are cashing in 
on the big ABESTO opportunity. 
Making many sales and good profits. 
ABESTO is the COLD APPLICA- 
TION MATERIAL, with the exclusive 
VISCOROID BASE. Has no equal 
for BUILT-UP ROOFING, DAMP 
PROOFING, ROOF-COATING. No 
hot kettles. No special equipment. 
Anyone can apply it. STOCK 
ABESTO NOW. Today. send for 
Abesto circular. 

















Sold at retail through lumber dealers only. 


Abesto Mfg. Co., Michigan City, Ind. 


PEER ER EER, 


| a COL — et ee ee — 8 Tt oe 


“" and Yellow Pine Pe 


woven with heavily galvanized 
wire. Painted white or green. 
Very popular for yard and gar- 
den. Write today for circular 
and prices. 


ILLINOIS WIRE & MFG. CO. 
Joliet, Ilinois 
_& Lufkin, Tex. 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








GILBERT NELSON & CO. 


Public Accountants 


332 $. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














| 
p~ ee tiie Spm a 
M ; ns 

< 44 eer and is sawn into one inch 








One of eleven mills of the 
| A. B. Carroll Lumber Co., 
, Hurtsboro, Ala. powered 
| by International Diesel 
power units. This one, 
model PD-80, turns out 
from 15,000 to 17,000 feet 
of lumber per day and 
consumes an average of 33 
gallons of 8!/, cent fuel in 
10 hours. The ten other 
mills each use a_ smaller 
unit, PD-40, and produce 
10,000 to 12,000 feet per 
day on 23 gallons of fuel. 
All timber is short leaf pine 
commonly grading No. > 


gz 


boards from four to twelve 
inches wide. The Carroll 
company reports that it 
began using Diesel power 
four years ago and has 
found it very satisfactory. 





Immense Floating Drill Floor 
Is Covered by Truss Roof 


Los ANGELES, CALIF., May 12.—The new 
$900,000 Naval Reserve Armory at Los 
Angeles has a unique type of hardwood 
floor, built to assure freedom from warping 
and decay, which has attracted considerable 
interest. The 125 x 256 foot floor was 
designed by V. A. Melton, of the A. B. 
Rice Floor Co., Los Angeles. Consolidated 
Lumber Co., of Los Angeles, supplied the 
treated lumber, which was treated at the 
Long Beach (Calif.), plant of J. H. Baxter 
& Co. The earth was rolled and leveled and 
covered with a 3-inch coat of asphaltic con- 
crete. The asphalt was permitted to dry 
several weeks, after which it was covered 
with a double layer of 15-pound felt paper 
mopped with hot tar. Two inches of hot 
kiln-dried sand was then spread over the 
felt paper. A 2 x 7-inch shiplapped, treated 
Douglas fir sub-floor was laid directly on 
the sand, covering the entire area to within 


one inch of the walls, this space being f..’ 
with a sort of asphaltum pitch which serves 
as a seal and expansion joint. The treated 
sub-floor was topped by a 33-inch Robbins 
maple finish floor. 

The Lamella roof, said to be one of the 
largest in the world, is an arch whose radius 
is 71 feet with a rise of 35 feet, the spring 
line being the floor line of a balcony which 
surrounds the drill floor. 





Plan Marine Priorities 


Wasnincton, D. C., May 13.— Marine 
transportation priorities are provided in 
legislation now pending in Congress, which 
would give the Maritime Commission pri- 
orities control in merchant marine in the 
interest of National Defense. The bill ap- 
plies to cargoes, and to use of facilities for 
loading, discharging, lighterage or storage of 
cargoes, the procurement of bunker fuel or 
coal, and the overhauling and drydocking 
of vessels. 


Fleet of Logging Trucks Delivered 


Westwoop, CAL., May 9.—Delivery of the 
first division of a fleet of 22 new diesel 
logging trucks has been announced here by 
the purchaser, The Red River Lumber Co. 
The fleet, which is the largest of its kind 
ever delivered to a lumber concern, was 
driven overland from Pontiac, Mich., where 
it was manufactured by the General Motors 
Truck and Coach Co. 

The trucks are powered by six cylinder, 
two cycle engines and are equipped with 
eight-wheel trailers manufactured by the 
Willamette Iron & Steel Corp. The 18 
wheeled units will be used on a new 30-mile 
company truck road and will carry average 
loads of 10,000 feet. Firestone tires were 
used throughout. 








Above: One of the new GMC trucks loaded 
with its trailer dolly. Below: Part of the fleet 
en route to Westwood, Cal., where it was 


delivered to The Red River Lumber Co. 
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Most of Mill’s Al Output Will Be Jamestown Furniture Market 


Virgin Sugar Pine 


FEATHER FAtis, Catir., May 10.—This 
will be the first full year of operation for 
ihe new plant of the Feather River Pine 
Mills (Inc.), which began cutting late in 
1940. Many new plant facilities have been 
a‘ded this year, or are in process of being 
installed. 

It is planned to cut 50,000,000 feet this 
ycar and, although logging operations were 
somewhat handicapped by bad weather this 
spring, the company is now cutting in a 
big virgin stand of fine timber which, for 
the remainder of this season, will produce 
75 percent California sugar pine. 


Installing Much New Equipment 


A new battery of Moore cross-circulation 
Iry kilns (eight tracks) is rapidly nearing 
completion. This will double the kiln 
capacity. Also nearing completion is an 
addition to the planing mill, in which sort- 
ing table and matcher with automatic feed 
table have already been installed, and in 
which two. stickers, resaw, rip and trim 
saws will be installed. A resaw is also 
heing set up in the large double-band saw- 
mill. Work on a new dry shed will start 
soon, which will add 3,900,000 feet capacity 
to the present storage facilities, and will 
be the same type, using lift trucks. The 
company has an additional lift truck and 
another lumber carrier on order. 

In addition to the many physical improve- 
ments in the operations the company started 
off March 1 with new personnel in charge 
of management and sales. On that date 
C. R. Buchanan became vice president and 
general manager, and G. H. Thornton was 
made sales manager. 


New Manager Is Widely Experienced 

lor the past twenty years Mr. Buchanan 
has been engaged in the wholesale and retail 
lumber and millwork business in California. 
Previous to that he was a prominent lumber 
retailer in Idaho, Montana and Wyoming. 


The Idaho yards which operated under name: 


of Idaho Lumber Co. were sold to the 
Boise-Payette Lumber Co. at the time that 
company started in Idaho. Then Mr. Bu- 
chanan operated in Montana and Wyoming, 
heing associated with L. R. Aldrich. He 
sold his interest in the Aldrich and Bu- 
chanan yards to Mr. Aldrich. 

In 1922 he became general manager of 
the Sunset Lumber Co., Oakland, Calif., 
operating lumber terminal, distributing yard 
and remanufacturing plants. He had charge 
of all retail distribution in northern Cali- 
fornia for the Charles Nelson interests. Mr. 
Buehanan then went into the wholesale 
lumber business, and at the time he left to go 
to Feather Falls last March he was secre- 
tary of the Hogan Lumber Co., Oakland, 
Calif. This is a well known distributor of 
lumber, sash, doors and millwork in the 
East Bay region. 


Sales Manager Has Lumber Background 

G. H. Thornton, who also came to 
Feather Falls March 1, for the past seven 
years has operated the Thornton Lumber 
Co., San Francisco, doing a wholesale lum- 
ber business. Mr. Thornton has been a 


Hits New Attendance Record 


Jamestown, N. Y., May 12.—The spring 
furniture market at Jamestown, N. Y., was 
concluded recently at the Furniture Exposi- 
tion Building with a total registration for 
eight days of 1,106, an all-time record. The 
previous high was in 1919, when the regis- 


lumberman for twenty years, and was origi- 
nally with the California Sugar & White 
Pine Co., San F ena snvaaans That company was tration was 1,006, and the only other show 
the selling — ad a large _—— of _— to attract more than 1,000 buyers was that 
mills in the California sugar pine district. held in the fall of 1936. At this month’s 
Mr. Thornton has had a varied experience show the 200,000 square feet of exhibition 
in the lumber business, particularly in the space was fully occupied and 587 buyers 
sales and traffic departments. were registered on the opening day. 


DOWICIDE (or Defense 


against 
SAP STAIN 
and MOLD 


Just as lumber plays a constructive part in the pro- 
gram of national defense . . . so DOWICIDE is a 
major factor in maintaining the quality and fitness 
of lumber for its important task. 


* * ® 


















Now more than ever, the responsibility is up to mill 
men to see that every foot of stock is fully protected 
from all forms of sap stain and mold fungi, as soon 
as it is cut... and that every board leaving the mill 
will be delivered as BRIGHT LUMBER. 


¢ + oa 


You can easily comply with this requirement by 
dipping your freshly-cut stock in DOWICIDE, and by 
using Permatox Oil Solutions for treating frames and 
millwork, or other finished products. 


DOWICIDE treatment pays for itself by preserving 
your grades, promoting your sales and protecting 
your profits. 


For facts on DOWI- 
CIDE and data on 
dipping vats .. .; 
write for Bulletin. 





DOWICIDE . . . Distributed and Serviced by 


A. D. CHAPMAN & COMPANY, INC. 


Chemicals for Wood Preservation 





CHICAGO, ILL. e PORTLAND, ORE. e 
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Orders received 159,991,000 


Western Pine Summary 


PortTLAND, OreE., May 9.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
May 3: 

Report of an Average of 93 mills: 
Total for 2 weeks ended 
May 3, 1941 May 4, 1940 
Production 153,534,000 133,366,000 
Shipments .... 151,500,000 134,653,000 
139,989,000 
Report of 90 Identical Mills: 
May 3, 1941 May 4, 1940 
Unfilled orders 360,319,000 222,246,000 
Gross stocks... 


1,085,094,000 1,297,603,000 

Report of 90 Identical Mills: 

—e for Year ———\, 
1941 


1940 
889,589,000 


Production -1,039,105,000 
Shipments .. . .1,278,321.000 5, 
oo ee 1,361,129,000 y O87,7: 32/000 









Southern Pine Statistics 
[Special telegram to AMERICAN Leussaman) 
NeW OrveaAns, La., May 

is a summary of reports from seniineae pine 
mills for two weeks ended May 10: 


Average weekly number of mills, 129; 
Units7, 100 





Two-Weeks 
Three-year average production*® 59,586,000 


MOCGRL MEORUCEION 66 i octcccccses 65,330,000 
EE. pa aah ed eae Ree e 61,690,000 
Cone POUEIVOG Ss ivcawdevevecees 67,353,000 


Number of mills, 128; Units,7 102 


On May 10, 1941 

Crees SNOUT 6 ateawdasioe nanan 122,777,000 

COE DOOGRS 56. ciedcccewcewnes 258, 372,000 
*Nov. 1, 1937, to Oct. 26, 1940. 


FUnit is 299,000 feet of ‘3-year average” 
production. 





Survey Shows Mill Stocks 
Improving; Prices Firm 


WasuHincton, D. C., May 12.—Lumber 
production in the United States during 
February and March was on an upward, 
seasonal trend. The monthly report of the 
subcommittee of the Lumber Survey Com- 
mittee states that increases were moderate, 
due to unusual high level production in 
earlier months. Current demand for lumber 
is heavy and substantially above production, 
due primarily to Defense purchases and 
stronger wholesale and retail buying. The 
condition of lumber mill stocks is reported 
to be improving. Total mill stocks as of 
March 31 were only slightly below the Feb- 
ruary level. 

Lumber consumption in April, including 
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National Defense requirements, is estimated 
in a seasonal comparison at 2,687 million 
feet, compared with a preliminary estimate 
for March of 2,639 million feet, and 2,308 
million feet for February. The revised con- 
sumption total for the first quarter of 1941 
is placed at 7,465 million feet, or about 22 
percent above the total for the first quarter 
of 1940. The consumption estimate for 
April is placed slightly above that for 
March, and about 16 percent above Febru- 
ary. Millwork, flooring, box and furniture 
industries are reported to be operating at 
substantially stronger rates than was the 
case a year ago. Demand for railroad lum- 
ber is steady, freight cars on order being 
10 percent above those of a year ago. Resi- 
dential and non-residential building in Feb- 
ruary approached the levels of 1929-30 for 
that month. Acceleration of the Defense 
housing program is anticipated with the 
arrival of good building weather. Wholesale 
and retail lumber sales declined in Febru- 
ary due to bad weather. Sales, however, 
are substantially above those of a year ago. 
Stocks increased moderately during the 
month, and preliminary March estimates 
indicate increases in sales and stocks over 
February. Total exports of lumber and logs 
in the first two months of 1941 about 
equalled those of January and February, 
1940, with lumber exports about 3 percent 
above last year’s figures. Imports are 
reported on a gradual upward trend. Whole- 
sale prices of construction lumber continue 
firm, with some concessions. Government 
purchase of reserve stocks may help to sta- 
bilize prices. 





West Coast Facts for Schools 


SeaTtLeE, Wasu., May 10.—In eight 
divisions of subjects, “West Coast Lumber 
Facts,” a booklet just issued by the West 
Coast Lumbermen’s Association, presents 
graphs, statistical tables and descriptive 
text covering 65 facts of basic importance 
in the No. 1 industry of Washington and 
Oregon. The facts have been gathered for 
the most part from official sources of the 
United States Government. Northwest in- 
dustries have been made a standard subject 
for study in the high schools of the region. 
The 1941 edition of “West Coast Lumber 
Facts” is designed to serve as an up-to-date 
school and library reference work. 
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West Coast April Facts 


SEATTLE, WaAsuH., May 12.—West Coast 
lumber production was maintained at a rela- 
tively high level in April as the industry 
continued its efforts to get from under a 
heavy accumulation of Defense orders built 
up in the past few months, says the West 
Coast Lumbermen’s Association. April saw 
more small logging and sawmill operations 
added to the industry's productive capacity, 
most of them, however, on a probable tem- 
porary basis. There was no_ noticeable 
increase in demand from retail yards for 
home-building and farm lumber. The unsea- 
sonable slowness of the retail yard trade 
suggests that dealers are awaiting actual 
receipt of orders for building before buying 
from mills. In the Atlantic coast market, 
the extreme shortage of intercoastal ship 
space has converted some of the movement 
to the rails. Special Defense requirements 
grow heavier week by week. The need for 
shipyard piling and timbers, Sitka spruce 
and Douglas fir airplane stock, and timbers 
for boat-building, is emergency demand on 
the industry. Detailed statistics for April 
(five weeks) follow: 


Weekly Averages for April 


Feet 
I ais 622) a pe, a celencoriers oawcare 171,335,000 
MIEN 6 ook >, oi anaes & raid, 6 dover ein 174,072,000 
ARR eee Moore he okey alice ee ats 172,863,000 
End month— 

UmSied OFGSTS 2. occ ccsccces. 734,734,000 
COUN DOGEMS s6.6 oie on cc cewns 887,739,000 
Cumulative Totals for 18 Weeks 
PVOIONIIN a sie. kee wecesme 2,965,011,000 
IONE « ickx-o.5/ a arsed ee ace sone 2,95 58, 413,000 
NE Sa bit icci crc Rharutar wwbacece wie wes 3,000,399,000 

Orders by markets— 
RII crash aan ailinltoaemlotars las ois eretav a wroses 1,597,074,000 
DOmeGstic CATHO 2... eccsees 924,503,000 
MMII «sia sone oo 0G: 04 vo ow ei oieuwlalane 75,935,000 
| eee ee re corn nee 402,887,000 


April output was 87 percent and 18-week 
output was 83.7 percent of 1926-29—years 
of highest production. 





Stock Millwork Statistics 


According to the National Door Manu- 
facturers Association, Chicago, the produc- 
tion of stock sash, doors and frames in 
March declined 12 percent from the volume 
of the preceding month, thus conforming to 
the usual seasonal tendency. Compared 
with the same month of last year, the March 
output represented a gain of 33 percent, the 
association reported. 











Klamath 


Tits 


NM hhh wh} }4H 
Member of the Western Pine Ase’n. 


Algoma Mill and Manufacturing Plant at Algoma, Oregon 


Sell This Better Lumber 


Algoma Lumber Company takes especial 
pride in its offerings of choice lumber prod- 
ucts in Ponderosa Pine. Here’s stock with 
the fine soft texture and all-around good 
qualities that distinguish lumber cut from 
Klamath timber. Carefully seasoned, ac- 
curately manufactured. Shop Lumber (kiln- 
dried), Common, Selects, General Building 
Lumber, Pattern Lumber, Yard and Shed 
Stock, Dimension, Bevel Siding, Knotty Pine 
Paneling, Mouldings, Sash and Door Cut 
Stock, Lath, Pickets, Box Shook, Crating. 


ALGOMA LUMBER CO. 


Algoma, Oregon 
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RELATION OF UNFILLED ORDERS TO STOCKS 


WasuinctTon, D. C., May 12.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on May 3 








No. of Mills Unfilled Orders Gross Stocks 
Reporting 41 1940 941 19 
Total Boeftwooede*® ........e6 378 1,139,804,000 748,043,000 2,844,520,000 3,296,483,000 
Total Hardwoods® ......... 92 73,033,000 60,767,000 311,666,000 369,875,000 
"TOGRT TARE ockkccisséocse 458 1,212,837,000 808,810,000 3,156,186,000 3,666,358,000 
OOM TROOEIRD occ cinsiccsicee 75 77,278,000 72,656,000 58,715,000 81,474,000 


*Of Northern mills, 12 reported on softwoods, 13 on hardwood unfilled orders; 13 
mills on stocks. The total number of mills (470) includes 12 northern plants that are 
in both softwood and hardwood subtotals. 


NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., May 12.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for two weeks ended May 3 and for eighteen weeks ended that date, covering 
mills whose statistics for both 1941 and 1940 are available, and percentage comparisons 
with statistics of identical mills for the corresponding period of 1940: 





Av. No. Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 

TWO WEEKS: Rpteg. 1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods .. 387 482,311,000 112 507,909,000 108 526,691,000 119 
Total Hardwoods... 96 23,458,000 133 23,309,000 116 22,412,000 124 
Total Lumber ..... 467 505,769,000 112 531,218,000 109 549,103,000 119 
Total Flooring .... 80 22,830,000 112 24,056,000 116 32,902,000 165 


EIGHTEEN WEEKS: 
Total Softwoods .. 400 4,024,633,000 117 4,287,781,000 118 
Total Hardwoods.. 98 199,463,000 104 209,893,000 119 


ee! 


4,423,687,000 12 
206,056,000 119 


000 121 


Total Lumber...... 480 4,224,096,000 116 4,497,674,000 118 4,629 »743,¢ 
Total Flooring..... 80 201,106,000 12 188,754,000 12% 217,773,000 119 





MARCH RETAIL SALES AND STOCKS 


Wasuincton, D. C., May 12.—The March national survey of retail lumber stocks and 
sales made by National Retail Lumber Dealers’ Association shows that lumber stocks 
increased in all regions except the South Atlantic and the West South Central. Total retail 
lumber stocks on March 31 are estimated at 6,975,000 feet, about 4 percent greater than on 
Feb. 28. In practically all regions except the South Atlantic, retail sales during March 
made heavy gains over February, says Secretary-Manager H. R. Northup. Detailed figures 




















follow: 
Stocks—M Feet % Change Sales—M Feet % Change 
No.of Mar.31, Feb. 28, from Mar. Feb. from 
Region Yards 1941 1941 Feb. 1941 1941 Feb. 
New BnGiamd «..ccceccacs 18 14,241 12,862 +10.7 2,215 1,990 +11.3 
Middle Atiantic .......4.... 81 61,774 56,100 +10.1 14,643 13,626 +7.5 
Mast No. Central. ......6.%. 140 69,045 66,826 +3.3 15,020 12,050 + 24.6 
West No. Central........s62% 720 149,313 143,001 + 4.4 13,488 9,174 + 47.0 
South Atlantic .....0.ses 34 19,102 19,606 —2.6 5,177 5,175 0.0 
Mast So. Contral.........+. 19 4,424 4,131 +7.1 1,178 899 +31.0 
West So. Central... ......5.. 48 11,187 11,460 —2.8 3,289 2,929 +12.3 
ere are eee 78 21,715 21,562 +0.7 3,938 2,918 +35.0 
PONE asro ce cdurdi ob reser eersieh 161 124,650 120,022 +3.9 58,493 41,984 +39.3 
Independent Yards.... 445 234,773 221,951 +5.8 66,209 53,396 + 24.0 
ee eee 854 240,628 233,619 +3.0 51,232 37,349 + 37.2 
Os. ee wickertionnw eer 1,299 475,401 455,570 + 4.4 117,441 90,745 +29.4 
PRELIMINARY ESTIMATE OF TOTAL RETAIL LUMBER STOCKS 
Million Board Feet 
Dec. 31, Oct. 31, Nov. 30, Dec. 31, Jan. 31, Feb. 28, Mar. 31, 
Region 1939 1940 1940 1940 1941 1941 1941 
Ce 260 302 290 264 292 296 327 
Middle AtIANticC.......c0ccscaws 1,067 1,092 1,122 1,120 1,088 1,117 1,230 
Mast Ne. Ceptral... .. oc cvcces 1,268 1,463 1,422 1,461 1,552 1,664 1,719 
West No. Central... ..ccccces 884 986 974 993 1,088 1,171 1,222 
SOGCH. AUVIBMEIG cos ccscccccver 502 378 385 408 472 572 557 
TE T.. COMEPR Ek 6 ces tees 225 187 201 219 217 215 230 
WORE Be... COMEPANs 665 osccccws 487 546 545 564 561 581 565 
PORNUNOIIES o.< Gio orcrsls.4-4 sie ele w nese e 214 215 214 224 222 219 221 
I acs tavecsteraia ain xiera-e sinie'g tars 900 782 724 842 891 870 904 
co  ) | Fe Ree aes 5,807 5,951 5,877 6,095 6,383 6,705 6,975 
Weighted percentage change 
from previous month...... eraseie — 2.65 —1.2 +3.7 +4.8 +5.0 + 4.0 
Weighted percentage change 
from previous year........ +5.0 
STATES IN EACH REGION: 
New England: Maine, New Hampshire, Vermont, Massachusetts, Rhode Island, Con- 


necticut. 
Middle Atlantic: 
East No. Central: 
West No. 
Kansas. 
South Atlantic: Delaware, Maryland, District of Columbia, 
North Carolina, South Carolina, Georgia, Florida. 
East So. Central: Kentucky, Tennessee, Alabama, Mississippi. 
West So. Central: Arkansas, Louisiana, Oklahoma, Texas. 
Mountain: Montana, Idaho, Wyoming, Colorado, New Mexico, Arizona, 
Pacific: Washington, Oregon, California. 


New York, Pennsylvania, New Jersey. 
Ohio, Indiana, Illinois, Michigan, Wisconsin. 
Central: Minnesota, Iowa, Missouri, No. Dakota, So. 


Dakota, Nebraska, 


Virginia, West Virgénia, 


Utah, Nevada. 
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Will Take Good Care 
of Your Needs 


A Western Wholesale connection, always 
of great value to the lumber buyer, is 
now of greater value and importance. 
With buyers heavily in the market, with 
increased bookings at softwood mills, it’s 
a good time to have your wholesaler on 
the job, right out here in the producing 
field. The wholesaler’s organization is 
constantly in close contact with hundreds 
of mills—with the best and biggest mills. 
Through the wholesaler you can be sure 
of getting the best the market affords— 
the right lumber, right quality, right 
service. The West Coast Wholesalers 
listed below can supply your needs in 
DOUGLAS FIR, PONDEROSA PINE, 
WESTERN RED CEDAR, IDAHO 
WHITE PINE, WEST COAST HEM.- 
LOCK, CALIFORNIA SUGAR PINE. 








Lumber Wholesaler 





Why not write them today? 
(Sawmill: Pine 


CARL SODERBERG = Savmill: Pine 
LUMBER COMPANY P™ncville. Ore.) 


Manufacturers and Wholesalers Waskingben 





Old National Bank Building 
SPOKANE, - - -« 


WALES LUMBER COMPANY 


WASHINGTON 








110 Market St, ‘SAN FRANCISCO, CALIF. 








Distributors for EATONVILLE LBR. CO. 
SEATTLE, WASH. 


DUNCAN LUMBER COMPANY, INC. 


A “One Stop Station” for Lumber and Shingles, 





2x4-8’ Fir Dimension, SEATTLE, W 


Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand oe 





Morrill & Sturgeon 


Lumber Co. The Mark of Quality 
Yeon Bidg., Portiand, Ore. 




















SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


SUGAR ir 


Shop 
California Ponderosa Pine 
Mouldings and Cut Stock 


Sugar Pine Specialists for 30 Years | 


GRRE OS SRS SE an a ee 











THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


ceir SHAKES 


“Totem,” Hand-Split -- “Fitite,” Processed 
ZEEE EEB 


W. T. FERGUSON 
— 

7 ..: St. Lous -B 

SHORTLEAF PINE and 


SOUTHERN HARDWOODS 


The Ferguson record of 48 years’ service to 
dealers and industrial _buyers is your assur- 
ance of satisfaction in handling Ferguson 
Lumber. Pine, Hardwoods, Cypress, West 
_ Coast Products, Treated Items, Hardwood 
Flooring, Cedar Closet Lining, Plywood, 
Grain Doors, Veneers, Shingles. Write today. 


JAMES W. SEWALL \ 


Consulting Forester 
> W. SEWALL PHILLIPS BENNER 
O!a Town, Maine Ruttan Block 
Established 1910 





Port Arthur, Ontario 
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Portland, Ore. 


WEST COAST WOODS—The lumber 
market in this area remains strong, with 
demand active, and the order backlog at 
highest level in years. Cantonment con- 
struction buying has slackened, but there 
is a strong demand for heavy timbers for 
shipyard construction and other industrial 
needs. Buying by line yards is quite ac- 
tive. 

INTERCOASTAL—This market is hitting 
a fast pace, with more shipments being 
diverted to the rails. Practically the en- 
tire range of mill products is in demand, 
and early delivery is generally sought. 
The $16 water rate still stands. Further 
withdrawals of intercoastal tonnage are 
in sight, and an even greater proportion 
of the movement will have to be all-rail. 


CALIFORNIA—Market is strong on all 
items, and demand continues active. De- 
fense housing is calling for a large amount 
of material as cantonment demand 
slackens. 


LOGS—Despite one of the most favor- 
able winters of many years from a pro- 
duction standpoint, inventory of logs has 
not increased. Demand from the mills is 
very active, and prices are holding steady. 
Increased production is being partly ab- 
sorbed by the considerable number of new 
small mills, most of them probably only 


temporary. 
Seattle, Wash. 


WEST COAST W —With the 
bulk of Defense orders placed, shippers 
are paying more attention to regular do- 
mestie trade. Green dimension is easier. 
Dry dimension and boards are _ strong. 
Prices are practically the same as they 
were a fortnight ago. Mills have large 
order files. Strike of some 12,000 C.I1.O. 
loggers has tended to stiffen quotations 
slightly. 





INTERCOASTAL — Space continues to 
get tighter as more ships are diverted to 
other runs. There is a strong demand for 
what space can be arranged for. Prices 
are unchanged and fairly firm. Diversion 
of shipments to rail is more pronounced. 
There are rumors the Government may 
take all intercoastal ships, leaving the 
railroads to carry lumber. 

CALIFORNIA—Large quantities of lum- 
ber for this market are coming by rail 
from Oregon, Coastwise space is scarce. 
Prices continue firm. 





SHINGLES — Prices have advanced an 
average of 5 cents, and the market is 
strong. A. strike of shingle weavers im- 
pends. All No. 1 shingles are oversold, and 
stocks of 2’s and 3’s are being exhausted. 
Production is up a little. 


Tacoma, Wash. 


WEST COAST WOODS of trans- 
portation, particularly by water, still is 
the most distressing problem confronting 
operators here. Mill men on harbor cities 
throughout the Pacific Northwest are com- 
plaining. So acute has it become that 
many mills have been forced to suspend 
night shifts that had been added to care 
for increased market demands. So far 
however, no mills have been obliged to 
suspend because of the shortage, although 
most mills have all storage space crowded 
to capacity with lumber awaiting ship- 
ment. Operators are hard pressed to move 
lower grades, while No. 3 common is a 
“drug on the market.” Federal Govern- 
ment buying has left a large surplus of 
low grades. These grades can not be 
moved profitably by rail, and cargo space 
is not available. Lumbermen expect the 
searcity of ships to become worse, with 
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Market News from Na 


increasing reliance upon rail shipments 
necessary. Demand continues active and 
prices are good. Snow is rapidly disap- 
pearing in the higher mountain reaches, 
and even the most remote logging camps 
are either starting or ready to resume 
operation. Supply of logs in storage is 
ample for all demands. 


San Francisco 


LUMBER CHARTERS—The President’s 
recent call for 2,000,000 tons of American- 
Flag shipping for Britain caused consider- 
able confusion in the Pacific Coast char- 
ter market, where there was already an 
extreme shortage of ships. Owners antici- 
pate a future state of affairs where their 
direction of shipping operations would be, 
at best, only nominal. The Maritime Com- 
mission has taken steps to hold charter 
and berth rates down, indicating that the 
prevailing owners’ ideas of between $8 
and $9, and up to $10 and $11 in certain 
trades, are too high for time charters. 
Following cessation of regular service to 
South Africa, reports concerning three 
charters recently fixed in this trade indi- 
cate that nominal rates on lumber moved 
up to between $90 and $95 per 1000 feet. 
Eastbound intercoastal offerings exceed 
amount of space available, with most of 
available space taken by lumber from Pa- 
cific Northwest. 


CONFERENCE RATES—The Interstate 
Commerce Commission suspended proposed 
increases in coastwise lumber rates from 
2acific Northwest to San Francisco and 
Los Angeles. Effective May 1, it was 
proposed to increase the rate to San Fran- 
cisco to $7.50 from $7, and to Los Angeles 
to $8 from $7.50. The rate on lumber 
southbound was increased $2 per thousand 
feet, effective June 1 through June 30, by 
the Pacific Coast-River Plate Brazil Con- 





ference. This is an approximately 5 per- 
eent increase. 
COASTWISE TRAFFIC — Fifty-five 


steam schooners were reported operating 
on Pacific Coast as of first week in May. 
Forty-six were in coastwise, and nine in 
offshore, trades. Eleven were reported 
laid up. 


LUMBER RECEIPTS—Lumber receipts 
at San Francisco from interior points dur- 
ing April, 1941, totaled 13,960,000 feet, 
compared with 10,700,000 feet in March, 
and 11,845,000 feet in April, 1940. 


SHOOK SHIPMENTS — Shipments of 
shook from 34 identical mills in the Pa- 
cific division area totaled 32,449,000 feet 
during March, 1941, compared with 33,- 
860,000 feet in March, 1940, representing a 
decrease in March, 1941, of approximately 
4 percent. For the first three months of 
1941, shipments of 33 identical mills to- 
taled 87,689,000 feet, compared with 83,- 
766,000 feet for the same period of the 
previous year, representing a gain of 5 
percent in 1941. 


DOUGLAS FIR —California demand is 
heavy and prices are very firm. With 
stocks rather searce, there is a tendency 
toward further price advance. Demand 
is rather spotted, with some sections in 
northern California not so active, while 
others are going the limit. Northern Cali- 
fornia yard stocks are reported about nor- 
mal. It is said that much lumber is going 
to rail because of the lack of cargo space, 
and that there is fear of a car shortage, 
for already shipments to California are 
sometimes being held up for a day or so 
because of lack of cars. 


REDWOOD—Demand is reported to be 
booming, and prices are stiffening. Mill 
stoeks in all grades, and particularly in 
dry uppers, are low. No immediate relief 
for this situation is seen. Shipments are 
made in 30 to 60 days. Tank and vat are 
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quite active. Government buying is re- 
ported holding up. 


CALIFORNIA PINES—Demand for Pon- 
derosa is good, with prices fairly firm. 
Stocks are badly broken = and_= short. 
Wholesalers report they can sell all of 
the lumber they can get. No. 2 shop and 
selects are a little weak. Sugar pine is 
in fair demand, with prices fairly firm. 
Stocks are low, and will so continue until 
new season's air dried lumber is available. 


Kansas City, Mo. 


SOUTHWESTERN MARKET 
provement in the lumber market took 
place in the last two weeks. Millions of 
feet of lumber will be needed for new 
Army camps in this area. Mills are work- 
ing at capacity and still have big back- 
logs. Shipments are going out at a good 
rate, but sales and shipments currently 
are exeeeding output. 

SOUTHERN PINE Demand for all 
items is good, and shortages prevail. No. 
2 dimension and boards are searce, as 
Government buying of these was heavy. 
Stocks of No. 1 and better items, which 
were in surplus a few weeks ago, have 








Some im- 














Loads of hardwood lumber stacked for drying 
in the Moore "cross-circulation" kiln recently in- 
stalled by the Home Chair Co., Ronda, N. C.., 


manufacturers of chairs and living room furniture 





been reduced considerably. Mixed-car or- 
ders are plentiful, and it is difficult for 
mills to make prompt shipments. 


WESTERN PINE—There is no let-up in 
the demand, with sales continuing to out- 
strip production and shipments. The un- 
filled order file is said to be the heaviest 
on record. Few changes have taken place 
in prices. 

OAK FLOORING — Activity was pro- 
nounced last week. An oversold condi- 
tion has developed in all key items, and 
mills are now limiting the amount of 
these they will ship in any one ear. Or- 
ders are in excess of production. Prices 
have not advanced materially, but the list 
has steadied. There is good demand for 
:X2\4-ineh select plain red. -No. 2 com- 
mon, which was plentiful a few weeks 
ago, is now short, and No. 1 and better 
srades are searce. 

HARDWOODS—A few advances spotted 
the market in the last week or so. FAS 
red oak 6/4 was especially strong. Low 
erades of flooring stock have moved 
freely. Furniture buyers are active. 

SHINGLES—An advance of 15 cents a 
Square in the last two weeks resulted 
from forward buying on _ the part of 
Wholesalers, who fear a mill strike. 








Shreveport, La. 


SOUTHERN PINE—Wet weather has 
made accumulation of shipping-dry com- 
mons very difficult. Large-mill prices are 
firm. Last week some medium-size mills 
put out concessions, but this week they 
have withdrawn them. No. 2 shiplap, 8- 
and 10-inch, is moving steadily at $32 f.o.b. 
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tion’s Lumber Centers 


mill. Boards are about the same, with the 
10-inch $1 less. The mills have some ac- 
cumulation of No. 2 dimension, but prices 
are fairly steady, especially with mills 
that can ship mixed cars, as yards are 
still buying largely “hand-to-mouth.” 
Fencing, 2- and 6-inch, and center matched 
No. 2 have been moving steadily. 

SOUTHERN HARDWOODS—Sales have 
been slowed up, because there has been 
little good drying weather the past month, 
so that scale weights of lumber in pile 
are so unfavorable that mills are inclined 
to hold off accepting orders. Stocks of 
all items are low, but flooring oak supply 
is better than average. As a result of 
rains, some mills are shut down for lack 
of logs. The past week has seen the 
heaviest downpour of the whole spring. 
A. little export business is appearing. 
Prices are firm. 


e ies 
Birmingham, Ala. 
SOUTHERN PINE—The market is im- 
proving, with shipments now rather heavy 
to the North. Prices are strong, possibly 
up $1 over May 1 level. Yards, hearing 
of further Government buying, have come 
into the market to replenish stocks. In- 
quiries are quite heavy from all sources. 





Houston, Tex. 


SOUTHERN PINE—Government buying 
continues at a fair pace, practically all for 
cantonments, but there are several heavy 
schedules of timbers wanted now. Rail- 
roads are coming into the market for 
large schedules of car and maintenance 
material. Some orders are being placed 
for export timbers, particularly for South 
Africa. The market continues steady, 
with prices firm to a little weak. Stocks 
are so badly broken it is hard to place 
orders for mixed cars, but straight cars 
of shiplap seem to be offered freely. Nos. 
1 and 2, 2x6-inch dimension are the 
scarcest item on the list, with many other 
items of dimension oversold. Flooring con- 
tinues strong, with prices firm, and finish, 
in both B&better and “C,” continues strong. 


HARDWOODS—Mill stocks are still 
badly broken, and heavy rains have again 
put the lowlands in bad shape for logging. 
Apparently the slight reduction in floor- 
ing prices has stimulated buying, and, 
with stocks very scarce, the market is 
strengthening. 


SHINGLES AND LATH—Shingles have 
advanced 10 to 15 cents per square; it is 
possible, however, to buy them freely, and 
some transit cars are getting in trouble. 
Pine lath stocks are only fair, and with 
demand good, prices are firm. 














Purchase Tract of Timber 


LACEYVILLE, Pa., May 14.—Whipple 
Bros. (Inc.), owners of building supply 
yards in northern Pennsylvania and south- 
ern New York, have purchased a tract 
of timber located on the southern slope of 
the Adirondacks, and tributary to the Dela- 
ware & Hudson Ry., and will install a mill 
to cut this timber into lumber to help give 
additional supply for their nine yards. 

The Whipple Bros., (Inc.), organization 
was established in 1894 at Laceyville, Pa. 
The present management is largely made 
up of sons of one of the original founders. 
Their headquarters are still at Laceyville, 
Pa. at which point they also manufacture 
considerable millwork and hardwood floor- 
ing. 

They secured the timber through the 
office of Willis E. Waterman, timber opera- 
tor at Buffalo, N. Y. 
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You 


can KNOW 
it’s Genuine 
Klamath Pine 
When You Buy From 


CRATER LAKE 
Box & Lumber Co. 
SPRAGUE RIVER, OREGON 





Famed for super- 
quality and fine, soft, 


even texture, this bet- 


Members 
Western Pine 
Association 


ter pine from the 





Crater 
Lake 


Klamath region is 


more and more de- 
Box & 


Lumber Co. manded. 











Kennedy 


Western 
Lumber Products 


Prompt, efficient shippers of big mill, 
excellent quality, rightly-priced Fir. 
Hemlock, Sete. Spruce, Red Cedar 
Shingles, Idaho White Pine. Ponde- 
rosa Pine, California Sugar Pine. 

We strongly subscribe to belief 
that a SATISFIED CUSTOMER is 
greatest asset of any institution. 


J.G. Kennedy Lumber Co. 


Henry Building 
Seattle 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACTORY 


YARD STOCK - I R CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 


GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 


cenuine WHITE PINE ‘ices 


Air-Seasoned e Water-Cured 


for nearly 100 years. (Capacity 30,000,000 feet annually. 
Members N. W. L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., May 12.—That produc- 
tion, distribution and transportation of lum- 
ber have been diverted from customary 
channels by current Defense activities and 
for the duration of the European war, is 
a matter of interest and real concern in 
lumber circles. Along this Atlantic sea- 
board, where prior to 1920 the home builder 
had depended almost wholly upon eastern 
spruce dimension and boards, another decade, 
as the Panama Canal became available with 
its low-cost freight charge for intercoastal 
cargoes, carried West Coast fir and hem- 
lock to a 50-50 competitive basis with its 
rival, spruce. In our coast cities where 
low-cost water transportation was available 
the swing to the West Coast woods during 
the next five years changed the market 
trend to approximately 90 percent West 
Coast and 10 percent eastern spruce. Dur- 
ing the past five years, advancing freight 
charges for intercoastal transportation had 
brought delivered prices for these competing 
woods into close parity, to permit spruce to 
regain some of its lost market outlets. Of 
the softwood lumber imported from Canada 
during the first quarter of 1941, spruce 
totaled 77,680,000 feet, and fir and hemlock 
combined tallied 55,558,000 feet. Despite 
the extreme scarcity of vessel space for 
moving lumber from the West Coast, deliv- 
eries at Boston by water in April totaled 
2,971,752 net feet, and in the first four 
months of the year the tally was 32,030,765 
feet and compares with the average of 
32,192,558 feet in the same period of the 
past ten years. But these figures do not 
present a complete picture of the trend of 
deliveries of West Coast woods into this 
territory, because shippers have been forced 
to turn to the railroads for a steadily in- 
creasing volume. 


Of Receipts, 40 Percent Comes by Rail 


To just what extent this shift from water 
to rail deliveries has developed is shown in 
comments to the writer by the sales man- 
agers of a half dozen of the leading inter- 
coastal shippers. In normal times the per- 
centage moved across the country by rail— 
chiefly uppers and shingles—approximated 
five percent. A mill representative, booking 
orders from wholesalers only, found that 
approximately 55 percent since Jan. 1 had 
been shipped by rail, and 45 percent by 
water. A local distributor had shipped 75 
percent by rail, and 25 percent by water. 
Another had made a close check and found 
that 66 percent had moved by water, and 
34 percent by rail. Another had moved 
fully 90 percent by water. Wholesalers at 
interior points and on the western side of 
New England had shifted largely to all-rail 
deliveries. There are no figures available 
covering the rail movement, but the shift 
from water to rail—Jan. 1 to May 1—results 
in 40 percent rail and 60 percent water as 
a warranted estimate, The obvious purpose 
of this study is to strike an approximate 
figure to represent the movement of West 
Coast lumber by rail and water into New 
England through this four months period. 


The exact tally of water deliveries at Bos- 
ton for that period totaled 32,030,765 feet, 
just a few thousand feet under the average 
for that period in the past ten years, when 
95 percent came by water. It is a fair guess, 
therefore, that rail deliveries in the period 
have topped 21,000,000 feet, and if added to 
local water deliveries they raise the total 
to well above 53,000,000 feet. And these 
figures do not include many million feet 
brought here by rail from British Columbia 
for transfer to England. 

That the movement of lumber continues 
largely in the direction of Defense activi- 
ties is confirmed by current trade comment 
by both wholesale and retail dealers. As 
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demand from the yards is not pressing, 
and sales of No. 2 are quite uniform at $37, 
though occasional sales have been noted 
at 50 cents above and below that figure. 
Most sales of No. 3 are at $33@33.50. Dis- 
tributors here feel that the drive to divert 
ships from the intercoastal run to war 
service will soon terminate water deliv- 
eries at all Atlantic ports. In any event, 
ship space for loading in April, May and 
June has been so scarce that very few ar- 
rivals have been listed for the next 60 
days. 

EASTERN SPRUCE —With very limited 
offerings from Canadian mills and, nearly 
if not quite all of the Maine mill produc- 
tion of the next sixty days covered by 
orders, the market is in a steady and 
strong position, with emphasis on the 
ability of shippers to make emergency de- 
liveries as wanted. Industrial schedules 
for use in plant extensions or housing pre- 
dominate in current trading, calling chiefly 
for small dimension sizes and _ boards. 
Cargoes of the smaller dimension sizes 
shipped from eastern Maine or Provincial 
ports are occasionally offered for delivery 








Photo by New York Daily Times 


Jutting out of Brooklyn's shore like a blunt thumb is the breakwater at the foot of 
Columbia Street. You cross the little bridge that connects it with the mainland and 
you're in a forest of Douglas fir and hemlock. Not a forest of trees, but of green 
lumber. Piles as high as sixteen feet surround you. It's the biggest lumber storage 
terminal along the Atlantic Coast, according to its manager, Ira Garbutt. The 
storage space, officially known as Beards Erie Basin Breakwater Terminal, has been 


in use many years. 
metropolitan area. 


The wood belongs to various lumber dealers throughout the 
Lumber arrives by boat from the West Coast at the rate of 


about 140 ships a year, delivering a total load of 160,000,000 net feet of lumber. 

The system making the tall piles possible begins in the ship's hold. Stevedores place 

the wood in drafts, each draft about four feet square. The ship's gear picks it up 

and sets it on the dock. Carriers speed it over to its storage space. Derricks lift 

the drafts, one on top of the other. Part of the trick in achieving stability in the 
piles is the use of cross boards 





recently as Thursday, the Canadian war 
office at Ottawa announced the placing of 
orders by Wartime Housing (Ltd.) for the 
erection of thousands of housing units in 
Ontario that will draw heavily upon depleted 
spruce supplies at the eastern Provincial 
mills. 

WEST COAST WOODS—Most transit of- 
ferings of fir dimension by water are at 
the full page 18 of West Coast list 33, 
with hemlock taking the $2 discount. Spot 
lots on the docks hold at full list, with an 
occasional sale at $1 over list. There is a 
scant supply of spot or transit boards, but 


at the coast yards north of the Vineyard 
at close to $38. For rail delivery at points 
taking the Boston rate, the smaller sizes 
of dimension, 2x3-, 4- and 5-inch, are firm 
at $38@39 and up to $47@49 for 2x10- and 
12-inch. Most mill yards have been 
cleared of boards in all sizes. Current 
sales are at $37@40 for 1x4- and 5-inch, 
and up to $46@49 for the 9-, 10- and 12- 
inch. Sales of 2- and 3-inch bundled 
furring are well ahead of production, and 
are uniformly at $38@39 delivered. 

LATH AND SHINGLES—There has been 
a freer demand for lath as the construc- 
tion season at the shore resorts gets under 
way. Most sales of 1%-inch are $4, but 
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there are small-mill offerings as low as 
$3.85, and we hear of sales of this size as 
high as $4.10. The wider size, used chiefly 
at interior points, sells at a range of 
$4.35@4.50. The better grades of eastern 
white cedar shingles are moving freely at 
$3.85@3.95 per square for extras; $3.65@ 
3.75 for clears; and $3 for 2nd clears. Clear 
walls range from $2.75 to $2.90, but the 
low grade of extra No. 1 for use on low- 
cost cottages is active and firm at $2.25. 
Stocks of waterborne red cedar shingles 
have disappeared from the market, as none 
are coming in by water. For all-rail deliv- 
ery, top grades of both 16- and 18-inch 
are oversold at the mills, forcing some of 
the leading shippers to temporarily with- 
draw their lists. This is particularly true 
of the No. 1 Perfection grade, now held 
at $4.64 and $4.76, while the 16-inch 
XXXXX No. 1 is offered sparingly at 
$4.831@4.36, delivered at New England 


points. There are liberal offerings of the 
Nos. 2 and 3 grades, the former being 
priced at $3.24@3.36, and the latter at 


$2.85 @2.93. 


PINE BOXBOARD S—Price level of 
square edge No. 4 common was somewhat 
disturbed by recent advances when the 
Government readjusted its charges under 





its sale of 425,000,000 feet of salvaged 
“hurricane” pine to Eastern Pine Sales 
Corp. Market-wise this stock must be 


dealt with as a surplus to be sold in com- 
petition with the product of the regular 
operators in the sections from which this 
hurricane pine was- developed. The 
quicker it disappears from the market, 
the earlier will the regular operators be 
able to deal with a normal market. For 
1x6- to 9-inch, dressed, delivered at Bos- 
ton rate points, the Sales company price 
is $38.25. Most sales of a regular run of 
round edge inch are within the range of 
$12.50@14 f.o.b. the shipping point. 


_EASTERN HARDWOODS Buyers are 
picking up all offerings of FAS birch or 
maple at price levels dictated by the 





seller. If a mill can deliver promptly, the 
price for inch, either birch or maple, kiln 
dried, will range from $95@100, though 


there are air dried lots from the smaller 
mills offered at $10 less. Sale of FAS 8/4 
maple to the furniture factories have been 
at $105@115, and No. 1 common and select 
sells to the wood heel shops at $74@78. A 
prolonged season at the heel shops has 
exhausted mill stocks of thick maple, and 
they are now picking up all available sup- 
plies at the retail yards. 


Buffalo, N. Y. 


Lumber trade volume has. declined. 
Demand is fair, however, and is running 
a little ahead of that of a year ago. Lum- 
ber prices are holding firm, with some ad- 
vances taking place and apparently more 
in prospect. Labor troubles at the West 
Coast mills are reducing the available 
amount of stock. Similar troubles are 
predicted for western shingle mills. 


HARDWOODS—tTrade is called “spotty,” 
with buying largely for immediate needs. 
Defense plants are taking an unusually 
large amount, and good inquiry is coming 
from furniture factories, which report 
gs00d buying at spring shows. Prices in 
birch and maple are particularly strong, 
as supplies in these woods have been much 
curtailed. Oak is also firm and is going 
largely into industrial use. 


WESTERN PINES—The market is firmly 
maintained and the mills report some 
items to be in small supply. Ponderosa 
and Idaho commons are not at all plenti- 
ful, and prices are therefore firm. No. 4 
Ponderosa is difficult to obtain at many 
mills. Sugar pine prices are firm and un- 
changed, and a good demand for the better 
grades is reported. 


NORTHERN PINE The pine market 
holds firm, with less stock available than 
is often the case at this season. Much 
lumber is being called for by war indus- 
trial plants. Shortage of Lake vessels is 
expected to be very marked this summer, 
so that lake freight movement of lumber 
may be curtailed. 
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NEW YORK, N. Y. 


The first quarter of this year was anything 
but satisfactory, except to some large yards 
able to share in Government orders. The 
best prospects result from industrial require- 
ments, with some hopeful sign for yards that 
cater to house building. Reports show that 
there is a demand for the small low-cost 
type of house. There is also some encourage- 
ment for yards that cater to the shipbuilding 
industry, as all ship yards are extremely 
busy. 

Stocks in hands of retailers are ample for 
present demand. Hardwood yards, however, 
are experiencing considerable difficulty in 
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getting orders placed for certain items. 

SOUTHERN PINE—Mill order files are 
heavy. Staple items in dry stock are some- 
what difficult to obtain, with prices re- 
maining very firm. Roofers are being 
quoted at various levels. The Government 
is still drawing heavy on southern mills 
for Defense requirements. 

WESTERN PINES Some advance in 
Ponderosa has been reported, and the same 
may be said of Idaho. The demand for 
all western pines is quite heavy. Dealers 
stocks are well assorted. 

WEST COAST—Dealers have had very 
little difficulty getting their supply of fir. 
The storage terminals are carrying large 
stocks, although they are now moving out 
quite rapidly. Prices remain very firm. 

EASTERN SPRUCE—Dealers are still 








Holt Hdwd. Co., Oconto, Wis., converted old- 
type cross-piling kiln to three-track end-piling 
Moore Cross-Circulation Kiln. 





These wide, large 





capacity loads are seasoned uniformly to desired 
moisture content, enabling this company to make 


prompt shipment, 


“Moore Cross-Circulation Kiins Enable 
Us To Fill Orders Promptly By Getting 
Quality Seasoned Lumber At Low Cost” 


Progressive lumber manufacturers oper- 
ating Moore Cross-Circulation Kilns are 
able to benefit from present-day demand 
for uniformly seasoned lumber. 


The Moore Cross-Circulation System 
enables these manufacturers to dry lum- 
ber green-from-saw — including common 





If you are interested in kiln drying 
and would like to be placed on our 
mailing list, send us your name and 
the name of the firm with which you 
are connected. 


CROSS-CIRCULATION a 


and better grades—and fill orders 


promptly. 

Old-type kilns—either end-piling or 
cross-piling design—can easily be con- 
verted to Moore Cross-Circulation Sys- 
tem. Have our experienced dry kiln 
engineer call—write today. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 


NORTH PORTLAND, ORE. 


Moore J)ry KILNS 


INTERNAL FAN SYSTEM 
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hungry for dry spruce, and demand _ is 
heavy; almost any item offered by whole- 
salers is picked up quickly. It is appar- 
ent that this spruce market will see % 
continuation of firm prices for the balance 
of this year. 


= 


HARDWOODS—Dealers report a steady 
demand, with prices inclined to increase. 
The buying is coming from a variety of 
industries, as well as the Government. At 
present, White oak and sap gum seem 
quite scarce, 


Norfolk, Va. 


NORTH CAROLINA PINE—Demand has 
been very good, as there has been a tre- 
mendous increase in Defense housing ac- 
tivity. Some cantonments are being en- 
larged and more lumber has had to be 
bought. Small mills are not producing as 
much as during last fall and early this 
year, for lower prices and high costs have 
eliminated many. During the past month 
there has been an increase in retail yard 
demand for B&better, and this is apt to 
increase, for much more individual home 
building has been going on. Large-mill 
prices on good lumber are very firm, and 
small mills do not have much stock. There 
has been a tremendous demand for small, 
dressed framing, and also for 6-inch 
roofers and 8-inch sheathing, as well as 
4-inch sub-flooring. Prices on framing 
have been very steady. Carolina prices 
on air-dried roofers have strengthened, 
but Georgia Main Line mills are offering 
4-inch at $18; 6-inch at $20.50@21; and 8-, 
10- and 12-inch at $20@20.50. 


Baltimore, Md. 


NORTH CAROLINA PINE—Volume of 
business is increasing, with quotations 
either holding firm or recording some ad- 
vances. The demand is aided by the erec- 
tion of many houses. Buying by the box 
makers is heavier. 

LONGLEAF PINE—Requirements in the 
way of longleaf pine are large, but dis- 
tributors are reluctant to commit them- 
selves to secure large quantities. 








CYPRESS—Business volume makes an 
impressive showing, with producers ina 
position to dispose of their output as fast 
as it can be prepared for market. 


WEST COAST WOODS—Mill labor 
troubles threaten to interfere with busi- 
ness done in fir, spruce and other western 
woods, but the available stocks here ap- 
pear to be large enough for current needs. 
Ship space continues scarce. Prices are 
well maintained, 


HARDWOODS — Business is expanding 
and quotations are stiffening. The wants 
of woodworking establishments are in- 
creasing. 





To Direct Defense Housing in 
New England 
Wasuincton, D. C., May 12.—John A. 
3reen, chairman of the Boston Housing 
Authority, has been appointed as acting 
regional housing coordinator for the New 
England region, it was announced by C. F. 
Palmer, Coordinator of Defense Housing. 
Mr. Breen will formulate Defense housing 
programs for the New England States, and 
be responsible for prevention of any let- 
down in the Defense effort due to a shortage 
in adequate living accommodations — for 

workers. 

At the same time, announcement was 
made that Justin Hartzog, who has been 
acting regional coordinator for the area, will 
become a special consultant to the co-ordi- 
nator on city planning. 
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[THE BUSINESS RECORD 





Incorporations 


FLORIDA. Jacksonville—A. E. Bryce Lum- 
ber Co., Ine. 

Tampa—City Lumber & Supply Co. 

MICHIGAN. WUetroit—Penobscot Lumber Co.; 
$10,000. To deal in lumber products. 

NORTH CAROLINA. Littleton—King «& Als- 
ton Lumber Co.; $50,000. To manufacture and 
sell all kinds of lumber and other’ building 
material. 

CANADA. BRITISH COLUMBIA. Vancou- 
ver—Alta Lake Logging Co., Ltd., 901 Domin- 
ion Bank Building; $10,000. Sawmill owners 
and operators, -_.— 

Vancouver—G. S. M. Lumber Co., Ltd., 470 
Granville St., incorporated under the B. C. 
Companies’ Act; $100,000. Sawmill owners and 
operators. 

Vancouver—Pacifiec Logging Co., Ltd., 601 
West Cordova St.: $50,000. Timber merchants. 

Vancouver—Riverside Lumber Co., Ltd., 470 
Granville St.; $25,000. Timber merchants. 

Vernon—Pioneer Sash & Door Co.,  Ltd.; 
$50,000, 





New Ventures 


CONNECTICUT. Danbury—Matz Lumber Co. 
opened at 222 White St.; lumber, building ma- 
terials and allied lines, 

NEW YORK. Patchogue—Wingerath lLum- 
ber Co. has opened a showroom and yard. 

SOUTH CAROLINA. West Union—Young «& 
Justice; wholesale hardwood business. 

WYOMING. Cheyenne—W. A. Spear is build- 
ing a new lumber yard here. 


New Mills and Equipment 


ARKANSAS. Rison—C. L. Garner & Sons 
will rebuild sawmill recently destroyed by fire. 

CALIFORNIA. Cazadero—Ralph Murphy is 
erecting a sawmill near here. 

Toyon (P. O. at Arnold)—Stockton Box Co. 
has started construction of a veneer plant. 

GEORGIA. Albany—Cleveland-Oconee Lum- 
ber co. is expanding its plant, adding a plan- 
ing mill and dry kiln. 

OREGON. Lonerock—Highland Pine Lumber 
Co., recently organized, is erecting a sawmill 
here, which will cut about 30,000 feet of lum- 
ber a day. 

WASHINGTON. Port Angeles — Peninsula 
Plywood Corp., recently incorporated at $500,- 
000, will establish a plywood mill here. 

CANADA. BRITISH COLUMBIA. Remo— 
Intervalley Lumber & Supply Co. will open a 
sawmill here. 








Business Changes 


ALABAMA. Grant—Burks & Campbell suc- 
ceeded by H. L. Burks. 

ARKANSAS. Newark—Brooks & Mobley 
Lumber Co. succeeded by Roy N. Jeffery Lum- 
ber Co, 

CALIFORNIA. Los Angeles—General Lum- 
ber & Supply Co. sold to Hans Wall. 

Los Angeles—Goshorn-Griffis succeeded by E. 
A. Griffis. 

Los Angeles— Hummel-Todhunter Sash & 
Door Co. succeeded by E. A. Hummel Sash & 
Door Co. 

Los Angeles—John Strathaus Co. changed 
name to Strathaus Manufacturing Co, 

Oakland—National Venetian Blind of Oak- 
land changed name to General Interiors Con- 
solidated. 

Riverside—R. ©O. Deacon Lumber Co. suc- 
ceeded by H. C. Kofoid Lumber Co, 

FLORIDA. Bonifay—Prine Lumber & Manu- 
facturing Co. succeeded by Prine, Inc. 

High Springs—Samuel B. Phifer succeeded by 
W. B. Phifer Lumber Co. 

KANSAS. Medicine Lodge—H. W. Skinner 
Lumber & Grain Co. sold to T. M. Deal Lum- 
ber Co. 

LOUISIANA. Creole—Edras Nunez, Jr., suc- 
ceeded by Nunez & Savois. 

MASSACHUSETTS. Boston—Curtis & Pope 
Lumber Co. main yard at 909 Massachusetts 
Ave. succeeded by Curtis Lumber Co. 

MICHIGAN. Berrien Springs—Central Basket 
Co, succeeded by Michigan Fruit Package Corp. 

Galesburg—Wirt M. Hazen, Ine., here, suc- 
ceeded by Taylor Lumber Co. 

MINNESOTA. Springfield—Schmid & Lehrer 
Co. succeeded by Lehrer Lumber Co. 

MISSISSIPPI. Foxworth—Louisiana South- 
ern Lumber Co. succeeded by Waggoner Lum- 
ber Co., Ine. 

NEBRASKA. Callaway—Dierks Lumber & 
Coal Co, succeeded by Callaway Lumber & 
Coal Co. 

NORTH CAROLINA. Louisburg—J. T. Pruitt 
Lumber Co. succeeded by Louisburg Lumber Co. 











OHIO, Sardinin—Talbert Lumber & Veneer 
Mills sold to A. Mussman of New York City, 
and operation will be resumed as soon as _ re- 
pairs are completed. 

OKLAHOMA, Holdenville—Ramsey-S h e p - 
herd Lumber ©o. succeeded by R. H. Ramsey 
Lumber Co, 

OREGON. Portland-—Cavenah Lumber Co. 
succeeded by American Lumber Co. 

Trail—Tiller Lumber Co. succeeded by Tiller 
Mill & Lumber Co. 

TEXAS. Corpus Christi—Magee Lumber Co. 
succeeded by tiratton-Peake Lumber Co. 

Dalhart—Roberts & Olver Lumber Co., Ine., 
here succeeded by Herman Steele Lumber Co. 

Grapeland—M. D. Murchison & Sons_ suc- 
ceeded by Murchison Lumber Co. 

Lubbock—T. kK. Prideaux Lumber Co. suc- 
ceeded by W. LB. Atkins & Co. 

San Antonio—Frank N. Yochem succeeded by 
Phillip A. Yochem. 

WYOMING. Douglas—W. A. Spear has dis- 
posed of the Spear Lumber Co. here and the 
site is now occupied by the Florence Lumber 
Co 


Casualties 


ARKANSAS. Junction City—Junction City 
lumber Co. had three dry kilns and 40,000 feet 
of lumber destroyed by fire, with loss. esti- 
mated at $10,000. Will replace kilns. 

KENTUCKY. Williamsburg—Patterson Creek 
lumber Co, damaged an estimated $12,000 by 
iire, 

MINNESOTA. Robbinsdale (P. O. at Min- 
neapolis)—Thomas P. Howard Lumber Yard at 
4713 Forty-second Avenue N., destroyed by fire, 
with loss of $80,000. 

MISSISSIPPI. Grenada Bellgrade Lumber 
Co. hardwood bandmill here destroyed by fire, 
with loss of $60,000, partly covered by insur- 
ance. Mill will be rebuilt. The boiler room and 
several million feet of hardwood lumber in the 
yards were saved. The force at the company’s 
mill at Cary, Miss., will be doubled to take 
care of orders. 

Laurel—G. M. and M. S. Gatlin Lumber Co. 
suffered $20,000 damage to planer, sawmill and 
230,000 feet of dressed lumber. The dry kiln 
and new planing mill were saved. Will be 
rebuilt. 

NEW HAMPSHIRE. Whitefield—M ellin - 
Quincey Manufacturing Co. had dry kiln stor- 
age sheds destroyed by fire, with damage esti- 
mated between $50,000 and $75,000, insured. 
Main building, housing administration offices 
and furniture-making factory, was saved. 

NORTH CAROLINA. Norman—Snow lLum- 
ber Co. destroyed by fire, with loss estimated 
between $60,000 and $75,000, partially covered 
by insurance. 

VIRGINIA. Winchester—L. A. Clarke & Son, 
Inc., planing mill damaged an estimated $15,- 
000 by fire; no insurance. 

_ Richmond—Joseph Heppert Sons had plan- 
ing mill damaged an estimated $10,000 by fire. 











Loadings of Revenue Freight 


The car service division of the Associa- 
tion of American Railroads reports that 
revenue freight for the two weeks ended 
May 3 totaled 1,516,003 cars, showing an 
increase of 127,544 cars over the number 
for the two weeks ended April 19. Forest 
products loadings of 83,196 cars show an 
increase of 3,020 cars over the number for 
the two weeks ended April 19. 





Buys 12,000 Acres Timber 


RicHMOND, Va., May 12.—The Gray 
Lumber Co., of Sussex County, Virginia, 
has just completed one of the largest lumber 
deals on record in that section, having pur- 
chased 12,000 acres from the Surry Lumber 
Co., and embracing all of the Surry Lum- 
ber Co. holdings west of Agsamoosic 
Swamp. Mr. Gray stated that the new tract 
will provide between eight and ten years 
of work for the mills in and around Wav- 
erly, Va. 
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East and west side mills have reported the following average f. o. b. mil) sales prices on : i ’ ite oe an 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made ak peep uae hy Se a te 
in the period of May 7-12, but where prices for this period were not available, prices for the a> i sale shipments cael ts tha Cae 
month to date have been inserted and starred (*): appear natu: " 
West East West East West East West East Vertical Grain Flooring 
Side Side Side Side Side Side Side Side — — D 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension re es $47.00 $40.00 $33.00 
cangehe Lengths a a ee iia Flat Grain Flooring 
1x3 rift— 54x4— BOE. va sa siave 25.04 23.42 19 @ 14... 30.50 26.01 36.00 35.00 31.00 
B&better.. 61.49 *65.00 Bepetter.. 40.42 38.6111X6 ...... 30.45 27.8716 2.0.0, 32.18 27.68 | 1X4 ceereeeeeeeeeees $36. $35. $31. 
re Oe 55.17 Bee Cc 96.11 36.139}2%8_.-...- 31.43 27.96 18 @ 20... 33.07 29.00 1X6 ..---00e- sed i 42.00 41.00 32.00 
Di erceretansta 40.50 1)... occ SEIS Db egewre ..... 31.61 27.30 92 & 24 ee Drop Siding 
1x3 Hat 1x12 ..... 87.31 30.37)2x6 1x6 Pat. No. 106....$41.00 $40.00 $31.00 
grain— Surfaced Finish 12 & 14 28.27 26.11 | 1x6 Pat. No. 116.... 41.00 40.00 31.00 
nae. 3 a —— No. 3 Shiplap ana |16 ....... 29.55 27.90 Ceiling 
F womens 46.99 45.9: - Stalemate get 
el cee 35.38 32.01 |Inch thiek— _ ae, Seats fd eee $33.00 $31.00 $22.00 
ee eee |) Mra ergrabelquera 66.06 57.60 & 292 & 24 2450 34.50 SE. a00s4 ue ramewrar 35.00 34.00 26.00 
b he es o ae 2 a oO 
B&better.. 64.63 65.00] ------+-- 67.36 67.25lix4 ...... 20.05 17.00]2x8 Boards ae ae 
e sovueek 54.75 6... [8 eee ee eee 66.80 56.9411x6 Reh. & _.f12 & 14... 28.95 26.54 1x6 1x10 1x12 
D cereaers 39.75 Bove ee eeee 66.22 59.65) S1S/S4S8. 25.48 22.52116 ....... 30.00 27.55 | No. 1 ....$28.00 $28. 00 $28.00 $30.00 
ix4 fat eer sees 69-88 89-25 ]1x6 CM... 25.79 21.72/18 & 20..:#31.42 29.00 | No. 2 ....°25-00 5.00 25.00 25.00 
erain—  — fhe weneeaee 88.97 77.03}ixg 1... 25.89 23.09]22 & 24... 38.00 33.00 No. 3 17.00 3 00 17.00 17.00 
s&better.. 50.09 49.10 ax6/4 Cea i. ew ..... 25.45 25.31]2x10 a. 6 Gee 
eke 7.14 44.60]4, 6, 8..... 70.75 73.501 x12 2.2... 25.72 22.84112 & 14... 32.86 27.72 ; 
Pca eee 33.28 34.25 5x10 tenes 84.79 86.25 erin 31.28 26.71 12 14 16 18 20 
| rer 102.82 96.90 18 & 20 32.81 *30.88 ore $26.50 $26.50 $27.50 $27.50 $27.50 
End Matched Cc— Jambs ok ' |S Babies 26.50 26.50 27.00 27.00 27.00 
Flooring, 2 to 8-foot — thick—_ | B&better— 1s & 24... 92.50 20.60 8 B08 «...-+. 26.50 26.50 26.50 26.50 26.50 
5 pees . arr ee 53.28 48.37), 1% & 16 32.40 29.08 Ee 27.50 27.50 28.00 28.00 28.00 
1x3 rift— = 7 ; aiecaileneiea a 05.45 48.21 9” ...*74.00 77.25n8 ....... 25.00 : ar 28.50 28.50 29.50 29.50 29.50 
B&better.. 54.35 nenhake 52.44 48.5015 x4-§°""" 74°81 66110 21 p+ 
1x3 flat 1x5&10 54.78 55.01] . "Too &'24°°. 41550 No. 1 Rough and/or Surfaced Timbers 
nétbetter ene eoeehe O°": 65.78 68.83 — , z } 4x4 to 4x12-inch planks 20 feet and . 
v) ® Bode Ue . 
narmieeee 36.08 *36.50] , Roush Finish, OSS | Thmabers 20 & Under, | 12219739 tt and shorter 2222222222221 132'30 
Append 26.00 28.00], Standard Lengths —|2x4 No. 1 SORES BO OE OF GONE viccscsccccccscense Se 
1x4 rift— 4/8 .*54.62 *53.8g}t2 & 14 32.71 29.46]Shortleaf— 
Bé&better.. *50.75 1x4/8 ....854.62 *53.8311¢6 |... 33.58 30.6113x4&4x4... 41.14 29.10 
sleek ii 47.75 i “7282-89 $63-00118 & 20... 35.51 34.08 /4x6—8x8._ 36.39 29.75 
1x4 .» EE, Re . - 2x6 3&4x10 44.00 32.63 
grain— 5&8/4 thick— 12 & 14... 30.81 27.63)5x10-10x10 .... *33.50 OAK FLOORING 
B&better.. 37.68 38.00,4-8 ....... 66.50 — ee 32.08 28.24)8&4x12 ... 48.00 44.50 
ec” srerikveracaiiere 34.03 ST.0G Tee... 66.14 521.00 ei sk $4.90 31.2649X12/12x12*48.00 45.00 Following are current quotations on oak 
D ..seeeee 25.00 32.00]12 ........ 88.50 *86.67]99 - ool. 33.67 31.9 flooring in carlots, f.o.b. Memphis and John- 
Casing and Base’ {22 & 24 44.00 *36.00| No. 3 Dimension, son City, Tenn., and Alexandria, La., as points 
Drop Siding, Stand- Standard Lengths 2x8 Random Lengths of origin: 
ard Lengths, 1x6” B&better— rer 23.50 20.00 « ” yn 1%” 
No. 117— 1x4 72.64 68.30)12 & 14--- 32.51 29.16)956 27777! 21.72 *19.14 1X2%" $2x1%" %x2” %x1% 
B&better.. 36.64 |... .Jix6es ..* 70.53 68.0085 °°"°""° 3470 327/288, ooo 21.50 919.00 | Clr. qtd. wht... .$90.00 $72.00 $70.00 $70.00 
praeieece 39.64 *38.50]1x5&10 ... 75.45 *73.50 20 5 saath 33.7 33.41 BELO ...c¢ Bote “20.00 Cir. gtd. red. 79.00 65.00 65.00 68.00 
Racal 32:50 35.00 a eae Pt Te, eee 27.35 *21.00 | Sel. qtd. wht.... 72.00 59.00 54.00 54.00 
No. 116— No. 1 Fencing & 22 & 24 50.67  .... Sel. qtd. red..... 72.00 61.00 55.00 55.00 
B&be stter.. 51.38 52.00 Boards 2x10 Car Siding, 13/16” Cir. pln. wht.... 76.00 61.00 57.00 49.00 
ry 50.40 45.00], Standard Lengths [12 ....... 40.00 31.97 B&btr. &Sel.— Clr. pln. red..... 76.00 62.00 56.00 50.00 
D PS NONE 39.50 36.00{1%4 .-...-. 45.08 38.75]14 ....... 38.83 32.23lix4 8 *45.00 Sel. pln. wht.... 70.00 59.00 46.00 45.00 
No. 2 33.21 29.64|1x6....... 43.73 *38.25/16 ....... 38.96 31.511) x4° 91211 ;4.00 52.00 | Sel. pln. red..... 71.00 60.00 47.00 46.00 
No. 3 "*93°75 99°93 |1x8 ....... 51.13 37.18]18 & 20... 42.40 39.501 y4’ 19°11: 7. gg'og | No. 1 com. wht.. 65.00 52.00 42.00 41.00 
Assorted patterns 1x5&10 ... 48.66 55.00;22 & 24 54.50 *lix6, 9 eee 57. 00 pie No. 1 com. red... 64.00 52.00 43.00 42.00 
B&better.. 48.41 50.88 )1x12...... 54.09 ....lox12 1x6, 10... 57:00 53.00 | No. 2 com...... 47.00 38.00 36.00 31.00 
RS cameron 49.00 45.50 Plaster Lath 12 & 14 42.66 34.63 iad » =” 
OD cesitats oie 38.63 36.73 Kiln Dried eee 41.89 33.50] Car Lining, 13/16” cs wees at 
No. 1 45.56 .... 364x114", 4’ Seren 45.50 ....]B&better & Sel.— i, is oe $77.00 $75.00 
No. 2 33.08 31.25 No. 1 . 6.00 5.2420 ....... 47.28 *45.50)1x4, 16.... 61.00. .... i are. — vette eens aye Lape 
No. ie 3.00 No. 2 4.88 nae 24...%50.5 wie aS evdes ae ae 06 a 
= _—™ ——e on oe = Sel. qtd. red............ 66.00 64.00 1... 
| Clr. pin. pt Seen pe ae = 
> a | |: rr 8.00 5.00 2.0 
RED CEDAR SHINGLES | WEST COAST LOGS Sel. cin. are 63.00 60.00 60.00 
; Seattle, Wash., May 15.—Average prices of | Sel. pln. red............ 64.00 60.00 60.00 
Seattle, Wash., May 9.—Average prices on logs are as follows: No. 1 GOM. WATE. .6:560508 59.00 55.00 ee 
} red cedar shingles, f.o.b., mills, are: Fir No. 1, $27-28; No. 2, $19- 20; ite. 3, $14; me. 1 COM. POG. 206.5000 60.00 55.00 52.00 
Reavain: Peelers, No. 1, $38-39; No. 2, $29 NO, 3 COM. . cet sec seees 39.00 34.00 
| Se rere $3.90 530.52. Shingle logs, $16-17; lumber logs, New York oe prices a be obtained 
Fe MI baal ch aeons tal aban arse aha ocala aro See Oerane 2.20 Seay — by adding to the following differentials fig- 
t 3. ee een ee mene alee ins 1.60 Hemlock: No. 2&3, $13.50. ured on Johnson City origin: For a a. 
d Perfections: stock, $8; for %-inch, $4; for %- and ¥*;- 
pI occ. csenceaneectncascs si MAPLE FLOORING rag 
. 2-18” 5/2% Piel Sistas ae eP KERNS re Mo Rae 2.05 Northern maple flooring mills report the Chicago delivered prices may be obtained 
t XxX exes: i ee ee si 7 aa ‘aan dete "i asa ia by adding to the above the following differ- 
: I ne aes 2.90 | May 10 ; ee Ses oS ee a ane 
a ee ME 5 vad keswanGdlaenenkteiaeeuwenn 1.85 First Second Third | inch stock, $6; for %-inch, $3; for %- 
ir BUN Me ge ci ctcche\oueuieva)sarscle mae outeane ras ecccarsiane BAG $ESOR civ seie ees $74.37 $70.73 $58.12 ' ¥-inch, $3.50. 
Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period Apr. 28 to 
May 3, inclusive. Both direct and wholesale sales are included and are based on specified items only. Two districts are given, one being the 
State of Illinois, outside of the Chicago metropolitan district, and the other the State of Pennsylvania. Quotations follow: ' 
Illinois ~ Pennsylvania———_, Illinois c Pennsylvania———, 
y ZA " . IDAHO WHITE PINE c 
PONDEROSA PINE Selects, S2 or 4S— 1x8 6/4 RW 1x8 6/4 RW 
” Choice (C) RI save ae $80.50 $98.25 
er COT ae Se Quality (D) RL... .$61.25 eae 62.00 81.83 
r- 1x8 5/4 RW os RW 1x8 5/4RW 6/4RW P Colo- Ster- Stand- Colo- Ster- Stand- 
© Me ssid $75.17 eee $77.00 $82.66 $83.67 nial ling ard nial ling ard 
er Oe Ge ances ae 65.32 ati 61.25 68.03 67.77 No. 1 No. 2 No. 3 No.1 No.2 No. 3 
= Commons S2 or 4S— on 
; ~—— —_— ae yin, 1x8 RL... .... $52.25 $45.75 $54.34 $46.25 
ee rr 8 eee ere ee ae eautis $56.06 —- 48.37 bakit 59.84 65. 32 
ct Commons, S2 or 4S— ; No.2 No.3 No. 2 N Utility (No. 4) 4/4 S2 or 48 RWRL................0e00e% $38.25 
a _  ‘-=ernere 46.48 $41.92 $48.88 $42.27 SUG: NE 
irs SR, OR 48.21 37.03 50.20 42.44 Suleate at or th 
\V- No. 4 4/4 RWRL...... 33.50 36.25 4/4RW 5/4RW 6/4RW 4/4RW 5/4RW  6/4RW 
C acne 83.00 aan ciate 87.75 $88.50 . 
LARCH-DOUGLAS FIR D RL Ania — ile — ‘is ae *... 
Dimension, No. 1— Shop S28 No. 1 No 2 No. 3 No. 1 No. 2 No. 3 
BEG, 30 Te. 6. ccc ecee $39.00 i epee wears peers peaks 0s  ©Saate ean 
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WESTERN RED CEDAR 


Seattle, Wash., May 12.— Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %2-inch 


Clear A — 
SGM isan aeweeanen $26.00 $24.00 $19.00 
a, eer ee er 32.00 25.00 21.00 
Pee a ne anenciene we 39.00 36.00 30.00 
Clear Bungalow Siding, %-inch 
SEO -2'5-d cra arrester wie ace ne ear mea eaten $60.00 
Se ee eae er ee 66.00 
pe ee a ee ree ne ee es 72.00 


Finish, B&better, S2 or 4S, 6-16’ 
S2S or S48 
or Rough 


DE, aie trend Saved raaree> ateiaone aie eae $ 85.00 
akc nsteicgn caitln latidviene rere alah arth Sr Patani a eae 90.00 
MIE “ie dtc dp thse Siva i Mane Dots Wi en Sr ca ran as Dee 95.00 
MOMS) Sih. thc tsb ap cag Gal ech sD hi 100.00 
Eb bid eb6 eRe eee SEO RED DEMERS 105.00 
SE Dwg Gie 46 alwie ene Wa a oben aha eae eee 110.00 
I iki aha priate tw deta rated av eae as oe a ta aa 120.00 
Cs Ee ee ee Se er 125.00 
Ceiling or Flooring, B&better, 4-16’ 
Ee Ocoee eee eee Cae UME e eee ken ware $36.00 
NS Pt aie aaa ne Warn GNC c eet otal Cialis OS Ree S aC 40.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 

I I NN iis, ot dk avin wlaleow aw atace ao ee 

RSC SE BUG OVO 6 ok dy hese eres sciswces 45% 


Clear Lattice, 5/16”, 4 to 16’ 
100 lin ft. 


Bs cranenqucarsevetrieseesreernnyens $0.32 
ae” TrrrrecrirrrceicrreLeeTeee TTT eee CLT ee Py 
3. Qh rrer reer er rere errr ee ee Pere re 45 








-TO IDENTIFY A HOME AS MODERN! 


You know the builder's eye has 
looked ahead, when you see under- 
foot the floors of tomorrow—shim- 
mering, smooth Maple, with the fine 
grain that belongs with soft lights 
and sophisticated furnishings. A 
floor as modern as the furniture 
that will move in onit....Anda 
floor that means quality—no corners 
cut—a home built to stay modern. 
... Today, Hard Maple costs no more 
—and promises infinitely more—in 
beauty, in service, in living satisfac- 
tion. Suggest Maple for every home 
that wants to be modern] 


MAPLE FLOORING MANUFACTURERS 


ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 


Floor with 


MFMA Maple 


(NORTHERN HARD) 








Amemcanfiumberman 


May 17%, 1941 


Current Market Review 


Softwood bookings in the two weeks 
ended May 3 were about 3 percent above 
shipments and 9 percent above produc- 
tion; gross mill stocks that date were 14 
percent lower than at the corresponding 
time last year, and this year’s stocks were 
almost 40 percent covered by unfilled or- 
ders. A large part of the buying: still 
arises from Defense requirements, for 
although there has been a little slackening 
in Government demand, it is still large. 
The March National retail survey showed 
that sales made a gain of nearly 30 per- 
cent above February this year, but left 
the yards with stocks 4 percent larger 
than at the end of the preceding month, 
this being the fourth month in which an 
addition to retail stocks has been 
recorded. Dealer business is heavy in 
areas where there is Defense industry, but 
is hesitant in others. Retailers in most 
sections expect a fairly good year, and 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
May 12: 





Quuartered Red Gum Plain Red Oak 

No. 1 & Sel.— FAS— 
a ae Sh Be Ser 42.00 @ 46.00 
Piain Rea Gum ~ age 63.00 
yr dive _ 29.00 2 Bee 41.00 @ 44.00 
No. 2 Com.-- No. 1 Com.— 
OFF: wande 26.00 | 4/4 ...... 32.00 
Plain Poplar 

Quartered Sap Gum rFAS— 

FAS— BPO ocsous 65.00 

x Seen earee 53.50 No. 1 & Sel.— 

5/4 ......56.25@56.50 EO awed 39.75 

6/4 ......55.00@60.00 | Nu. 2-A Com.— 

Se 60.00 @ 62.00 Ee wea 32.00 

No. 1 & Sel.— Nv. 2 B Com.— 

Cre xceews 41.50 @ 43.50 OPO cictearea 22.50 

DPE <iracas 43.00 @ 46.50 

5 See 46.25 No. 2 Com.— 

fe ree 48.00 @50.25 2 en 26.50 
Plain Sap Gum Soft Maple 

+: wa a eee 47.25 
_* Seeeee oe ne 
No. 1 & sel.— 4/4 28.00 
i eer 36.00@37.00 J" *""** Elm 
B/S scenes 42.00@42.50 | No. 2 Com.— 

5 eee 42.00 @43.00 6/4 eee 20.00 

No. 2 Com. es Log Run— 

4/4 eeoceee 21.75@ 23.00 28 00 

J, 20.00@24.00 | ° plain < = 4 

OM conecn 20.00@23.00 | wagitim Sycamore 
Qrtd. Black Gum Pe veces 43.50 

FAS— Magnolia 

EW wigs <ceck 46.75 | FAS— 

/, eer GE.0G 8 SL4 ccc 67.00 

No. 1 & Sel.— 10/4 ..... 80.00 

ee 34.50 @37.50 No. 1 & Sel.— 

i ee 40.50@43.00 | 4/4 ...... 43.00 
Plain Black Gum ag $$ Com. — 

FA 4/4 30.00 
+ wo ea eceee 40.25@43.00 ies ‘Oegoun ; 

o. 1 & Sel.— 

« @w FAS— 
i ree 30.25@33.00 yan 66.75 
Quartered Tupelo Selects— 

FAS— eS 55.00 
oy Saar 50.00 Ss eee 57.75 
No. 1 & Sel.— yee 60.75 
yee 38.00 | 8/4 ...... 64.75 @65.50 

Plain Tupelo = | 12/4 51) 78.00 

AS— ; Shop— 

/4 eeoeeee 42.00@ 43.00 4/4 32 00 
mita— 8 eo was: 32. 
4/ 93.0 No. 2 Com.— 

[Aw eaeee 33.00 | 474.1... 26.00 @ 28.00 

Plain White Oak Mixed Hardwvods 
No. 2 Com.— Dunnage— 
Ore <ceees Fs Ee ee 9.00@11.75 





NORTHERN HARDWOODS 


Current prices of northern hardwoods 
are unchanged from the list that ap- 
peared in the May 3, 1941, issue.—Editor. 


many have rounded out assortments be- 
cause of apprehension as to ability to get 
deliveries later on. A survey appearing 
in this issue indicates that as a result of 
shortage of intercoastal vessel space, 40 
percent of the movement from the Pacific 
Northwest to the Northeast is now by 
rail, and as there are indications that the 
Government will divert over a hundred 
more vessels from this run, even greater 
reliance will have to be placed on the rails, 
California has been drawing an unusually 
large proportion of its needs from south- 
ern Oregon by rail, but is now beginning 
to experience difficulty in getting empties. 
The proposed increase in ship rates to 
California has been suspended, as was 
that in intercoastal rates recently. While 
the railroads have made heavy additions 
to their rolling stock, they have adopted 
a program for adding 270,000 new cars 
for traffic expected in 1942-3. Lumber 
supply may be reduced by current mill 
strikes in the Northwest for wage raises. 
The industry as a whole faces probable 
increases in wage minima under the La- 
bor law. Despite the fact that such in- 
creases in costs must have their effect on 
prices, the market is just about holding 
its own. The better grade rough con- 
struction items are firm, but production 
of these has been developing a surplus of 
low grade stock, and supply of this is 
supplemented by small-mill activity. 

Hardwood bookings were close to ship- 
ments and production during the two 
weeks ended May 3. The mills have a 
good deal better backlog of unfilled or- 
ders than they had at this time a year 
ago, and their gross stocks are much 
lower, while output in the South has been 
greatly reduced by rains, which have also 
retarded air drying and made the mills 
reluctant to book more than they can load. 
Demand from the furniture factories con- 
tinues active, and the movement of floor- 
ing is increasing. Miscellaneous indus- 
trial plants working on Defense contracts 
are now appearing in the market. Gum, 
oak, birch and maple are all reported in 
good call. Prices of hardwood as a whole 
are strengthening, and there have been 
scattering advances on wanted items. 

There has been a further rise in the 
Labor Bureau lumber price index, from 
116.7 in the week ended April 26 to 116.9 
in the week ended May 10. 





Appoints New Distributors 


The following distributors have been ap- 
pointed for the sale of the products and 
accessories of the Gibbs Boardtile Corp.. 
Chicago, Ill.: Dealers Reserve Stock Ware- 
house, Traverse City, Mich.; -Lumbermen’s 
Credit & Warehouse Co., Kalamazoo, 
Mich.; Michiana Dealers Supply Co., South 
Bend, Ind.; Triangle Roofing & Supply Co., 
Cincinnati, Ohio; The Central Ohio Paper 
Co., Columbus, Ohio; Dealers Supply Co., 
Paducah, Ky. 
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OBITUARY RECORD 








M. J. FOX, 65, president of the Von 
Platen-Fox Lumber Co., Iron Mountain, 
Mich., and for 30 years widely known lum- 
berman in that district, died May 1 after 
a lingering illness. Mr. Fox entered the 
lumber business by 
first working in 
Godfrey Von Plat- 
en’s lumber yard at 
Boyce City, Mich. 
He moved to Iron 
Mountain in 1910 
and built the saw- 
mill which he man- 
aged until shortly 
before his death. 
The land had been 
acquired by Mr. Von 
Platen and the 
company was first 
operated as a part- 
nership and _ incor- 
porated in 1920. Mr. 
Von Platen served 
as president until 
his death in 1924 
when Mr. Fox be- 
came the firm’s 
chief executive. The 
late lumberman was 
first president of 
the Iron Mountain 
Rotary club, and 
formerly director of 
a bank, president 
and director of the 
Upper Peninsula 
Development bureau and a member of the 
state conservation commission. He was 
active in church work. Both Catholic and 
Protestant clergyman took part in the 
funeral service. The widow, six sons and 
a daughter, survive. Abbott and Robert 
Fox, sons, are general manager and Chi- 
cago representative respectively of the 
Von Platen-Fox company. 


WILLIAM LOWTHER SYKES, 79, pio- 
neer Eastern manufacturer of hardwood 
lumber, died May 5 after a long illness. 
He was president of the Emporium For- 
estry Co., Conifer, N. Y., the active man- 
agement of which is now handled by his 
three sons, George W., Clyde, and Roy O. 
Sykes. He is also survived by his widow, 
two daughters and eight grandchildren. 
Mr. Sykes was a trustee of Syracuse Uni- 
versity, president of the Emporium Lum- 
ber Co. of Pennsylvania and of the Em- 
breeville Lumber Co., Johnson City, Tenn. 
He entered the lumber business early in 
life at Benzinger, Pa., and later devel- 
oped a large hardwood operation at Keat- 
ing Summit, Pa. The present Emporium 
company was developed about 30 years 
ago. The lumberman is credited with the 
design and construction of the first log- 
ging locomotive used in the hardwood in- 
dustry. He was a director of the Lumber 
Mutual Casualty Insurance Co. and of a 
steamship company. 


HENRY A. GRIMWOOD, 92, a founder 
of the H. A. Grimwood Co., wholesale 
Plywood and millwork firm at Providence, 
R. I., died April 11. For many years Mr. 
Grimwood was also a leader in the retail 
lumber and house trim business in that 
city. The Grimwood firm was organized 
in association with the late Fred Kenyon 
as Kenyon, Grimwood & Co., and the 
present name was adopted upon the death 
of Mr. Kenyon. Mr. Grimwood had held 
the offices of president and treasurer of 
the firm. For 30 years he was a leader in 
the Rhode Island Lumber Dealers’ Asso- 
ciation. He had also been president of a 
local bank. Active management of the 
Grimwood firm is under the direction of 
Henry A. Grimwood, Jr., and Henry A. 
Grimwood, III, son and grandson of the 
founder. A _ great-grandson, Henry A. 
Grimwood, IV, also survives. 





LORRAINE HOLZHAEUSER SPRINGER, 
37, assistant secretary, Wisconsin Retail 
Lumbermens Association, and wife of Ben 
Springer, died May 5, after an illness of 
one week. Mrs. Springer had been with 
the Association for 21 years, starting as a 
clerk at the age of 16. Mrs. Springer had 
a host of friends among lumbermen in 
Wisconsin and neighboring States, and 
among the numerous firms and their rep- 
resentatives who participate in the Asso- 
ciation’s annual conventions. Her talent 
for detail was almost that of a genius, 
and was greatly assisted by an uncanny 


memory. In stenographic work and in 
typing her speed was phenomenal. Mrs. 
Springer’s passing removes a delightful 
personality and an important factor from 
the Wisconsin lumber scene. In addition 
to her husband, a former president of the 
Association, and Hoo-Hoo Rameses 37, she 
is survived by her parents, and a brother. 


CHARLES S. SEELEY, 67, for many 
years affiliated with the Western Lumber 
Co., Chicago, Ill., died May 13. He had 
been ill since last September. Mr. Seeley 
was a life-long lumberman, having oper- 
ated his own yard at Grand Island, Neb., 
for a number of years. He was at vari- 
ous times affiliated with the Chicago & 
Riverdale Lumber Co., with the Charles 
Harbaugh Lumber Co., Twin Lakes, Wis., 
and with the Alexander Lumber Co. Mr. 
Seeley was well Known for his remarkable 
ability at rapid mathematical calculation 
and was the author of a manual on the 
subject known as “Seeley’s Figgerfast.” 
He was well thought of by his many 
friends as a man of high character and 
outstanding personality. 


DANIEL L. HEBARD, 66, Georgia lum- 
berman and general manager and presi- 
dent of the Hebard Cypress Co. and Hebard 
Lumber Co., died May 13 in a Jacksonville, 
Fla. hospital. At one time the Hebard 
company was a large production operation 
near Waycross, Ga. in Okefenokee Swamp. 
Mr. Hebard had also been general mana- 
ger of Charles Hebard & Sons, lumber 
manufacturers in Michigan. The widow, 
two daughters and one son survive. Burial 
was in Philadelphia, Pa. 


FREDERICK SPENCER PALMER, man- 
ager of the pine department of the Santa 
Fe Lumber Co., San Francisco, Calif., died 
recently following a short illness. Mr. 
Palmer started in the commission lumber 
business in San Francisco in 1908, and 
later became the exclusive distributor of 
the products of the Madera Sugar Pine 
Co., of Madera, Cal. He is survived by 
his widow. 





NAT F. WOLFE, an executive of the Nat 
F. Wolfe Lumber Co., Chicago, Ill., died 
at the home of his mother in San Antonio, 
Tex., April 30. He had been ill for several 
years. The Wolfe company will continue 
business as before under the management 
of J. A. Dohm, who has been associated 
with the firm for 20 years. Surviving are 
Mr. Wolfe’s widow and his mother. Burial 
was in San Antonio. 


WILLIAM APPLETON SIMPSON, 835, 
founder and president of the Smith & 
Simpson Lumber Co. and president of the 
East Point Lumber Co. died April 15 in 
Miami, Fla., after a long illness. He was 
a director of the American Savings Bank 
and headed the Simpson Realty Co. of 
Atlanta, Ga., and was active in several 
fraternal organizations. He is survived 
by a brother and a half-sister. 


J. S. McGEE, 43, of the sales staff of 
the Long-Bell Lumber Co., Longview, 
Wash., died of a heart attack April 23. 
He was stricken while bowling a few 
hours before his death. Mr. McGee had 
been with the Long-Bell company for 20 
years. He was active in civic and fra- 
ternal work. Survivors include his widow, 
a daughter and a son. 


J. W. STARR, 74, president of the J. W. 
Starr & Sons Lumber Co., lumber manu- 
facturer at Atlanta, Ga., died April 23 in 
that city. He had operated in Atlanta for 
more than 40 years. He was prominent 
in religious work. Surviving are two 
daughters, two sons and eleven grand- 
children. 


HORACE RUST, 73, proprietor of the 
Horace Rust Lumber Co., lumber manu- 
facturing concern at Wolfeboro, N. x 
died April 26. He had been ill since De- 
cember. Mr. Rust was prominent in a fra- 
ternal order and was a member of the New 
England Lumbermen’s Association. Sur- 
viving are his widow and a daughter. 


Ss. A. DEMLER, 60, manager of the 
Alexander Lumber Co., Fairbury, Ill., died 
April 14. He had been in failing health 
for several months. Mr. Demler was a 
member of the Modern Woodmen of Amer- 
ica. Three sons and two daughters sur- 
vive. 





MINNIE C. JONES, 80, treasurer of the 
Jones Lumber Co. of Portland, Ore., died 
April 23 after a prolonged illness. Her 
father-in-law, John H. Jones, was the 
founder of the firm of which her son, Mor- 
ris H. Jones is now president. A brotner, 
three sisters and two grandchildren also 
survive. 

R. D. VOORHEES, 80, retired lumber 
dealer of Frankfort, Ind., died April 28 
after a short illness. He was engaged 
in the saw mill and lumber business in 
early life and later established the Voor- 
hees Lumber Co. from which he retired 
in 1929. He is survived by a daughter and 
two brothers. 


JOHN ASA THRALL, 70, Georgetown, 
S. C., retired lumber mill executive, died 
April 24. He had been in ill health for 
some time. He operated the Winyah Lum- 
ber Co. with his brother-in-law, H. J. 
Theiker for a number of years. Surviving 
are his widow, a brother and four sisters. 


WALTER HENRY MORIARTY, 71, pro- 
prietor of W. H. Moriarty & Sons, lumber 
manufacturers at Waitsfield, Vt., died 


April 11. He was a former selectman of 
the town. His widow and five children 
survive. 


CLIFF WILSON, 40, part owner of the 
Goethe-Wilson Lumber Co. of Jackson- 
ville, Fla., died April 21 after an illness 
of several weeks. He is survived by his 
widow, one daughter, two sisters and two 
brothers. 


MISS MEDORA FOOTE, 68, until three 
years ago secretary of the C. H. Foote 
Lumber Co., Cleveland, O., died April 28. 
Miss Foote was generally recognized as 
an expert lumber estimator. Surviving is 
a sister. 


J. I. BEATTY, 72, for 40 years affiliated 
with the lumber business at Marion, Ohio, 
died suddenly of a heart attack April 20. 
For 18 years he was manager of the La 
Rue Lumber Co. there. 





A. J. PEAVY, 36, manager of the com- 
missary department of the Peavy-Moore 
Lumber Co. and resident of Deweyville, 
Tex., died suddenly May 4. His widow and 
parents are among the survivors. 


MRS. LUCILLE SALB, 45, secretary of 
the Jasper Wood Products Co., Jasper, 
Ind., died April 30. Surviving are three 
sons, one daughter, four brothers and four 
sisters. 


HARRY A. McCLELLAN, president of 
the Powell-McClellan Lumber Co., Inc., 
Norfolk, Va., died April 23. Mr. McClellan 
was formerly connected with M. T. Blass- 
ingham & Co. of that same city. 








W. E. WILSON, 85, retired Fort Recov- 
ery, Ohio lumberman, died April 28 at 
Lima, Ohio, where he had moved six 
months before. A daughter is among the 
survivors. 

ALLEN C. HOWES, 77, secretary-treas- 
urer of the Howes Lumber Co., Chicago, 
Ill., died May 5. He is survived by his 
widow. 








Hymeneal 


DEMPSEY - BORING — Miss Rosemary 
Boring of Seattle, Wash., was married to 
John Ryan Dempsey of Tacoma, Wash., at 
St. Patrick’s Catholic church in Tacoma, 
May 1. The bride was given in marriage 
by her father, Herbert A. Boring. The 
groom’s father, Neal Dempsey of Gravelly 
Lake, is a prominent Pacific Northwest 
lumberman. Following a honeymoon in 
California, Mr. and Mrs. Dempsey will 
make their home in the Gravelly Lake 
district. 

JOHNSON-DELSCAMP—Miss Evelyn 
Marie Delscamp, daughter of Mr. and Mrs. 
Walter Delscamp, was married to Paul 
E. Johnson, son of Mr. and Mrs. Archie 
E. Johnson, April 3, in Dayton, Ohio. Mr. 
Johnson is associated with the Kuntz- 
Johnson Lumber Co., Dayton, Ohio. 

POPPE-STEVENSEN—Miss Lillian Stev- 
ensen, daughter of Mr. and Mrs. John 
Stevensen of Chicago, was married to 
Vaughn H. Poppe, son of Mr. and Mrs. 
Andy Poppe of Momence, IIl., on April 12, 
in Chicago. The groom is employed by 
the Lillie Lumber Co. of Chicago. 

McPHEETERS - NELSON — Miss Evelyn 
Nelson, formerly of Broken Bow, Nebr., 
was married to J. Mason McPheeters, son 
of Mr. and Mrs. J. J. McPheeters of Grant, 
on April 13 at Grant, Nebr. Mr. Mc- 
Pheeters is employed by the Adams Lum- 
ber Co., Grant, Nebr. 
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CLASSIFIED ADVERTISING 











WANTED 


ADVERTISING |meeeemenons 
Employees Employees 
DEP A RTM + NT "WANTED: MILL FOREMAN 
We operate an 8 ft. band sawmill in the Apnpa- 
4 lachian section, sawing high-grade hardwood logs. 


We have a number of years’ log supply ahead of 
us. Mill is located where there are good schools 
and good living conditions, near a town of over 
10,000. Only fully experienced, capable, sober men 
need apply. Write, giving full information of your 
experience, when you would be available. salary 
expected, and particularly your references. Replies 
will be held confidential. 
Address “N, 71,” care American Lumberman. 


AMBITIOUS LUMBERMAN 
Who can draw good house plans, and sell the bill. 
State salary and experience. 
Address “N. 72,” care American Lumberman. 


EXPEMENSED FELD EXPERIENCED PLANING MILL MEN 

REPRESENTATIVE Capable of work required in retail lumber. Steady 

Seven words of ordinary length make BY work assured. MADISON COUNTY LUMBER 

“a — m easibiine we PROMINENT PACIFIC COAST COMPANY, Anderson, Indiana. : 
oun n e signature. 

counts as two lines. LUMBER FIRM 




















How to Figure Costs for Advertising 
In Classified Department 

.....30 cents a line 
Two consecutive issues 55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues 
Thirteen consecutive issues 
Twenty-six consecutive issues........$5.40 a line 





WANTED 








OFFICE-SALES POSITION ' 
P Experienced in selling lumber and millwork. State 
wae except the heading is To travel out of our New York office age, draft classification, experience, references, 
a and etnias rontact witt . salers salary expected. Please answer in own handwrit- 
Extra white space figured at line Ie SRE SHRUNES Sle: reereeee ing. WAHLFELD MFG. COMPANY, Peoria, Illinois. 


rate of Fir, Hemlock, Cedar, etec., in North- 
One inch space advertisement is east Atlantic States. Good opportu- EXPERIENCED RETAIL YARD MAN 
For second man in country yard. Good chance for 


equal to twelve lines. nity for young man with rail experi- 
‘nce in these woods, who is willing to advancement. Give references with reply. 
Remittance to accompany the order. — “ A. ‘ 
No extra charge for copies of paper travel and work hard. Good habits Address “M. 46,” care American Lumberman. 
containing advertisement. Copy must and first class references’ required. 
be in this office not later than Wednes- : PAE aoe gage ESTIMATOR AND SALESMAN 
, Reply giving full details, briefly, as F 1 c 
day morning in order to secure inser- or large yard. City of 70,000, near Chicago. State 
tion in regular department. All adver- cy cen ga references, salary expected and full 
4 ‘ Pn elome otean F snible 2eplies information. 
tisements received later will be placed Enclose picture if possible. Replies ‘Ad SM. gz : 
under heading Too Late to Classify. will be treated in confidence if re- ddress “M. 87,” care American Lumberman. 
quested. Advertiser’s employees have 


eee: CORRES OL A IR been notified of this ad, Reply 
, tly 
THE GREATEST MARKET PLACE ee 
In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 
AMERICAN LUMBERMAN. 
Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 


timber and timberlands, machinery, Address “N. 60," care American Lumberman. 
locomotives, cars, rails and equip- 


ment used in logging operations. You MILLWORK SUPERINTENDENT, ESTIMATOR 
can get employees, salesmen, employ- Or Shop Detail Draftsman wants position. 
ment or anything used in lumber and years experience, best of reference. 

allied industries by advertising in the Address “N. 58,’ care American Lumberman. 
Wanted and For Sale department of Pees : 


> erice 4 berman. 
gegen xen ong WANTED: A HUSTLING SALES MANAGER AUDITOR OR OFFICE MANAGER 
MERICAN LUMBERMAN. By a large, well financed, old and reliable whole- Excellent lumber office experience. Accustomed to 
1 go Eaasane Il! saler of Yellow Pine and Hardwood in a Southern responsibility. is - 
pt hoe . ~ : = city of 100,000 population. Must have the knowl- Address “‘N. 56," care American Lumberman. 
edge and ability to take full charge of sales run- 








to experience, salary required, etc. 





Employment 


CONCENTRATION PLANT MGR. OR SUPT. 


Southern pine operation preferred, some hardwood 
experience. Have designed, built and operated 
plants for over twenty years. Stump to cars ex- 
perience. Prefer southeastern states. Consider 
Mexico or South America. College education. 
Speak Spanish. 


Address “N. 68,"" care American Lumberman. 


HR AYO on 


i 

















ros 


e ning about 75% Yellow Pine such as Flooring, COMMISSION SALESMAN 
loo Late lo ( lassi Finish, Boards, Crating, Dimension, etc.—balance Traveling Virginia, wants wholesale connection 
25° of Hardwoods, largely Maple, Gum, Poplar, Yellow Pine, Cypress, Oak Flooring, profit-sharing 
Elm and Sycamore. Must be a hustler with good : F 


~ . ‘ moana basis. 
following of both mills and general trade. Mini- Addrees “N. 67." care American Lamberman. 
mum salary—$300.00 per month plus share in the ‘ . ; 


profits. Right man should easily earn between 
CARPENTER APRONS ae eae Gai ces ee Se ee ee LUMBER AND MILLWORK MAN 
37-40 vears of age, not over 45 at the most. Ideal Experienced all phases; designer, draftsman, de- 
proposition for the right man. tailer, biller, estimator and salesman. Take meas- 
Address “‘N. 52,’" care American Lumberman. urements at job; make complete house plans and 


material lists. 
THOROUGHLY EXPERIENCED MANAGER 


Address “‘N. 64,’’ care American Lpmberman. 
Who can sell at vard but not expected to promote 


EXPERIENCED BOOKKEEPER 


sales. First requisite good housekeeper who can 

Wanted — Salesmen get work out of men and run yard efficiently and | Woman in charge of office eleven years. Business 
economically. Salary and bonus. Good _ future. recently sold, desires change. 

Northern Illinois. Give age, experience and salary Address ‘“N. 62,’ care American Lumberman. 


expected. 
WOODWORKING PLANT SUPT. OR MGR. 


£1 aR ae RN a pe 





Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 














SALESMEN WHO CAN SELL ANY OR ALL 


, ; Address “‘N. 70,’ care aric 8 . 
Branches of the Lumber Industry, including In- waite . care American Lumberman. 





dustrial accounts. Revolutionary new Invention. 
Placed on free trial. Sells itself. Spectacular two- 
minute demonstration. Orders financed by factory. 
Men earning high as $100.00-$150.00 week. Side- 
line or full time. Experience unnecessary. Pro- 


WANTS SUPPLIED 


Large number of wants supplied each 


Twenty years experience in this capacity; also de- 
sign and build plants, design machinery. Now 
employed as designing engineer and efficiency man. 
Strictly sober. 

Address “N. 50," care American Lumberman. 





tected territory still available. Free demonstrator week through the classified section. 
offer. Saflesmanager, 2249 So. Calumet, Dept. R- We do it for others, why not for you? 
1906, Chicago. AMERICAN LUMBERMAN, 431 S. 





RETAIL YD. MGR. OR ASST. MGR. 


Thoroughly experienced. 100d business getter, re- 
liable, careful about credits. 


Address “N. 55,"’ care American Lumberman. 
TWO MANAGERS: TWO SECOND MEN 
California line yard concern has opening for two ESTIMATOR—DETAILER 
profit-minded managers and two second men. Ex- | Thirty years experience all branches mill work. 
ceptional ability necessary if no California lumber | Detailer, biller, quantity survey, plan service, sell- 
experience. ing, Cost Book A estimator. References submitted. 
Address “‘N. 59,’" care American Lumberman. Address “N. 31,’ care American Lumberman. 
Wantea by large wholesaler selling Yellow Pine 


and West Coast products. Will pay established A FIRST CLASS CIRCULAR SAW FILER EXPERIENCED RETAIL LUMBERMAN 
producers salary or profit-sharing basis with weekly | Must be familiar with Northern Hardwoods. Had | Wishes position as manager of retail yard or 
drawing account. experience in frozen timber. auditor. ‘s : 

Address ‘“‘N. 41,” care American Lumberman. Address ‘‘N. 61,” care American Lumberman. Address “M. 81,” care American Lumberman. 





SALESMAN 


Illinois city not Chicago. Good personality, ability 
to list from plans and make minor drawings is 
desirable. Give age, experience, nationality and 
salary expected. 

Address ““M. 83,” care American Lumberman. 


SALESMEN FOR ILL., IND., KY. & OHIO 























